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Anyone Sorry To See 2010 Go? Hell No! 
There is Less New To Learn About the Great Recession as the CRE Industry Looks Ahead to 2011 

Who is lamenting the passing of 2010? Very few it seems. 
 
Maybe it is a mistaken impression but there seems to be sense among CoStar Group news readers that they are 
bored with reading about this Great Recession and are just as over the lack of deals, the lack of money, the lack 
of spending, and the lack of new jobs. 
 
The dirge of news in 2010 had a decided pall to it and it's not that such stories are any less relevant or revealing 
this week, but readers are taking less new away from such news stories. 
 
What people are reading about lately seems to have shifted with those sentiments -- not necessarily dramatically 
nor conspicuously but subtly nonetheless. Catching on more are stories that things may be turning around. 
 
Troubles clearly persist, as this week's S&P Case-Shiller housing price indexes continue to show widespread 
declines. Unemployment is stubbornly high. But catching on are stories that big money and big companies are 
showing a willingness to spend and values may have reached bottom. 
 
The stories getting the most reads in January and February 2010 were markedly downbeat. 

 Betting on Bad Debt Becoming a Growing Investment Play 

 CRE in 2010: Weak Fundamentals and Constrained Liquidity 

 Risky CRE Lending Deadly for Banks 

 Movie Gallery Files Bankruptcy, Closing 800+ Stores 

 Capital Market Recovery Will Take Time 

 Distressed CRE Assets Jump 15% at Nation's Banks 

 Shopping Center Receiverships and Foreclosures Usher in New Year 

MARK HESCHMEYER, EDITOR WWW.COSTAR.COM DECEMBER 30, 2010 

mailto:mheschmeyer@costar.com
http://www.costar.com/news/
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The stories getting the most reads in last two months were more longingly hopeful. 

 Have Commercial Real Estate Prices Bottomed Out? 

 Has the CMBS Market Finally Turned the Recessionary Corner? 

 Google Acquires One of NYC's Largest Buildings for $1.8B 

 REIT Execs Hail Rally 

 U.S. Multifamily Market Strengthens in Third Quarter on Rising Demand, Falling Vacancy 

 Falling Retail Rents Mean More Store Openings 

 Surge in Growth at Apple Prompts 100-Acre Cupertino Acquisition 
 
So instead of rehashing the dismal year that was 2010, here are some predictions and outlooks for 2011. These 
are neither CoStar's nor my predictions (I'll give you some of those in the New Year); these were sent to me by 
readers, brokers, analysts and statisticians. 

PORTFOLIOS WILL BE REPOSITIONED 

The U.S. investment sales market has the potential for increased fluidity in the year ahead, based on findings 
from Colliers International's third quarter 2010 Global Investor Sentiment Survey.  
 
More than six out of 10 U.S. real estate investors responding to the survey indicated that they are considering 
selling property next year, up considerably from the 23% reported at the start of the year. Meanwhile, 85% of 
U.S. investors expressed a desire to buy assets domestically during that time, with a focus on primary markets 
nationwide. 
 
The combined forces may position a significantly increased number of U.S. assets to trade during the next 12 
months. In particular, U.S. investors noted markets in California, Texas, New York/New Jersey and Florida, as 
well as Washington DC, Boston, Atlanta, Chicago, Denver and Seattle as key targets. 
 
Ross Moore, chief economist of Colliers International, also says that with total investment volume for 2010 set to 
register $100 billion, all the elements are in place for investment sales to increase further in 2011. Although still 
far below peak 2007 levels of $514 billion, 2010 transaction volume represents a near doubling over 2009. 
 
For 2011, all the ingredients are in place for investment sales to increase further, rising at least 20%, Moore 
says. A combination of strengthening leasing fundamentals, further improvement in credit markets and still low 
borrowing rates should result in more offerings and a gradual uptick in values. Demand for hard assets, and in 
particular those that are income producing, is expected to be exceptionally strong from all types of investors. 

TENANT LEVERAGE REMAINS STRONG, BUT TIME FOR BEST DEALS IS RUNNING OUT 

Over the last two years, companies have seen their internal vacancy rates grow by 9% as they reduced 
headcounts. As a result "rightsizing the portfolio" is a mandate for corporate real estate executives and will be for 
the next 12 months. 
 
"When we asked tenants to rank the key factors shaping their real estate strategy, rightsizing the portfolio was 
number one, closely followed by streamlining and efficiency," said Lauren Picariello, director of occupier 
research for Jones Lang LaSalle. "Companies today are disposing of space in non-core locations as well as 
renewing leases in more expensive CBD locations for client facing teams, then relocating backroom functions to 
less expensive suburban locations." 
 
While tenant leverage remains strong, time is running out. About 94% of markets are tenant favorable now, but 
only 31% will be in 2012, Picariello says. Tenants seeking large blocks of space should move to lease in the next 
nine months. 
 
Jones Lang LaSalle expects risk management, cash conservation and cost management will strongly influence 
2011 business plans and the corporate demand for space in 2011. 
 
Meanwhile, Colliers International's Moore says on the demand side, he sees occupancies rising approximately 
1% in 2011. This is through the combined effects of a degree of latent demand, improved credit conditions, 
modest growth in the domestic economy and continued high rates of growth in the global economy. The 
corporate sector is sitting on record levels of cash, rising profits and sound balance sheets. Prudence is still a 
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word often heard, but 2011 should mark the time when companies open a second office, take an additional floor 
or take back sublease space that they now feel they need. 

DEBT MARKETS OPENING UP 

Jones Lang LaSalle's fall U.S. capital markets outlook noted encouraging signs that the debt markets are 
opening up and that the U.S. CMBS market was staging a rally with year-to-date CMBS issuance totaling $4 
billion, which is double the volume for all of 2009. 
 
More than $1.6 trillion in commercial mortgages and construction and development loans held by lenders are 
scheduled to mature through 2014. The vast majority of these maturities lie with commercial banks at more than 
$900 billion. CMBS maturities through 2014 are manageable at approximately $200 billion to $250 billion. 
 
The list of problem bank institutions continues to grow, and these bad commercial property legacy loans will 
continue to pose challenges for the banking sector through at least 2012. 
 
"Lenders now hold over $33 billion of REO inventory that has resulted from this cycle," said Tom Melody, 
executive managing director of the firm's real estate investment banking business. "The fourth quarter of 2010 
may see the most active CMBS new issuance since 2007 with five transactions totaling over $6 billion in the 
pipeline. As the debt capital markets continue to improve, 2011 appears to be a promising year for investors 
looking to take advantage of distressed opportunities in commercial real estate." 
 
