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Many In CRE Industry Embracing the Social Networking Phenomenon 
But They're Still Searching for Ways To Integrate Into Day-to-Day Business 

One of this year's hottest movies, The Social Network, has garnered eight Academy Award nominations 
including one for Best Picture, and while the Internet phenomenon known as social networking may not yet have 
garnered as much acclaim among commercial real estate professionals, the industry is widely adapting the 
technology, according to an informal poll. 
 
Social networking in the CRE business is largely in the fledgling state with the industry still trying to harness its 
reach. CRE companies and individual deal makers are all over the leading social network sites in hopes that one 
day it will become the next great sensation and lead to more deals and connections. 
 
"I have a hunger to know more about social networking, but I haven't yet figured out how to use it in business," 
said Gil Daniel of Southeastern Realty Group Inc. in Orlando, FL. "I am a member of LinkedIn and Facebook. I 
would love to have this as a tool to help sell commercial real estate, but don't know how. I'm all ears." 
 
Like Gil Daniel, Jonathan McLaurin of Silverpeak Real Estate Partners in Atlanta also has his own personal 
pages on Facebook and LinkedIn and so do many others. Says McLaurin, "As social networking evolves and 
social networking technology starts to impact a larger percentage of people in the industry, social networking will 
be more a value-add phenomenon in the industry." 
 
CoStar Group surveyed a random sample of 800 Watch List readers asking whether they or their companies are 
on Facebook, Twitter or LinkedIn networking and how they use them. We received 76 completed responses. Of 
that group, three out of every four respondents maintained a personal page on LinkedIn and half on Facebook. 

MARK HESCHMEYER, EDITOR WWW.COSTAR.COM FEBRUARY 3, 2011 
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And about one-third of the CRE companies they represented had sites on all three networks. And while there 
was less widespread personal usage of Twitter, one of 10 companies identified that site a "primary" outlet for 
business communication. 

NOT THERE YET 

According to Michael E. 
Madziarek, senior advisor 
for Sperry Van Ness | 
Landmark Commercial 
Real Estate in Geneva, 
IL, social media in its 
present form and how 
people use it is not a 
source of information, 
rather a communication 
game that people enjoy. 
 
"I do not care if you are 
attending the CCIM 
course 101 today and 
have to see for the next 
five days what you did in 
class," Madziarek said. "Because of the way people tag their tweets, you get all kinds of junk. I believe that it 
needs to be revamped in a way that people find it to be a source of information not a place to have a contest for 
the most followers and tweets for the day." 
 
"I really don't have time to spend on the computer on social networks because I am busy actively marketing our 
properties, showing them, and also performing leasing and selling duties," agreed Angela Harwell, a broker / 
Realtor in Winter Haven, FL. "We have people come to us based on the press releases we issue about our 
activity - but I'm not sure we need to constantly put ourselves in people's faces." 

IT'S ALL ABOUT THE FUTURE 

The fact that social networking technology seemingly has widespread acceptance today has little to do with what 
industry professionals are doing right this instant, but rather is much more about where they see the industry 
heading. 
 
"I think it is important as far as my business is concerned to stay up with the business networking sites, such as 
LinkedIn or Plaxo because they could become a real force in the future and I don't want to be starting from 
scratch at that time," responded R. Dabney Tompkins, Brokerage Services of CB Richard Ellis | Office Properties 
in Portland, OR. 
 
"Or they may fade and never be much and I don't want to have devoted a huge amount of time to something that 
is going to end up irrelevant." 
 
Some respondents compared social media adoption to the similar way the Internet was initially greeted with 
skepticism before being embraced by business. Katie Sherman of Commercial Defeasance LLC in Charlotte, 
NC, said: "It is incredibly important and crucial in today's day and age. If you don't [have a presence] you're not 
on the cutting edge and I believe in the years to come if you're not involved in social media then you will not be in 
business." 
 
Larry J. Socia, director, retail division of Pyramid Brokerage Co. in Syracuse, NY, said: "Generally speaking, it's 
important to keep up with latest technology and trends to keep abreast of what's going on in the industry and 
worldwide. Right now, I'm more of an 'old school' person who uses these social networking resources as a 
means to keep pace with clients and competitors, rather than have a 'Challenger' moment trying to be first in 
space with cutting edge technology. It helps me look more modern." 
 
Then Socia added: "I haven't used our fax machine in months." 
 

Question FaceBook Twitter LinkedIn 

Which do you have a personal page on? 49% 16% 75% 

Which do use primarily for business 
communication? 8% 9% 43% 

Which do use primarily for personal 
communication? 36% 1% 7% 

Which sites are you most likely to post or read CRE 
news and info? 18% 9% 29% 

On which sites does your company have a 
presence? 28% 26% 28% 

Which does it use primarily for business 
communication? 9% 11% 16% 

Question Yes No Not yet 

Have social networking sites trumped email as 
preferred communication method? 14% 55% 8% 
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"The jury is still out on the social networking," said Rebecca Horne, filing library museum evidence storage 
specialists with System Concepts Inc. in South San Francisco. "As the population ages and moves into 
management and powers of companies, it may well become the standard way of doing business…" 
 
In fact, Horne added that we may be approaching that point: "Today is a very interesting time with Egypt and the 
Mideast erupting and the "normal" feeds of social networking as news sources have been cut. When the Internet 
does go down, how does business continue in the daily "new normal?" 

IT'S ALL ABOUT BUILDING CONTACTS, PROMOTING BUILDINGS 

Valerie Cothran of SunTrust Bank in Raleigh, NC, thinks she knows where it is heading in the future. 
 