"Borrowers who own well-leased cash flowing properties will have numerous avenues for financing;" Melody 
added, "however, those borrowers that are overleveraged and dealing with decreasing rents and increased 
vacancy will have a tougher road ahead." 
 
Investors who provide new debt to recapitalize troubled borrowers to fill the gap on assets that have substantially 
lower cost bases will command high returns with the prospect to own the properties outright. Most opportunities 
to deploy capital will come directly from current lenders and servicers. 
 
These groups will shift from their "extend and pretend" mentality and look to actively modify loans leading to 
increased sales of distressed real estate and prospects for investors to deploy "loan-to- own" strategies. 

CMBS MARKET TURNS THE CORNER, WHILE LOANS STILL LAG 

Property market fundamentals and CMBS loan performance will begin to diverge in 2011, says Fitch Ratings. 
While commercial real estate fundamentals are likely to enter a period of stabilization, loan performance will 
remain plagued by the effects of asset-specific tenant rollover and high leverage. 
 
Property market fundamentals have begun to turn the corner. Balance is being restored across property types for 
both supply and demand, largely thanks to a dearth of construction financing dating back to 2007. Market 
vacancies have also peaked in many of the largest markets, and rents have bottomed out, paving the way for 
property market stabilization 2011. However, it will be some time before income growth is seen. 
 
Hotels and multifamily properties, which through the cycle have exhibited the worst delinquency performance, 
are now best positioned to stabilize. Conversely, properties with longer-term lease agreements that were largely 
insulated against dramatic cash flow fluctuations, such as office properties, will see continued weakness. 
 
Landlords will remain under pressure, as leases expire into a lower-rent environment and substantial capital is 
required for re-leasing. Many borrowers that have seen their equity erode due to steep market value declines 
may become less inclined to support debt service or capital expenditures if forced to come out of pocket. As a 
result, Fitch expects term defaults to continue, albeit at a slower rate, in 2011. 
 
While CMBS loans will continue to face pressure in 2011, Fitch expects that past rating actions, coupled with 
current actions when completed (reflecting poor performance that occurred in 2010), will lead to greater ratings 
stability going forward, especially with respect to investment-grade CMBS. 

INVESTORS WILL RESPOND TO GLOBAL RECOVERY 

While the global outlook remains beset by many risks and uncertainties, ING Real Estate Investment 
Management said it believes the recovery of most real estate markets around the world is on track. 
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ING sees five ways that investors might respond. First, it anticipates increasing allocations to real estate both 
from traditional institutional investors in developed countries (pension funds, insurance companies and 
endowments) but also from sovereign wealth funds and new institutional investors from emerging markets. 
 
Second, it anticipates a period in which many investors show an elevated degree of home bias. After all, if the 
outlook for returns is strong in one's own market is there really a need to pursue what might be perceived as 
more risky opportunities overseas? 
 
While it anticipates that many risk averse investors may likely continue to focus purely on prime properties in 
major markets; ING suspects that increasingly over 2011 some risk accepting investors may start to commit to 
investments in secondary properties with a value add strategy to reposition the property into a core property as 
markets recover. 
 
With healthy balance sheets, many publicly listed real estate companies have access to capital to redeploy into 
recovering real estate markets. Many investors might find this a more liquid way to participate in the recovery.  
 
And, investors convinced of the recovery prospects are likely to find this a tempting time to rotate into the more 
cyclical real estate sectors such as hotels and offices. The more risk averse may choose to wait a little longer to 
make sure that the recovery is firmly grounded. 

U.S. RETAILERS TO SEE CONTINUED SLOW GROWTH 

Fitch Ratings is predicting that supermarket chains are expected to see some top line benefit in 2011 from higher 
food inflation, although growing competition from nontraditional retailers will limit their margin improvement. The 
department stores and apparel retailers will likely experience some margin pressure from sharply higher cotton 
prices, insofar as they are unable to pass these costs through to their customers. Discount retailers, on the other 
hand, should continue to perform well and take market share from the other retail sectors. 
 
Jones Lang LaSalle's 2011 retail outlook says that increased consumer buying power is expected to lead to 
greater sales and profits for retailers, and renewed demand for store space in malls and shopping centers will 
further strengthen the retail leasing market and ultimately, the retail investment sales market. These stronger 
fundamentals are fueling new interest in the retail investment markets and a lack of product on the market is 
creating fierce competition among both core buyers looking for quality assets and opportunistic investors seeking 
distressed product, according to 

OFFICE, INDUSTRIAL VACANCIES NEAR PEAKS 

The U.S. office market vacancy rate is expected to slowly decline over the next two years, falling to 16.4% by the 
end of 2011 and to 15.3% by the end of 2012, according to analysis from CBRE Econometric Advisors (CBRE-
EA). CBRE-EA forecasts that the office vacancy rate will peak in second quarter of this year at 16.8%, up from 
the 16.6% level at third quarter. 
 
"The recent increase in leasing is a step in the right direction but activity is uneven across markets and generally 
tenant footprints are not increasing," said Arthur Jones, senior economist of CBRE- EA. "Since office space is 
the 'economy in a box,' continued job growth is key to the market's ongoing recovery." 
 
The U.S. industrial real estate sector's national availability rate is expected to fall to 13.1% in 2011, down from 
14.% in the third quarter of 2010, according to CBRE-EA, which forecasts that the industrial availability rate is 
expected to continue declining during 2012, ending the year at 11.8%. The national industrial availability rate 
peaked at 14.1% in the second quarter of 2010. 

HOTEL OCCUPANCIES, DEAL VOLUME TO INCREASE 

Hospitality consultant, The Plasencia Group, says hotel occupancy picked up with vigor in most major U.S. 
markets during 2010, but average daily rate (ADR) growth remained somewhat soft. 
 
However, it said it believes rates will recover quickly in 2011 and most market ADRs should hit prerecession 
levels in 2012 and 2013 (un-inflated adjusted), representing in a rather short 5-year peak-to-peak recovery. 
 
Hotel values will also pick up in 2011 and 2012, primarily as a result of NOI increases, and that will drive volume. 
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Additionally, many "unwilling owners" – CMBS servicers, banks and the like – will be compelled to rid their 
portfolios of a vast number of assets before they can reinvest or lend anew. While this purging won't come in the 
form of a tidal wave, the number of assets expected to gradually hit the market throughout 2011 will be three to 
four times 2010 levels. 
 