"I can use social networking through LinkedIn and Facebook to connect with professionals and basically build an 
address book of contacts that I can go to," Cothran said. "For example, if I meet someone in passing or have 
lunch with them at a conference, I may not have an immediate business prospect or connection, but by adding 
them to my network, I can contact them in the future. Considering I work in Special Assets now, building a 
network of future contacts is very important as I think about being on the origination side again in the future." 
 
Marty Busekrus, CCIM, a senior associate investment sales with NAI Rauch Weaver Norfleet Kurtz & Co. in Fort 
Lauderdale, recently gave a presentation at NAI's national convention on the topic of Social Media. His theme 
was that social networking is all about personal and property promotion. 
 
"I use social media as an extension of my resume," Busekrus said. "I think resumes are almost going by the 
wayside. Rather than sending an employer your resume, send them to your website. The personal website 
should be a really beefed up version of your resume. From your website you can link to LinkedIn, Twitter, I have 
podcasts, etc. These are all great not only for potential future employers, but also future potential clients. All of 
these "things" may not win you business, but it will get you in the door and you will absolutely be at the forefront 
of technology and your clients should see that." 
 
"Most people start researching a person with whom they are planning to do business BEFORE they do business 
with them," said Nicholas L. Miner, CCIM, vice president - investments for Commercial Properties Inc. a 
CORFAC International Firm in Scottsdale, AZ. "If you make it difficult for them to find you, they will use your 
competition." 
 
Paula Greer of Black & Associates in Portland, OR, said: "LinkedIn has been good for wider realm of industry 
information. And for finding potential contacts for my own business. I have also used it for referrals to business 
associates that are not on LinkedIn when I see requests that I know would be of interest to them." 

IT'S A GENERATIONAL THING 

"Some is much ado about nothing," said Steven R. Miller, brokerage vice president Industrial Services Group of 
Colliers International in Greater Cincinnati. "I also think it is "generational" I am in my 50s and find that my age 
group or older are still very much "old school:" phone calls, faxes and snail mail. My contacts and clients of a 
younger grouping are IMers, texters, Facebook-, LinkedIn-, iPad-types and certainly Twitter. I do not twitter, I do 
feel it a necessary function to employ some social networking sites and technology but like most things I believe 
there is a point of diminishing return with some of this." 
 
Joseph Scarpa of Green Paradigm Realty in Pennsville, NJ, said: "The millennial generation is growing up with 
this technology… naturally adapting to collaboration, research, and communications… business soon - if not now 
- will have a social networking presence to accommodate the next maturing generation." 
 
Kevin Peixoto, principal of KP & Associates in San Jose, said: "I don't see social networking as a primary tool for 
business communication in the commercial real estate industry at this point. It may be a useful tool in the future. I 
believe as communication evolves with younger generations that use Facebook and other social networking 
websites for business communication, that this form of networking and communication may become more 
popular with younger generations and it may find its place in the commercial real estate industry." 

KEEPING IT PROFESSIONAL 

One of the stumbling blocks some see blocking wider adaptation of social networking in business is the cross-
pollination of what information professionals are willing to share and don't want shared. 
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"I use it primarily for branding and so clients can find out a little about me. I think it will become more important 
overtime," said Tim M. Noonan of the National Multi Housing Group for Marcus & Millichap in San Diego." But, at 
the same time, I think it is good to keep as much about your personal life personal. I like the fact that people can 
find me if they needed to but they don't know about my family and what I do away from the office." 
 
Steve Basurto, an investment sales broker with CLB Real Estate Services Inc. in Temecula, CA, said: "The 
social networking sites I believe are still in its infancy regarding commercial real estate. I'm sure there is some 
value in having a presence on any one of these sites. As time goes on the information obtained from the sites 
will grow to be what they are, however in this business, certain information is deemed proprietary and I can't 
envision it being shared that way." 
 
"I think in the brokerage business those sites are tough to use because the dissemination of information is 
impossible to control once posted via reposting and re-tweeting," said Nate Oleson, vice president of ARA │ 
Pacific in San Francisco. "In addition, investors are very particular on the type and quality they want to purchase. 
Also, most of my clients (private clients) don't use or have Facebook, LinkedIn or Twitter. The use of it may 
expand in our space but it is a ways out." 

EMAIL AND FACE-TO-FACE ARE STILL KING 

In the survey, we did not include the choice of email as a preferred option for personal or business 
communication. If we did, it likely would have gone home with the Oscar. We did ask if any of the three social 
networking sites had trumped email as a preferred method for communicating with friends and business. More 
than half answered a resounding "No!" while almost one in four also said "Yes" or "Not yet." 
 
"Email is still king," said J. Francis Mahoney, SIOR, Cushman and Wakefield of Pennsylvania Inc. in 
Philadelphia. "Business owners and/or company executives charged with large real estate decisions are too 
mature/aged/busy to devote a huge amount of time to searching the social sites. They still seem to be the 
province of the young." 
 
"Personally, I do not see what the fuss is about," said Karen Van Hamme of Principal Life Insurance Co. in Des 
Moines, IA. "I prefer to get my business communication by reading newspapers and journals (online) and emails 
that push the news to me rather than social networking sites. I see little value in my business of CRE research. I 
need more than 120 characters to get the info I need, and I want it from reputable sources, not random 
"twitterers." 
 
Fred B. Cordova III, senior vice president / CART Western regional director for Colliers International in Los 
Angeles, and author of the firm's The Aggregate, said: "I believe in spreading knowledge an insight and sharing it 
openly, but it needs to be thoughtful and worthwhile. Everything else is just noise that no one has much time for. 
With all of the email noise, picking up the phone is more important than ever! Trying to deliver a personal 
message to 5,000 of your closest friends via Twitter or Facebook, just does not seem to me to be the way to go 
in our business." 
 
Still, Cordova offered the one pervasive caveat that seems to be out there about social networking in commercial 
real estate. 
 
"That said," Cordova added, "we are looking into it to see if there is a way to do it and protect client privacy. It 
does seem to be the wave of the future and with iPhones and iPads… we feel it bears serious consideration." 
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Dealing with Distress Head On, Lennar Turning a Healthy Profit 
With the housing markets in distress, Miami-based homebuilder Lennar Corp. has proved correct the old adage 
that when life deals you a lemon, make lemonade. 
 
Lennar's real estate investment management company focused on distressed real estate asset management 
and workouts, Rialto Capital, contributed $57.3 million in operating earnings to the company last year. That profit 
came on revenues of $125.3 million interest income on portfolios of distressed real estate loans acquired from 
federal financial agencies 
and the sale of foreclosed on 
real estate. 
 
So successful has the effort 
been that the company is 
expanding the segment. 
 
"During the quarter, we 
completed the acquisition, at 
a significant discount, of 
approximately $740 million of 
distressed real estate assets 
from three large financial 
institutions," Stuart Miller, 
president and CEO of Lennar 
reported in the company's 
fourth quarter earnings. "In 
the fourth quarter, we also 
completed the first closing of 
our Rialto real estate 
investment fund with initial 
equity commitments of 
approximately $300 million 
(including $75 million 
committed by us)." 
 
Rialto's initial plunge into 
distress came a year ago, 
when it closed on two 
structured transactions with 
the Federal Deposit 
Insurance Corp. (FDIC). It 
purchased two portfolios of 
loans with a combined 
unpaid balance of $3.05 
billion. Rialto acquired 40% 
managing member interests 
in the limited liability 
companies created to hold 
the loans for $243 million. 
The FDIC retained the 
remaining 60% equity 
interest and provided $627 
million of non-recourse 
financing at 0% interest for 
seven years. The 

http://www.LFC.com/456Y7
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transactions included 5,500 distressed residential and commercial real estate loans from 22 failed banks. 
 
All totaled during 2010, Lennar acquired loans with an unpaid balance of approximately $3.6 billion as well as 
more than 300 real estate properties that sellers had appraised at more than $200 million. 
 
"In our Rialto segment we purchased large and small portfolios of loans and REO at wholesale prices and then 
worked through those assets one at a time to resolve at retail payoff," Miller said in the company's earnings 
conference call. "It's all about making money by managing the process of purchasing wholesale and selling retail; 
purchasing in bulk, selling one at a time. And admittedly the assets are a little bit more complex but this is where 
we are experts." 
 
Lennar's homebuilding division also returned operating profits in the fourth quarter and the company as whole 
now has had three straight quarters of net earnings. However, Miller said, that while the company thinks it can 
continue making money from homebuilding in 2011, there is no guarantee. 
 
"As we're looking at our performance for 2011, we're not anticipating improvement in the marketplace. We think 
that we can remain profitable with solid gross margins. That doesn't mean they won't be somewhat challenged, if 
market conditions remain challenging," Miller said. 
 
Those challenges, though, are good for Rialto, Miller added. 
 
"Let me just say parenthetically that as market positions continue to remain stagnant, this all goes in favor of our 
Rialto program and affords us even more opportunity to invest in distress and leverage that operation," Miller 
said. "So we think that we have a balanced and intelligent program that's positioned for profitability even at 
current levels with a negative bias." 
 
Going forward, Miller told company analysts that the company is seeing increased activity in terms of the 
availability of distressed bank assets. 
 
"We think that the timing of closing our fund [Rialto Real Estate Fund LP] is particularly opportune," Miller said. 
"The additional capital to be invested in a distressed market will be welcomed with a good deal flow. We're 
currently underwriting literally billions of dollars of additional asset purchases, which we've incorporated in a very 
disciplined program of underwriting and bidding and negotiating for prices that we're comfortable with. We're very 
comfortable that we'll be able to fill the bucket continuing going forward." 

Dexus Continues To Reposition its U.S. Holdings 
Sydney, Australia-based Dexus Property Group acquire two properties in Los Angeles for $40.7 million and sold 
five properties for $47.3 million in non-core markets, In addition, Dexus has another $13.6 million of U.S. 
properties under contract for sale. These transactions are in line with Dexus' strategy and US repositioning 
program. 
 
Dexus has acquired a 277,564-square-foot industrial property in La Mirada, Los Angeles for $26.3 million. The 
property was acquired on an initial passing yield of 9%, is leased to a single tenant and has a remaining lease 
term of five years. The property, located in the strategic mid-counties industrial market, has three acres of 
surplus land and low site coverage which allows for possible future development. 
 
Dexus also acquired a 157,329-square-foot multi-tenanted property in the highly sought after City of Industry 
sub-market, which has an average remaining lease term of two years. The acquisition price of $14.4 million 
reflects a passing yield of 7.1%. 
 
In addition, Dexus sold five properties totaling $47.3 million. These properties reflect a passing yield of 0.9% and 
a 10% premium to the June 2010 book value. 
 
A further two properties with an initial passing yield of 3.5% are currently under contract for sale for $13.6 million. 
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The sale price of these properties represents a 24% premium to June 2010 book value, which is consistent with 
Dexus' view that a 2011 repositioning program would capture the rebound in U.S. asset values from their lows of 
2009/2010. 
 