REITS will rule as the primary buyer, at least for the initial portion of this next cycle, Plasencia says. 

Duke Realty Advances Asset Re-Positioning Strategy 
Duke Realty Corp. entered into definitive agreements for nearly $1 billion of strategic transactions, consisting of 
the sale of office assets to an existing joint venture with CB Richard Ellis Realty Trust and the acquisition of a 
primarily industrial portfolio in South Florida from Premier Commercial Realty.  
 
These transactions further advance Duke Realty's strategy to re-position its asset base from a primarily 
suburban office portfolio to a predominantly industrial portfolio. Upon the closing of these two transactions, Duke 
Realty's asset composition will be 42% industrial, 49% office, and 9% medical office and other. 
 
"Both of these transactions demonstrate Duke Realty's ability to execute on our asset strategy to enhance the 
overall composition of our portfolio," said Dennis D. Oklak, chairman and CEO. "We are pleased to again partner 
with CBRERT, and the acquisition in South Florida advances our goal to increase our investment in industrial 
assets in higher growth and higher barrier to entry markets." 

INDUSTRIAL PORTFOLIO ACQUISITION 

Duke Realty will acquire from Premier its entire South Florida property portfolio, which consists of 51 industrial 
and five office buildings totaling more than 4.9 million square feet, and four ground leases, for a total price of 
$450 million. 
 
The portfolio is in Broward and Palm Beach counties of Florida, and is 85.7% leased. The purchase price 
includes the assumption of $292 million of debt with a weighted average interest rate of 5.68% and maturities 
between 2011 and 2017. 
 
The acquisition is expected to close by early 2011, subject to the execution of debt assumptions and customary 
closing conditions. 
 
"This transaction will provide Duke Realty a dominant industrial market position in Broward and Palm Beach 
counties," Oklak said. "The submarkets in which these assets are located are land constrained, experiencing 
improving absorption, and will be key locations for future rental growth as demand for quality industrial space 
begins to outpace supply." 

SUBURBAN OFFICE DISPOSITION 

Duke Realty will contribute to its existing joint venture with CB Richard Ellis Realty Trust 20 suburban office 
buildings totaling nearly 3.1 million square feet. The total agreed value of the portfolio is $516.7 million. The 
assets are located in the Midwest (72% of square footage), Southeast (17% of square footage), and Southwest 
(11% of square footage) and are 95% leased in aggregate. 
 
Initially, Duke Realty will contribute seven suburban office buildings totaling more than 1 million square feet for 
an agreed value of $173.9 million. That transaction is expected to close by year-end. 
 
Duke Realty will contribute the remaining buildings by the end of the second quarter 2011. The total  2011 
contribution will consist of 13 office buildings totaling more than 2 million square feet with an agreed upon value 
of $342.8 million. 
 
Duke Realty has a 20% ownership in the joint venture and receives asset management, property management, 
construction management, development and leasing fees in connection with services it provides to the venture. 
Prior to this transaction, the joint venture owned more than $450 million of suburban office and bulk distribution 
assets. 
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Cash proceeds from the transaction totaling $414 million will be used to fund property acquisitions and for 
general corporate purposes, including the repayment of upcoming debt maturities. 

INITIAL PORTFOLIO BEING TRANSFERRED 

Property Address Major Tenant 
Lease 
Exp 

Net 
Rentable 
SF Occ. 

Purchase 
Price 

Cap 
Rate 

McAuley Place 
4600 McAuley Place, 
Blue Ash, OH 

Mercy Health 
Partners of South 
West Ohio 8/1/2023 190,733 99% $35,000,000 9.60% 

Easton III 
3344 Morse Crossing, 
Columbus, OH Lane Bryant 1/1/2019 135,485 100% $18,000,000 8.10% 

Point West I 
1525 S. Beltline Road, 
Coppell, TX 

American Home 
Mortgage Services 11/1/2016 182,700 100% $29,500,000 8.50% 

Sam Houston 
Crossing I 

10343 Sam Houston 
Park Drive, Houston, 
TX AMEC Paragon 5/1/2018 159,175 100% $25,500,000 8.70% 

Regency Creek 
I 

12040 Regency 
Parkway, Cary, NC ABB Inc. 8/1/2017 122,087 100% $22,500,000 8.80% 

533 Maryville 
Centre 

533 Maryville 
University Drive, St. 
Louis, MO 

Eveready Battery 
Co. 4/1/2021 125,296 100% $23,877,520 8.20% 

555 Maryville 
Centre 

555 Maryville 
University Drive, St. 
Louis, MO   4/1/2021 127,082 68% $19,472,480 6.00% 

PORTFOLIO BEING TRANSFERRED IN 2011 

Property Location Major Tenant Net Rentable SF 

Exp. 
Closing 
Date 

Norman Pointe I Minneapolis, MN NCS Pearson 212,722 3/31/2011 

Norman Pointe II Minneapolis, MN 
General Services Administration; 
Hartford Fire Insurance 324,296 3/31/2011 

The Landings I Cincinnati, OH Citicorp North America 175,695 3/31/2011 

The Landings II Cincinnati, OH   175,076 3/31/2011 

One Eastern Oval  Columbus, OH   125,031 3/31/2011 

Two Eastern Oval  Columbus, OH   128,674 3/31/2011 

Weston Pointe I  Ft. Lauderdale, FL   97,579 6/30/2011 

Weston Pointe II  Ft. Lauderdale, FL   97,180 6/30/2011 

Weston Pointe III  Ft. Lauderdale, FL 
American Intercontinental 
University 97,178 6/30/2011 

Weston Pointe IV  Ft. Lauderdale, FL General Services Administration 96,175 6/30/2011 

One Conway Park  Chicago, IL   105,000 6/30/2011 

West Lake at Conway  Chicago, IL   99,538 6/30/2011 

5525 Parkcenter Circle  Columbus, OH Nationwide Mutual Insurance 315,102 6/30/2011 

The FDIC Sells Four Loan Portfolios Totaling $1.22 Bil. 
The Federal Deposit Insurance Corp. closed on the sale of a series of loan portfolios. 
 
In the first deal, the FDIC sold a 40% equity interest in a newly- formed limited liability company created to hold 
assets with an unpaid principal balance of approximately $204 million from 12 failed bank receiverships. 
 
The winning bidder of the FDIC Multibank CRE Venture Loan and REO Structured Transaction 2010-2, Northern 
Pool was ColFin Milestone North Funding LLC, a consortium of investors organized by Los Angeles-based 
Colony Capital. The purchase price was 27% of the unpaid principal balance. The Cogsville Group LLC of New 
York is minority-owned and partnered with Colony. 
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As an equity participant, the FDIC will retain a 60% equity interest in the LLC and share in the returns on the 
assets. The FDIC offered 1:1 leverage financing to the LLC, which will issue to the FDIC purchase money notes 
of $28.5 million. The sale was conducted on a competitive basis with the FDIC receiving bids for either a 40% 
ownership interest or a 20% ownership interest in the LLC. 
 
The FDIC as receiver for the failed banks will convey to the LLC a portfolio of approximately 557 distressed 
commercial real estate loans, of which more than 50% are non-performing. Collectively, the loans have an 
unpaid principal balance of approximately $204 million. About 82% of the collateral in the portfolio is in Michigan. 
As the LLC's manager, Colony will manage, service, and ultimately dispose of the LLC's assets. 
 
All of the loans were from banks that failed during the past 20 months. 
 
In a second deal, the FDIC closed on a sale of a 40% equity interest in a newly- formed limited liability company 
created to hold assets with an unpaid principal balance of approximately $137 million from five failed bank 
receiverships. 
 
The winning bidder of the FDIC Multibank CRE Venture Loan and REO Structured Transaction 2010-2, Western 
Pool is Colony Milestone Co-Investment Partners LP, a consortium of investors also organized by Colony 
Capital. The purchase price was 60.10% of the unpaid principal balance. The Cogsville Group again partnered 
with Colony. 
 
As an equity participant, the FDIC will retain a 60% stake in the LLC and share in the returns on the assets. 
 
The FDIC offered 1:1 leverage financing to the LLC, which will issue to the FDIC, as receiver, purchase money 
notes of $42.6 million. The sale was conducted on a competitive basis with the FDIC receiving bids for either a 
40% ownership interest or a 20% ownership interest in the LLC. 
 
The FDIC as receiver for the failed banks will convey to the LLC a portfolio of approximately 198 distressed 
commercial real estate loans, of which more than 38% are non-performing. Collectively, the loans have an 
unpaid principal balance of approximately $137 million. About 78% of the collateral in the portfolio is in Utah. 
Colony will manage, service, and ultimately dispose of the LLC's assets. 
 
In a third deal, the FDIC sold a 40% equity interest in a newly-formed limited liability company (LLC) created to 
hold assets with an unpaid principal balance of approximately $279 million from nine failed bank receiverships. 
The winning bidder of the Western Residential Acquisition and Development pool of the 2010-2 Multibank 
Structured Transaction was Cache Valley Bank in Logan, UT, with a purchase price of 22.22% of the unpaid 
principal balance. 
 
As an equity participant, the FDIC will retain a 60% stake in the LLC and share in the returns on the assets. The 
FDIC offered 1:1 leverage financing to the LLC, which will issue to the FDIC a purchase money note of $30.6 
million. The sale was conducted on a competitive basis with the FDIC receiving bids for either a 40% ownership 
interest or a 20% ownership interest in the LLC. 
 
The FDIC as receiver for the failed banks will convey to the LLC a portfolio of approximately 761 distressed 
residential acquisition and development loans, of which more than 50% are delinquent. Collectively, the loans 
have an unpaid principal balance of approximately $279 million. About 81% of the collateral in the portfolio is in 
Utah, Arizona, California, and Nevada. Cache Valley will manage, service, and ultimately dispose of the LLC's 
assets. 
 
All of the loans were from banks that failed during the past 14 months. 
 
Lastly, RoundPoint Financial Group purchased a 40% stake of a $603 million mortgage loan portfolio from the 
FDIC in conjunction with RBS Financial Products Inc. 
 
The FDIC retains a 60% equity interest in what is a newly created venture that will acquire the pool of mortgages. 
RoundPoint Capital Group and RoundPoint Mortgage Servicing Corp. will oversee the management and 
servicing of all loans in the portfolio. 



 

THE WATCH LIST NEWSLETTER 8 

 

Aussie REIT To Unload JV Interest in 36 U.S. Properties 
Charter Hall Retail REIT entered into a conditional agreement to sell its 60% interest in a United States portfolio 
of 32 properties, owned in partnership with Desco Group and Regency Centres. 
 
Parties associated with the Desco Group will acquire the REIT's interest for a gross sale price of $168 million, 
representing a yield of 8.5%. The price reflects a discount of 4.3% on the June 2010 book value. 
 
At the same time, Regency Centres has elected to take a distribution in kind of four properties for its 16% 
interest. 
 
Twenty-three of the Desco JV properties are in Missouri, seven in Illinois and one each in Tennessee and 
Indiana. The Regency Centre JV properties are in Colorado, Florida, South Carolina and Texas.  
 
The deal when closed will eliminate $107 million of property-level debt, and will reduce Charter Hall Retail REIT's 
balance sheet gearing by 2.1% and look through gearing by 5.1%. 
 
The transaction remains conditional on the purchaser obtaining approval from the principal lender and 
documentation of the agreement between Regency and Desco for the distribution in kind. Both conditions are 
expected to be met over the coming months with settlement due to occur by the end of March 2011. 
 
The portfolio sale, which accounts for approximately 53% by value of the remaining United States investments, 
delivers on the REIT's strategy of re-weighting its portfolio to Australia and will increase the proportion of net 
tangible assets (NTA) represented by the Australian portfolio to 78%. 
 
"Today's announcement is another step in the delivery of our key objective of realizing the equity from our 
investments in the United States and New Zealand, with the proceeds of this sale to be reinvested into sub-
regional shopping centers in Australia," said Steven Sewell, Charter Hall Retail REIT's CEO. "On completion of 
this sale, the REIT's United States portfolio will represent only 8% of NTA and we remain on track to achieve the 
sell down of the majority of the balance of our United States investments by June 2011." 

LA Private Equity Firm and Aussie REIT Acquire 21 Property U.S. Portfolio 
Sydney, Australia-based investors and Los Angeles-based private equity firm Saban Capital Group have 
acquired 21 office properties that comprised the U.S. office portfolio of the former Australian REIT Record Realty. 
The group purchased the portfolio at a 29% discount to net asset value. 
 
Real Estate Capital Partners Managed Investments Ltd. as responsible entity for Real Estate Capital Partners 
USA Property Trust (RCU), together with Saban Capital Group, funded the transaction. 
 