"We are pleased with the progress of our US repositioning program to date," said Victor Hoog Antink, Dexus 
CEO. "Following the establishment of our U.S. office and local Dexus expertise in June 2010, we are on track to 
achieve our FY11 target of selling $100 million of properties in non-core markets and our long-term objective of 
focusing our U.S. investment in key West Coast markets, to deliver enhanced value and growth." 
 
Details of the properties sold are as follows: 

 Atlantic Corporate Park , Northern Virginia, $22.6 million; 

 3368-3372 Turfway Road, Cincinnati, OH, $3.5 million; 

 6350 & 6360 Brackbill Blvd., Harrisburg, PA, $12 million; 

 1999 Westbelt Drive, Columbus, OH, $5.2 million; and 

 Interchange North 1, San Antonio, TX, $4 million. 

Advertisement 

 

Borders Delays Payments To Landlords, Vendors; 

May Seek Bankruptcy Reorganization 
Borders Group Inc. has received a commitment from GE Capital, Restructuring Finance to provide a $550 million 
senior secured credit facility. The deal is contingent upon among other things the closing of underperforming 
stores and that Borders also obtain debt concessions from vendors and landlords 
 

http://www.mmgequitypartners.com/
http://www.mmgequitypartners.com/
mailto:gnavarro@mmgequitypartners.com
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The new $550 million senior secured credit facility, once funded, will mature in 2014, and will replace the 
company's existing revolving senior credit and term loan facilities. 
 
The commitment provided by GE Capital is subject to certain conditions, including: 
The successful syndication of $175 million of the senior credit facility with other lenders, which GE Capital and 
the company are both working to secure; 
$125 million of junior debt financing provided by certain vendors and other lenders; 
The completion of supporting financing arrangements with the company's vendors, landlords and other financing 
parties on terms satisfactory to GE Capital; and 
Borders' finalization of a store closure program comprising the identification of underperforming stores that will 
be closed as soon as practicable; 
 
"We are pleased that, after a thorough review of our business strategy and related long-term potential by GE 
Capital and outside experts, GE Capital is committing to put in place a new senior financing facility for the 
company," said Mike Edwards, Borders Group president. "This is an important step for Borders toward 
implementation of its comprehensive plan to reposition itself as a vibrant national retailer of books and other 
related products to the consumer. We strongly believe that, based on our business strategy, Borders will be able 
to transform its business to capitalize on the evolving reading marketplace and perform as a best-in-class 
destination and shopping experience for consumers." 
 
Borders previously reported that, as part of its refinancing efforts, it had delayed payments to its vendors. 
Subsequently, the company has been in discussions with certain of those vendors on restructuring its financing 
arrangements. 
 
The company has also been in discussions with certain landlords and other parties with respect to 
arrangements, including financing arrangements that support the company's business plan. 
 
Edwards did not rule out the possibility that Borders would continue to pursue its restructuring effort through 
bankruptcy reorganization. 
 
"Borders is doing everything possible to maintain its long-term and valued relationships with our vendors and 
publishers, which are in the best interests of serving our combined customers," Edwards said. "We view the 
refinancing route as the most practical, efficient and beneficial to all parties, and we are working with our vendors 
in this regard." 
 
"At the same time," Edwards added, "given the current environment surrounding Borders, and in order to assure 
that the company can pursue its efforts to position itself to properly implement its business plan, it is prudent as 
well for Borders to explore alternative avenues, including the possibility of an in-court restructuring. We are 
confident that whatever path Borders pursues to implement its strategy, we will be able to count upon the 
support of our vendors, who understand the critical role a strong Borders provides to the reading public." 

New Mexico's Largest Bank Fails, Acquired by U.S. Bank 
U.S. Bank has acquired the banking operations of First Community Bank in Taos, NM, from the Federal Deposit 
Insurance Corporation (FDIC). First Community Bank was closed by the New Mexico Financial Institutions 
Division, which appointed the FDIC as receiver. 
 
Under the terms of this transaction, U.S. Bank will receive approximately $2.1 billion of assets and assume 
approximately $2.1 billion of liabilities, including $1.8 billion of insured and uninsured deposits, of First 
Community Bank. U.S. Bank will not acquire any assets or liabilities of First Community Bank's parent holding 
company, First State Bancorporation in Albuquerque. 
 
"This acquisition is an extension of U.S. Bank's banking franchise into its 25th contiguous state, and it 
immediately establishes us as one of the top three banks in terms of market share in the attractive New Mexico 
market," noted John Elmore, executive vice president of community banking at U.S. Bank. "This purchase of 38 
First Community Bank branches in New Mexico (35 branches) and Arizona (three branches) presents a great 
opportunity for us." 
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The acquisition of the banking operations of First Community Bank is structured as a whole bank purchase and 
assumption transaction without a loss share agreement. U.S. Bank conducted extensive credit due diligence, 
and purchased First Community Bank for an asset discount of approximately $380 million. The transaction 
exceeds all internal hurdles for financial returns with very conservative loan loss assumptions, according to U.S. 
Bank. 
 
As of year-end, First Community Bank had approximately $2.19 billion in total assets. Included among its assets 
were $41.9 million in foreclosed on properties, $26 million of which were construction and land development 
projects and $13.9 million in nonfarm, nonresidential properties. 
 
In addition, First Community held $117.8 million in delinquent loans on construction and land development 
projects; $66 million delinquent loans on owner-occupied commercial real estate and another $23.4 million in 
other delinquent nonresidential property loans. 
 
The FDIC estimates that the cost to its Deposit Insurance Fund (DIF) will be $260 million. 