Saban Capital funded the majority of the transaction at $73 million and has provided RCU with a right to increase 
its participation. RCU has invested $12.2 million in the transaction, representing 14.5% of the total investment 
cost. The Australian REIT has an obligation to increase its interest to 35% but has the right to increase its 
interest up to 48%. 
 
The RRT portfolio comprises 21 office assets, 98% leased to the U.S. government with a weighted average 
lease expiration of 6.7 years and a gross value of approximately $500 million. 
 
This investment has been split into two pools: 
 
Pool A comprises 12 properties totaling 1.05 million square feet valued at $272 million, with debt of $153 million 
and an average debt term of six years. The investment cost was $82 million. 
 
The properties in Pool A are as follows. 

 1201 Lloyd Blvd., Portland, OR 

 4155 E. Clay St., Vicksburg, MS 

 1709-17 Zoy St., Harlingen, TX 

 201 Iowa Ave., Riverside, CA 

 3381 E. Carson St., Pittsburgh, PA 

 4300 River Road, College Park, MD 
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 320 W. Pike St., Clarksburg, WV 

 22624 Dulles Summit Court, Sterling VA 

 85 Broad St., Charleston, SC 

 7968 Essen Park Ave., Baton Rouge, LA 

 10824 N. Central Expressway, Dallas, TX 

 7400 Schirra Court, Bakersfield, CA 
 
Pool B comprises nine properties valued at $240 million and debt of $284 million due in May 2012. The 
investment cost of Pool B was $1 as it is considered an option on a recovery in value of the properties. 
 
Besides the properties in Pool A, Record Realty owned another 10 properties, nine of which were included in 
Pool B. However, it could not be determined at press time, which one of the following properties was not 
included in the deal. 

 1501-95 Wynkoop, Denver, CO 

 11510 W. 80th St., Lenexa, KS 

 2401 S. Wilcox Drive, Kingsport, TN 

 500 Quarrier St., Charleston, WV 

 320 Avery St., Parkersburg, WV 

 457 Pettyville Road, Mineral Wells, WV 

 145 Murall Drive, Martinsburg, WV 

 3000 Sidney St., Pittsburgh, PA 

 130 S. Elmwood Ave., Buffalo, NY 

 186 Exchange St., Buffalo, NY 
 
Saban and RCU's total investment was made at a 9% initial cap rate and 14% yield return (FY 2011), according 
to Real Estate Capital Partners Managed Investments. 
 
Record Realty, the previous owner, was placed into receivership in October 2009. According to its last annual 
report published in 2008, the REIT originally paid $610 million for its U.S. properties. 

ProLogis To Sell Catellus Retail and Mixed-Use Assets for $505 Mil. 
ProLogis agreed to sell its Catellus-named portfolio of U.S. retail and mixed-use assets to affiliates of TPG 
Capital for $505 million. 
 
The properties to be sold in the transaction include: four shopping centers, two office buildings, 11 mixed-use 
projects with related land and development agreements, two residential development joint ventures, Los Angeles 
Union Station, certain ground leases and other right-of-way leases. 
 
The transaction is expected to be substantially completed in the first quarter of 2011. Net proceeds will be used 
for the repayment of debt and to fund future development activity.  
 
"These assets were acquired in our 2005 merger with Catellus Development Corp. We have built upon Catellus' 
legacy for the past five years and are pleased to see these assets and people transfer to TPG, which has 
significant experience in real estate and a commitment to building the business," said Walter C. Rakowich, 
ProLogis CEO. "The Catellus assets are high-quality with good long-term prospects, but they are not in keeping 
with our strategy to concentrate our investment in core industrial properties in the world's major logistics 
corridors." 
 
"We are pleased with the progress we have made during the fourth quarter to reposition the company through 
non-strategic and non-core asset sales, as well as a successful equity issuance and debt tender offers," 
Rakowich added. 
 
ProLogis will retain a preferred equity interest in Catellus of approximately $70 million, which will earn a preferred 
return at an annual rate of 7% for the first three years of the term, 8% for the fourth year of the term and 10% 
thereafter until redeemed. Partial or full redemption can occur at any time at TPG's discretion or after the 5-year 
anniversary at ProLogis' discretion. ProLogis also will provide $30 million first mortgage financing on Los 
Angeles Union Station, which will bear interest at 7%. 
 
It is anticipated that the majority of ProLogis employees associated with the retail/mixed-use properties will be 
offered employment with Catellus. Following the closing of the sale to TPG, it is expected that ProLogis' 
president and chief investment officer Ted R. Antenucci, who joined ProLogis with the Catellus merger in 2005, 
will rejoin Catellus after a transition period concluding in mid-2011. Mike Curless, managing director of global 
investments, is expected to assume Antenucci's investment role upon Antenucci's departure. 
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U.S. Home Prices Weaken Further as Six Cities Make New Lows 
Data through October 2010, released this week by Standard & Poor's for its S&P/Case-Shiller1 Home Price 
Indices, show a deceleration in the annual growth rates in 18 of the 20 metropolitan areas it tracks. Home prices 
decreased in all 20 MSAs in October and only four MSAs – Los Angeles, San Diego, San Francisco and 
Washington DC – showed year-over-year gains. 
 
While the composite housing prices are still above their spring 2009 lows, six markets – Atlanta, Charlotte, 
Miami, Portland (OR), Seattle and Tampa – hit their lowest levels since home prices started to fall in 2006 and 
2007, meaning that average home prices in those markets have fallen beyond the recent lows seen in most 
other markets in the spring of 2009. 
 
"The double-dip is almost here, as six cities set new lows for the period since the 2006 peaks. There is no good 
news in October's report. Home prices across the country continue to fall." says David M. Blitzer, chairman of the 
Index Committee at Standard & Poor's. "The trends we have seen over the past few months have not changed. 
The tax incentives are over and the national economy remained lackluster in October, the month covered by 
these data." 
 
"Existing homes sales and housing starts have been reported for both October and November, and neither is 
giving any sense of optimism," Blitzer added. "On a year-over-year basis, sales are down more than 25% and 
the months' supply of unsold homes is about 50% above where it was during the same months of last year." 
 
"Housing starts are still hovering near 30-year lows," he continued. "While delinquency rates might have seen 
some recent improvement, it is only on a relative basis. They are still well above their historic averages, in both 
the prime and sub-prime markets." 
 