Advertisement 

 

FDIC Finds No Buyer for Failed $764 Mil. Bank in Colorado 
The Colorado Division of Banking closed FirsTier Bank in Louisville, CO, and appointed FDIC as receiver, which 
was unable to find a buyer. 
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THE WATCH LIST NEWSLETTER 11 

 

To protect the depositors, the FDIC created the Deposit Insurance National Bank of Louisville (DINB), which will 
remain open until Feb. 28, 2011, to allow depositors access to their insured deposits and time to open accounts 
at other insured institutions. 
 
As of Dec. 31, 2010, FirsTier Bank had $764 million in total assets. The FDIC as receiver has retained all the 
assets for later disposition. 
 
The bank listed owning $14 in bank premises and equipment and $63 million in foreclosed properties, primarily 
construction and land development projects. It also reported holding $23.7 million in delinquent nonresidential 
commercial real estate loans. 
 
The FDIC estimates that the cost to its DIF will be $242.6 million. 

Virginia Business Bank Given 90 Days To Raise Funds, Or Else 
The Federal Reserve System issued a prompt corrective action directive to Virginia Business Bank in Richmond, 
VA. The Fed has determined that the commercial leader is significantly undercapitalized. 
 
As of Jan. 18, 2011, Virginia Business Bank has 90 days to increase its equity through the sale of shares or 
contributions or enter into and close a contract to be acquired by another depository institution. 
 
As of Sept. 30, Virginia Business Bank had about $129 million in assets. Of its assets, 9.36% were identified as 
delinquent loans, the bulk of which were backed by construction and land development projects. 

Two Small Banks Fail in Wisconsin, Oklahoma 
In Wisconsin, McFarland State Bank in McFarland, WI, acquired Stoughton, WI-based Evergreen State Bank 
from the FDIC. 
 
The State of Wisconsin closed Evergreen State Bank and appointed the FDIC as receiver 
 
"Unlike other acquisitions, our organizations share many of the same customers. Approximately 25% of our 
current McFarland State Bank staff actually lives in Stoughton," said McFarland State Bank CEO E. David 
Locke."We are fortunate to have many wonderful synergies and talented people in both organizations." 
 
As of Dec. 31, 2010, Evergreen State Bank had approximately $240 million in total assets. Of those assets, the 
bank listed $11.6 million as delinquent loans on nonresidential commercial real estate. 
 
The FDIC estimates that the cost to its DIF will be $22.8 million. 
 
In Oklahoma, the state banking department closed First State Bank in Camargo, OK, and appointed the FDIC 
as receiver, which then the bank to Bank 7 in Oklahoma City. 
 
As of Sept. 30, 2010, The First State Bank had one branch and $43.5 million in total assets. 
 
The FDIC estimates that the cost to its DIF will be $20.1 million. 

Colony Capital Acquires $817 Mil in Loans from FDIC 
A consortium of investors organized by Colony Capital LLC, a private, international investment firm, including 
Colony Financial Inc. acquired in a structured transaction with the Federal Deposit Insurance Corp. (FDIC) two 
portfolios of residential and commercial acquisition, development and construction loans. 
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The combined portfolios include 1,505 loans with an aggregate unpaid principal balance of $817 million. The 
purchase price for the combined portfolios was about $192.8 million or 23.6% of the unpaid principal balance of 
the loans. Colony Financial's equity participation totaled $5 million. 
 
Cushman & Wakefield served as advisor to the FDIC on the sale of the 50% managing member equity interest in 
a newly formed limited liability company created to hold the acquired loans, with the FDIC retaining the remaining 
50% equity interest. 
 
The FDIC provided 1:1 leverage financing bearing 0% interest. 

Capital Raisings 
KBS Real Estate Investment Trust III Inc. commenced its initial public offering. KBS REIT III is offering up to 
280 million shares of common stock priced at $10 per share. KBS REIT III will use the proceeds to acquire real 
estate-related assets including mortgage, mezzanine, bridge and other loans; debt and equity securities. The 
company expects its real property investments to be located in large metropolitan areas in the United States. 
 
Realogy Corp. priced $700 million aggregate principal amount of 7.875% Senior Secured Notes due. The 
company will use the net proceeds, along with cash on hand, to prepay $700 million of certain of its first lien term 
loans that were extended in connection with an amendment to its senior secured credit facility. 
 
Cole Operating Partnership II LP closed on a $315 million senior unsecured credit facility with Bank of 
America, JP Morgan Chase Bank, U.S. Bank, and RBS Citizens. The credit facility replaces an existing $135 
million revolving credit agreement and consists of a $100 million term loan and a $215 million revolving credit 
facility and includes an accordion feature whereby Cole REIT II has the option to increase the maximum 
borrowings to $450 million. The interest rate ranges from 1.75% to 4% over LIBOR, subject to the Cole REIT II 
leverage ratio. The credit facility matures in December 2013. 
 
Chesapeake Lodging Trust amended its credit agreement providing for a two-year secured revolving credit 
facility with a syndicate of banks led by Wells Fargo Bank, JPMorgan Chase Bank and Deutsche Bank Trust 
Company Americas. The amended credit agreement increases the maximum amounts the company may borrow 
from $115 million to $150 million, and also provides for the possibility of further future increases, up to a 
maximum of $200 million. Borrowings under the facility bear interest equal to LIBOR, plus 3.75%, subject to a 
LIBOR floor of 2%. The facility allows for a one-year extension. 
 
Excel Trust Inc. sold 2 million shares of 7.00% Series A Cumulative Convertible Perpetual Preferred Stock. 
Estimated net proceeds from this offering will be approximately $48 million in cash. Excel Trust intends to use 
the net proceeds to repay a portion of its outstanding borrowings under its revolving credit facility. 
 
Gladstone Commercial Corp. priced a public offering of 725,000 shares of its common stock at $18.35 per 
share. The offering was increased in size from the originally contemplated 675,000 shares. The company has 
also granted the underwriters a 30-day option to purchase up to 108,750 additional shares of common stock on 
the same terms and conditions to cover over-allotments, if any. The net proceeds are expected to be about 
$12.4 million, which the company intends to use to repay existing indebtedness, including a portion of the 
outstanding balance of its new line of credit. 

Property Financings 
Cole Real Estate Investments arranged $133 million in mortgage financing with JPMorgan Chase Bank, 
secured by a portfolio of 32 Albertsons grocery store properties located in Arizona, New Mexico, Colorado, 
Texas and Louisiana. The 50% loan-to-cost financing has a fixed interest rate of 5.6% per annum with interest 
only for the first five years of the loan term, and a maturity date of January 2018. The 1.9-million-square-foot 
retail portfolio was purchased in October 2010 from Albertsons LLC in an all-cash, sale-leaseback transaction for 
$266 million. The properties are all subject to recently signed 20-year individual NNN leases that also include 
renewal options. The broker for the transaction was Philip McKnight of Eastdil Secured. 
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Milwaukee Moderne LLC borrowed $42,357,800 in permanent, fixed-rate debt through its HUD/FHA program 
for the construction of The Moderne, a high-rise apartment building in Milwaukee. Berkadia Commercial 
Mortgage originated the loan. The 90% LTV loan features a 40-year term and 40-year amortization with a fixed 
interest rate of 5.11%. When completed, the 30-story Moderne at 1141 Old World Third St. will have 203 rental 
units. 
 
Hackman Capital, a privately-held industrial and commercial real estate investment firm, closed a $5 million loan 
to permanently finance the acquisition of three office buildings in Culver City, CA. The office, recording and 
production studios, totaling 32,248 square feet, are 100% leased by Westwood One Inc. The non-recourse 
financing was arranged by Verona Capital Markets, which obtained it from a major Wall Street investment bank. 
The loan provided 10-year, fixed-rate financing with a 30-year amortization period and a 5.99% coupon. The 
proceeds of the loan were used to repatriate equity to the sponsor and its investors. The three Westwood One 
Studios are in the Hayden-Higuera district at 8960 Washington (9,668 square feet), 8966 Washington Blvd. 
(14,780 square feet) and 8944 Lindblade St. (7,980 square feet). 

National Grid Letting Go 1,200 U.S. Workers 
London-based National Grid plc is restructuring its U.S. business. The restructuring will focus the responsibility 
for all U.S. businesses under Tom King in the new position of executive director and president, U.S. from the 
beginning of April. 
 
This change will involve a targeted reduction in U.S. operating costs of around $200 million per year. This will be 
achieved primarily through the reduction of around 1,200 positions across the U.S. employee base -- 
representing about 7% of National Grid's U.S. workforce. 
 
These are expected to be reductions in management and administrative positions and, where feasible, will be 
achieved through voluntary redundancy. 
 
Senior management appointments into the new U.S. structure have already been made with a 26% reduction in 
the number of roles. 
 
The remaining appointments are expected to be completed by August 2011. 

Boeing To Layoff 1,100 Workers 
As Boeing moves to a new production rate of 10 C-17s per year, the Long Beach, CA-based manufacturer said it 
will reduce the production program's work force by approximately 1,100 jobs through the end of 2012. The 
company delivered 14 C-17s in 2010. 
 
The move to the new production rate will be completed this summer and result in the elimination of the second 
shift at the C-17 final assembly facility in Long Beach. The lower production rate is designed to extend the line as 
Boeing works to capture additional international orders. 
 
"This has been a very difficult decision, no question about it," said Bob Ciesla, C-17 program manager. "But 
reducing the number of C-17s we deliver every year -- and doing that with a smaller work force -- will allow us to 
keep the production line open beyond 2012, protect jobs, and give potential customers more time to finalize their 
airlift requirements." 
 
Boeing anticipates that the work force reduction will primarily impact Long Beach, where approximately 900 of 
the 1,100 reductions will take place at the program's final assembly site. 
 
The remaining 200 reductions will impact C-17 production program employees in Macon, GA; Mesa, AZ; and St. 
Louis, MO. The company will try to redeploy many of the affected employees to other programs or other Boeing 
locations where the company has suitable job openings. 
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Pfizer Cutting R&D Budget by $1.5 Billion 
Pfizer Inc. is planning to cut $1.5 billion out of its R&D budget in 2012 – a 23% reduction in spending for the 
pharmaceutical company. 
 
The cuts will come from declines in the number of diseases it will be researching. The company said it will focus 
on areas where the greatest medical and commercial impact can be achieved. 
 
Pfizer did not identify staff cuts that would be made as part of the reduced spending but did it way it will exit a 
plant in Sandwich, U.K., and shift some of its resources from Groton, CT, to Cambridge, MA, and outsource 
other functions. 
 
In addition, the company is planning to enhance its presence in Cambridge, MA, to complement research teams 
in other hubs like San Francisco, New York and La Jolla, CA. 
 
"In addition, during 2011 we expect to complete our ongoing review of the composition of our business portfolio 
to determine the optimal mix of businesses that we can appropriately fund and manage in order to achieve 
consistent growth and maximum return on investment," said Ian Read, president and CEO of Pfizer. "We believe 
these decisions, taken together, will continue to improve our business profile and provide both near-term and 
longer-term financial benefit." 
 