An October index level of 68.86 in Detroit indicates that average home prices are more than 30% below their 
January 2000 values. Las Vegas, Cleveland and Atlanta are just about back to their 2000 levels, with October 
prints of 100.97, 102.20 and 103.30, respectively. On a relative basis, Los Angeles, New York and Washington 
DC have fared best, retaining the most of their mid-2000 price appreciation. Each of these markets is more than 
70% above their January 2000 levels. 
 

Metropolitan Area 
October 
2010 Level 

1-Year 
Change (%) Metropolitan Area 

October 
2010 Level 

1-Year 
Change (%) 

Atlanta 103.3 -6.20% Minneapolis 121.3 -2.80% 

Boston 154.35 -0.20% New York 171.5 -1.70% 

Charlotte 114.06 -4.20% Phoenix 105.97 -4.30% 

Chicago 122.28 -6.50% Portland 142.16 -5.20% 

Cleveland 102.2 -2.60% San Diego 159.99 3.00% 

Dallas 116.16 -3.10% San Francisco 138.84 2.20% 

Denver 126.59 -1.80% Seattle 143.13 -4.10% 

Detroit 68.86 -5.50% Tampa 135.21 -3.60% 

Las Vegas 100.97 -3.60% Washington 186.67 3.70% 

Los Angeles 174.05 3.30% Composite-10 159.03 0.20% 

Miami 144.03 -3.40% Composite-20 145.32 -0.80% 

Vornado Consolidates Ownership of Springfield Mall 
Vornado Realty Trust acquired the mortgage loan secured by the Springfield Mall in Fairfax County, VA. Vornado 
paid $115 million for the loan, which had an outstanding balance of $171.5 million. 
 
In a separate transaction, Vornado acquired its partner's interest in the partnership that owns the 1.24 million-
square-foot Springfield Mall in exchange for $25 million of 5% preferred units of Vornado Realty LP. 
 
In connection with these transactions, Vornado will record a financial statement gain of approximately $98 million 
in the fourth quarter of 2010. 
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Red Stone Closes on Two Tax-Exempt Multifamily Bonds 
Red Stone Partners, a national real estate finance company closed on two fixed rate tax-exempt bond 
purchases. 
 
Recently closed transactions include, the Orchards Apartments, a 220-unit affordable, family property in Kansas 
City, MO. Red Stone acquired and restructured $9.18 million of tax-exempt bonds to facilitate a refinancing of the 
property. The Orchards, built in 2005, offers a mix of one- and two-bedroom floor plans with amenities including 
a fitness center and swimming pool. 
 
The second, Flipper Temple Apartments, is a 163-unit multifamily property in Atlanta, GA. The property benefits 
from a long-term Section 8 HAP contract and has historically operated at 100% occupancy. Red Stone is 
providing financing through the direct purchase of $9.6 million of tax-exempt bonds. Equity was provided through 
the syndication of approximately $7.14 million low income housing tax credits. The property will undergo a 
substantial rehabilitation totaling approximately $44,500 per unit. 
 
Red Stone has committed to close an additional $70.65 million in tax-exempt financings before year-end 2010. 
The properties include a combination of "80/20" market rate transactions, 4% LIHTC bond transactions and 
preservation transactions with HUD Section 8 HAP Contracts. Financing terms range from five to 18 years. 

Resource Buys Non-Performing Note on Birmingham Apartments 
Resource Real Estate Opportunity REIT, through an indirect wholly owned subsidiary, purchased, at a discount, 
two non-performing promissory notes both secured by a first lien mortgage on a multifamily community known as 
Crestwood Crossings Apartments from Capmark Bank. The contract purchase price was $6.25 million. 
 
The notes were originated Nov. 30, 2007, in the original principal amount of $11 million. The A Note was 
originally for $6.825 million bearing a 6% per annum fixed interest rate and a B Note of $4.175 million bearing a 
variable interest rate equal to LIBOR plus 2%. 
 
Crestwood is a 270-unit garden-style apartment community constructed in 1980 and in Birmingham, AL. As of 
Nov. 9, the property was 74% occupied. 
 
The borrower under the notes is CV Apartments LLC.The maturity date of the loan was Dec. 1, 2010, but the 
borrower failed to pay the outstanding principal and interest due on the maturity date. 
 
Resource's strategies include: restructuring the loan, negotiating a discounted payoff or foreclosure. As of Dec. 
10, the outstanding loan balance was $10 million. 

KBS Buys Non-Performing Notes on Two Office Buildings in Atlanta 
KBS Strategic Opportunity REIT, through an indirect wholly owned subsidiary, purchased, at a discount, a non-
performing first mortgage loan (the Northridge Center I & II mortgage) for $7.1 million plus closing costs. 
 
It acquired the loan from Bank of America, as successor by merger to LaSalle Bank National Association, as 
trustee for the Registered Holders of CCMT 2005-C3. 
 
The Northridge Center I & II mortgage is secured by two office buildings containing 188,509 rentable square feet 
constructed in 1985 and 1989, respectively. The buildings are at 365-375 Northridge Road in Atlanta and, 
collectively, are currently 83% leased, with a lease of 61,216 square feet expiring on Dec. 31, 2010. 
 
The tenant under this lease has indicated that it will not renew this lease. So as of Jan. 1, 2011, the buildings will 
be collectively 49% leased. 
 
KBS will explore various strategies including the following: negotiating with the borrowers for a reduced payoff, 
restructuring the terms of the loan, or foreclosing on the collateral. 
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Deteriorating CRE Forcing Bank Mutual To Boost Loan Loss Provisions 
Bank Mutual Corp., parent holding company of Bank Mutual in Brown Deer, WI, (Milwaukee area), expects to 
record charges related to loan loss provisions of up to $21 million during the fourth quarter. That is nearly twice 
as much as the bank had set aside as of Sept. 30. 
 
During the fourth quarter Bank Mutual reported that it was noting an increased number of commercial real estate 
borrowers whose properties were experiencing increased vacancies, declining lease rates, and/or delays in unit 
sales. In many instances, these observations have included loans that borrowers have managed to keep current 
despite underlying difficulties with the properties. 
 
In view of these developments, and an increasingly strict regulatory environment, Bank Mutual said it has been 
dealing more aggressively with these potential problems. The bank concluded that the probability of a number of 
loans being collateral dependent had increased in recent months and that recording an increase in loan loss 
allowances was appropriate. 
 
"As the economic downturn has dragged on and as conditions in commercial real estate markets have continued 
to deteriorate, our borrowers have found it increasingly difficult to meet their obligations," said Michael T. 
Crowley, Jr., chairman and CEO of Bank Mutual Corp. 
 