Read said the company also remains on-track to achieve its cost-reduction target associated with the Wyeth 
acquisition of approximately $4 billion to $5 billion, by the end of 2012. 

Kimberly-Clark Exiting Pulp Manufacturing Business 
Kimberly-Clark Corp. in Dallas adopted a pulp and tissue restructuring plan in order to exit its remaining 
integrated pulp manufacturing operations. 
 
The restructuring is expected to be completed by the end of 2012 and will involve the streamlining, sale or 
closure of five or six of its manufacturing facilities around the world. 
 
One facility for sure that will be impacted by the restructuring is its pulp and tissue facility in Everett, WA. 
Kimberly-Clark intends to pursue a sale of that facility at 2600 Federal Ave. 
 
In conjunction with these actions, Kimberly-Clark will be exiting certain non-strategic products, primarily non-
branded offerings, and transferring some production to lower-cost facilities in order to improve overall profitability 
and returns. 
 
The restructuring will commence in the first quarter of 2011 and is expected to be completed by Dec. 31, 2012. 
The restructuring is expected to result in cumulative charges of approximately $400 million to $600 million. 

Contessa Premium Foods Reorganizing To Cut New Plant Costs 
Contessa Premium Foods Inc., an international frozen-food manufacturer in San Pedro, CA, has commenced 
reorganization proceedings. 
 
Contessa intends to use the reorganization proceedings primarily to reduce its obligations associated with the 
company's world-class manufacturing facility at 4000 Noakes St. in Commerce, CA. 
 
The Commerce plant was built in anticipation of future market demand for products produced using 
environmentally responsible methods. Over the past few years, the global financial downturn combined with 
intense competition from well-financed multi-national corporations has caused Contessa to be unable to 
profitability utilize the full capacity of the Commerce plant. 
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Ball Corp. Closing Beverage Plant 
Ball Corp. is taking several actions to decrease the company's overall installed beverage can capacity in North 
America. 
 
Ball will close its Torrance, CA, beverage can plant at 500 Crenshaw Blvd. by the end of the third quarter of 
2011, subject to customer requirements. 
 
The 45-year-old plant employs approximately 120 people and operates three lines, two that produce 12-ounce 
cans and one that produces 16-ounce cans. One of the 12-ounce production lines from Torrance will be 
relocated to Ball's Whitby, Ontario, beverage can plant and is scheduled to start up during the second quarter of 
2011. 
 
Ball expects to record a total after-tax charge of approximately $12.4 million in 2011, primarily for employee 
severance and pensions and facility clean-up costs, of which $6.4 million is expected to be recorded in the first 
quarter of 2011. 

FHFA Will Consolidate DC Office Locations 
The Federal Finance Housing Administration will consolidate its three office locations into one, moving from 
Northwest Washington, DC, to Constitution Center at 400 Seventh St., Southwest. FHFA anticipates the move 
beginning in November 2011. 
 
"This move will improve efficiency and will allow for expansion in, and greater integration of, our examination and 
supervisory personnel and programs," Washington, DC –said Edward J. DeMarco, FHFA acting director. 
 
The agency's procurement process has been ongoing for the past nine months. Constitution Center was 
selected after an extensive search and competitive bid process because it represents the best value to the 
government while providing the agency with sufficient space to consolidate operations from three locations into 
one. 
 
FHFA, created by the Housing and Economic Recovery Act of 2008, merged the Office of Federal Housing 
Enterprise Oversight (OFHEO), the Federal Housing Finance Board (FHFB), and staff from the Department of 
Housing and Urban Development (HUD). FHFA currently has employees in offices on G Street, Pennsylvania 
Ave. and Eye St., NW. 

Local Closures & Layoffs 

Company Address 
Closure or 
Layoff 

Leased 
or 
Owned 

No. 
Impacted Impact Date 

CoStar ID 
No. 

Loparex   
1828 Burgundy Lane 
Northwest, Cullman, AL Closure Owned 70 1/21/2011 6968607 

Atlantis Health 
Plan  

90 Matawan Road, 
Matawan, NJ Unknown Leased 16 3/14/2011 168554 

Grocery Haulers 
286 Homestead Ave., 
Avenel, NJ Unknown Owned 329 2/14/2011 170617 

Kmart  
Highway 22, North 
Plainfield, NJ Unknown Leased 64 3/27/2011 775368 

Sony Music 
Holdings Inc.  

400 N. Woodbury Road, 
Pitman, NJ Unknown Owned 300 3/18/2011 246642 

RBS Sempra 
58 Commerce Road, 
Stamford, CT Unknown Leased 150 1/7/2011 191473 

Sure Seal OPW 
Fluid Transfer 
Group 

Potosi Industrial Park, 
Mineral Point, MO Closure Leased 55 4/1/2011 n/av 

McKesson 1823 Rust Ave., Cape Closure Leased 57 3/31/2011 n/av 
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Company Address 
Closure or 
Layoff 

Leased 
or 
Owned 

No. 
Impacted Impact Date 

CoStar ID 
No. 