Bank Mutual expects that its non-performing assets will be approximately $140 million to $150 million or 5.4% to 
5.8% of total assets at the end of the year. These amounts compare to $84.3 million or 2.46% and $60.3 million 
or 1.72% at Sept. 30, 2010, and Dec. 31, 2009, respectively. 
 
Adversely classified loans and foreclosed real estate are expected to be approximately $160 million to $170 
million at year-end, compared to $127.9 million at Sept. 30, and $101.3 million at Dec. 31, 2009. 
 
Separately, the bank holding company also approved the early repayment of $756 million in Federal Home Loan 
Bank advances and Bank Mutual is recognizing a one-time charge of $53.6 million. 
 
The bank holding company said the FHLB advances carried very high, above-market interest rate. 

Park Avenue Bank Given 90 Days To Raise Money, Be Sold or Be Closed 
PAB Bankshares Inc. and its wholly owned subsidiary, The Park Avenue Bank in Valdosta, GA, entered into a 
Prompt Corrective Action Directive with the Federal Reserve Bank. 
 
The directive was issued due to the bank's "significantly undercapitalized" status and requires the bank to 
increase its equity or be acquired by another depository institution within 90 days or by roughly March 13. 
 
Following the directive, Nicole S. Stokes resigned as the executive vice president and chief financial officer of the 
company. Donald J. Torbert, Jr., the company's president and CEO, is serving as interim CFO, the position he 
held until April 2009. 
 
As of Sept. 30, The Park Avenue Bank reported assets of $1 billion. The bank reported holding foreclosed 
commercial real estate in the following amounts. 

 Construction, land development, and other land, $76.4 million; 

 Multifamily properties, $3.2 million; and 

 Nonfarm nonresidential properties, $12.5 million. 
 
The bank's past due commercial real estate loans were reported as follows. 

 1-4 family residential construction, $4.5 million; 

 Other construction and land development, $54.5 million; 

 Multifamily properties, $3.6 million; 

 Owner-occupied nonfarm nonresidential properties, $22.5 million; and 

 Other nonfarm nonresidential properties, $15.8 million. 
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Recession Finally Catching Up with First South Bank 
First South Bancorp Inc., the parent company of First South Bank in Washington, NC, anticipates a preliminary 
operating loss in the fourth quarter of 2010 and plans to suspend its quarterly dividend. The loss will reverse 
reported net incomes for periods throughout the Great Recession. 
 
The bank with $810 million in assets has reported net income $4.4 million year to date and $5.7 million in profits 
in the same period last year. 
 
The company plans to release its fourth quarter operating results in mid-January. At this time, management 
estimates a preliminary after tax operating loss of $6.5 million for the quarter. 
 
"We have conducted an intensive evaluation of the credit quality of the bank's loan portfolio and are boosting our 
loan loss reserves by a significant amount," said Tom Vann, president and CEO of First South Bancorp. "In light 
of the continued economic uncertainty, we recognize the financial stress some of our borrowers are facing. We 
feel it is prudent and wise to take a pro-active stance with regards to credit risk management and provision 
accordingly, so that we can get these problems behind us and move forward in a more positive manner." 
 
"We are moving aggressively from a position of financial strength to deal with our credit quality. Subsequent to 
these necessary provision charges, our capital levels will remain in excess of the regulatory requirements to be 
well capitalized," Vann added. 
 
First South Bank has 28 full service branch offices and one loan production office all in North Carolina. 
 
As of Sept. 30. the bank's commercial real estate loan totals were as follows: 

 Construction and land development, $177 million; 

 Multifamily, $31.7 million; 

 Owner-occupied nonresidential properties, $72.7 million; and 

 Other nonfarm, nonresidential properties, $135.6 million. 

AmericanWest Bank Receives $185 Mil. Capital Investment 
AmericanWest Bank of Spokane and its Far West Bank division in Utah were acquired by SKBHC Holdings LLC. 
 
AmericanWest Bank received a $185 million capital injection from SKBHC as part of the acquisition and it will 
significantly strengthen its capital position. 
 
"A new chapter for AmericanWest Bank begins now," said SKBHC chairman and CEO Scott A. Kisting. 
 
Kisting will serve as president and CEO of AmericanWest Bank. James R. Claffee will serve as the bank's chief 
operating officer. Kisting led the formation of SKBHC Holdings LLC in December 2009. It has funding 
commitments of $750 million from major private equity investors, as well as public and private pension funds. 
 
AmericanWest Bank operates 40 financial centers in Eastern Washington and North Idaho and 18 in Utah, under 
the name Far West Bank. It employs more than 500 and is based in Spokane. As of Dec. 20, 2010, after the 
closing of the sale, AmericanWest Bank had total assets of approximately $1.6 billion. 

Local Closures & Layoffs 

Company Address 
Closure 
or Layoff 

Leased 
or 
Owned 

No. 
Impacted Impact Date CoStar PID 

Caraustar Industries 
126 Inland Road, Versailles, 
CT Closure Owned 79 1/30/2011 6588867 

Burger King Corp. 
5505 Blue Lagoon Drive, 
Miami, FL Unknown Leased 260 2/5/2011 573018 
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Company Address 
Closure 
or Layoff 

Leased 
or 
Owned 

No. 
Impacted Impact Date CoStar PID 

Vitarich 
Laboratories 

4365 Arnold Avenue, Naples, 
FL Unknown Leased 60 2/14/2011 1138684 

Faneuil 
7800 Southland Blvd., Suite 
200, Orlando, FL Unknown Leased 270 2/19/2011 380837 

Sears Holdings 
Corp. 