Empowering 
Healthcare 

Girardeau, MO 

Faurecia 
Emissions 
Control 

1207 Arvin Road, Dexter, 
MO Layoff Leased 483 3/14/2011 n/av 

Results Customer 
Solutions 

1245 Butler Drive, Suite F, 
Lebanon, MO Layoff Leased 145 3/18/2011 n/av 

Fosbel Ceramic 
Technologies 

20600 Sheldon Road, 
Brook Park, OH Unknown Leased 64 3/14/2011 491054 

Ball Corp. 
500 Crenshaw Blvd., 
Torrance, CA Closure Owned 120 9/30/2011 271870 

Lease Cancellations 
Company Address City State Affected Party Comment 

Schutt Sports Inc. 100 Industrial Blvd. Stockertown PA Paikes Enterprises Inc. Warehouse lease 

Loehmann's 3135 E. Lincoln Drive Phoenix AZ Lincoln View Plaza 
Orig. Expiration 
Date: 3/31/2011 

Loehmann's 18595 Main St. 
Huntington 
Beach CA Sher Five Points 

Orig. Expiration 
Date: 9/30/2014 

Loehmann's 211 Sutter St. 
San 
Francisco CA 

Baywood Capital 
Management 

Orig. Expiration 
Date: 2/29/2020 

Loehmann's 
248 E. Colorado 
Blvd. Pasadena CA Paseo Colorado Holdings 

Orig. Expiration 
Date: 1/31/2015 

Loehmann's 
Beverly Connection 
Mall Los Angeles CA Bevcon I LLC 

Orig. Expiration 
Date: 1/31/2019 

Behringer Harvard Affiliate Goes into Maturity Default on Addison Property 
Behringer Harvard Quorum I LP, a wholly-owned subsidiary of Behringer Harvard Short-Term Opportunity Fund I 
LP, did not pay off its maturity balance this past week on its property at 5050 Quorum Drive in Addison, TX, a 
Dallas suburb. 
 
Behringer Harvard Quorum I LP is currently the borrower under a loan agreement with Sterling Bank for $10 
million, which is secured by a deed of trust on the seven-story office building containing approximately 133,800 
rentable square feet. 
 
While Behringer Harvard has been in negotiations with Sterling to restructure the loan, no deal was reached and 
the loan matured on Jan. 23, 2011, with no payoff. 
 
The nonpayment constitutes an event of default and as a result, past due amounts under the loan may bear 
interest at up to 18% per annum during the default period. 
 
Behringer Harvard Quorum I continues to remain current on payments due under the loan however. It is 
negotiating with the bank to obtain a waiver of the default or extend the loan agreement. 

Distribution Center Goes from Disreputable to Distinguishable 
Hilco Real Estate and Badger Real Estate Advisors sold a 700,000-square-foot industrial property in Hammond, 
LA, to a Chicago area investor. The sale price for the multi-tenant warehouse, distribution and production facility 
at 301 – 511 Pride Drive in Hammond, was $25.75 million or about $36.80/square foot. 
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The sale was the fifth in a series completed by Hilco and Badger on behalf of the Wextrust Receivership. In 
September, 2008, executives of Wextrust Capital, a now defunct investment fund, were charged with fraud for 
operating a Ponzi-like scheme. Since then, the company has been in receivership under the direction of Timothy 
J. Coleman. 
 
Presently, the building is 95% leased to five tenants: Entergy, Dupont Performance Elastomers, Liquid 
Container, Penske Truck Rental and Victory Packaging. The two largest tenants recently signed five-year 
extensions on their respective leases. 
 
Net operating income in 2010 for the property was in excess of $2.5 million. 
 
"In order to maximize proceeds for the estate, prior to the sale, Hilco and the receivership successfully extended 
certain leases and made various capital improvements to the property." said Neil Aaronson, CEO of Hilco Real 
Estate. "The purchaser was able to take advantage of $23.5 million in assumable CMBS financing, which is 
difficult to replicate in today's market place." 

Advertisement 

 

Watch List: Newly Specially Serviced Loans 
The following information for these lead listings was provided by Investcap Advisors LLC, an industry leader in providing 
surveillance data on loan and commercial real estate performance underlying the CMBS market. 

Property Address 
Property 
Type Curr. Bal. CMBS 

Special 
Servicer 

Reason for 
Transfer 

http://www.investcapadvisors.com/
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Bush Terminal various, Brooklyn, NY Industrial $300,000,000 

GCCFC 
2007-GG11 & 
CGCMT 
2008-C7 LNR Partners 

Monetary 
Default 

Pittsburgh 
Mills 

590 Pittsburgh Mills 
Circle, Tarantum, PA Retail $133,000,000 

MSC 2007-
HQ11 J.E. Robert Co. 

File under 
review 

NineZero Hotel 
90 Tremont St., 
Boston, MA Hotel $47,300,000 

GCCFC 
2006-FL4 Wells Fargo 

Imminent 
Default 

Wellington 
Meadows 
Apartments 

9550 W. Sahara Ave., 
Las Vegas, NV Multifamily $35,647,212 GE 2005-C2 LNR Partners 

Imminent 
Default 

West Glen 
Town Center 

5465 Mills Civic 
Parkway, Des 
Moines, IA Mixed Use $34,300,000 

ML-CFC 
2007-9 LNR Partners 

Monetary 
Default 

Oak Tree 
Shopping 
Center 

1665 Oak Tree Road, 
Edison, NJ Retail $33,100,000 

JPMC 2007-
LDP12 

C-III Asset 
Management 

Imminent 
Default 

Carroll's Creek 
Landing 
Apartments 

18111 25th Ave. NE, 
Arlington, WA Multifamily $26,520,501 

GECC 2002-
3 

CWCapital 
Asset 
Management 

Imminent 
Default 

Intel Corporate 
Building 

1515 Route 10, 
Parsippany, NJ Office $23,960,002 

LBUBS 2006-
C1 LNR Partners 

Imminent 
Maturity 
Default 
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