12661 Challenger Parkway, 
Suite 200, Orlando, FL Unknown Leased 77 2/25/2011 701590 

Tampa Bay 
Academy 

12012 Boyette Road, 
Riverview, FL Unknown Owned 199 12/31/2010 4315721 

Gulfcoast Oncology 
Associates 

1201 5th Ave., N., Suite 505, 
St. Petersburg, FL Unknown Leased 197 2/14/2011 357340 

AJWright 
1902 W. Sample St., South 
Bend, IN Closure Owned 725 2/8/2011 6118885 

ZipRealty 
1122 Kenilworth Drive, Suite 
217, Towson, MD Layoff Leased 75 1/31/2011 138453 

Woodbridge 
Logistics  , Avenel , NJ Unknown Owned 1,114 2/6/2011 168817 

Newton Diner 
931 White Horse Pike, 
Bellmawr, NJ Unknown Owned 21 9/10/2010 4806692 

SYMS Corp. 1 Syms Way, Secaucus , NJ Layoff Owned 108 1/30/2011 167285 

Paul Rosa Inc. d/b/a 
Rosa's Home Stores 

2331 Union Road, 
Cheektowaga, NY Closure Owned 30 12/31/2010 1307757 

Empire Vision 
Centers 

6940 Fly Road, East 
Syracuse, NY Closure Leased 39 3/18/2011 6674517 

ExxonMobil Oil 464 Doughy Blvd., Inwood, NY Closure Owned 34 1/15/2011 6294321 

NYC Off Track 
Betting 

1501 Broadway, New York, 
NY Closure Leased 1,034 12/7/2010 157241 

MHN Government 
Services (subsidiary 
of Health Net) 

40 Wall St. 6th Floor, New 
York, NY Layoff Leased 18 3/4/2011 157026 

Bank of America 
2 & 4 World Financial Center, 
New York, NY Layoff Leased 25 3/1/2011 

157092, 
157206 

Saint Vincent 
Catholic Medical 
Centers of New York  153 W. 11th St., New York, NY Closure Owned 500 6/30/2011 5379137 

Covidien 
130 S. Main St., Oriskany 
Falls, NY Closure Owned 169 12/31/2011 7873813 

Omnicare MTM 
Pharmacy Services  

84 Patrick Lane, 
Poughkeepsie, NY Closure Leased 48 3/11/2011 177955 

Omnicare Pharmacy 
Solutions Inc. 2308 Bleecker St., Utica, NY Closure Leased 74 3/11/2011 7876129 

Global Suspension 
Systems 

721 E. Edgerton St., Bryan, 
OH Closure Owned 142 1/31/2011 7853800 

Apex Tool Group 
600 Defiance Ave., Hicksville, 
OH Closure Owned 79 2/14/2011 7876046 

Worthington 
Precision Metals 8229 Tyler Blvd., Mentor, OH 

Possible 
closure Owned 124 12/8/2010 5854263 

Masco Retail 
Cabinet Group 

423 Hopewell Road, Waverly, 
OH Closure Owned 634 1/21/2011 7853853 

FedEx 
6342 Centre Park Drive, West 
Chester, OH Closure Owned 222 1/29/2011 506298 

ZipRealty various, Austin, TX Layoff   68 1/31/2011   

Transamerica Life 
Insurance various, Dallas, TX Layoff   247 2/1/2011   

FedEx National LTL 
351 Bill Burnett Drive, El Paso, 
TX Unknown Owned 99 1/29/2011 5845777 

ManTech Technical 
Services Group basewide, Fort Bliss, TX Layoff Leased 85 1/14/2011 5028720 

ManTech Technical 
Services Group 

72nd & Santa Fe St., Fort 
Hood, TX Layoff   296 1/14/2011   
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Company Address 
Closure 
or Layoff 

Leased 
or 
Owned 

No. 
Impacted Impact Date CoStar PID 

OBIM Fresh-Cut 
Fruit 715 E. 9th St., Fort Worth, TX Unknown Owned 272 2/12/2011 427319 

ZipRealty 
1445 North Loop West, Suite 
350, Houston, TX Layoff Leased 114 1/31/2011 237750 

MMI Products 
400 N Sam Houston Pkwy E, 
Suite 1200, Houston, TX Unknown Leased 70 1/31/2011 235553 

ZipRealty 
1303 West Walnut Hill, Suite 
130, Irving, TX Layoff Leased 135 1/31/2011 409968 

ZipRealty 
10604 NE 38th Place, Suite 
225, Kirkland, WA Layoff Leased 129 2/6/2011 469986 

ARAMARK - 
Hutchinson 
Technologies 

2435 Alpine Road, Eau Claire, 
WI Closure Owned 61 2/5/2011 5350627 

Norwood 
Promotional 
Products 

1309 Plainfield Ave., 
Janesville, WI Closure Owned 72 4/30/2011 7195372 

Everbrite  
3145 Airport Road, La Crosse, 
WI Closure Owned 35 2/4/2011 7876069 

Simmons 
Manufacturing Co. 

1525 Constitution Drive, 
Neenah, WI Layoff Leased 28 2/11/2011 6536033 

Weather Shield 
400 Legacy Lane, Park Falls, 
WI  Layoff Owned 158 1/31/2011 7876079 

NewPage Wisconsin 
System 

2627 Whiting Road, Stevens 
Point, WI Closure Owned 366 2/15/2011 6978038 

Lease Cancellations 

Tenant Address Affected Party Comment 
CoStar 
PID  

HNI Holdco. 
(Medical Staffing 
Network) 

6628 212th St. SW, Suite 
206, Lynnwood, WA Rune Investments LLC Vacated Dec. 1 54825 

HNI Holdco. 
(Medical Staffing 
Network) 

28100 U.S. Highway 19 
North, Suite 306, 
Clearwater, FL Coastal Palms SDM LLC Vacated Nov. 15 382153 

HNI Holdco. 
(Medical Staffing 
Network) 

6490 S. McCarran, Building 
B, Unit 33, Reno, NV 

The Ribiero Co., McCarran 
Quail Park, LLC Vacated two years ago 1327994 

HNI Holdco. 
(Medical Staffing 
Network) 

1001 S. 70 St., Suite 101, 
Lincoln, NE 

Sixth Generation Properties-
Lincoln LLC Vacated Nov. 15 1423511 

HNI Holdco. 
(Medical Staffing 
Network) 

3131 Princeton Pike, Suite 
106, Lawrenceville, NJ 

Princeton Pike Office Park 
LLC Vacated in October 167658 

HNI Holdco. 
(Medical Staffing 
Network) 

1948 Clinton Ave. South, 
Unit 13, Rochester, NY 

Frank Lamar (LAC DeVille 
Properties) Vacated Nov. 30 5792528 

HNI Holdco. 
(Medical Staffing 
Network) 

9835 Sunset Dr, Suite 205, 
Kendall, FL 

Mirta Mendez Seagull 
Charlie LLC Vacated Oct. 8 15430 

HNI Holdco. 
(Medical Staffing 
Network) 

18 W. 140 Butterfield Road, 
Suite 650, Oakbrook 
Terrace, IL 

Subtenant: Comsys 
Information Technology 
Services Inc. Vacated in September 204297 

HNI Holdco. 
(Medical Staffing 
Network) 

222 Middle Country Road, 
Suite 317, Smithtown, NY 

222 Middle Country Road 
LLC Vacated Aug. 31 187261 
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Tenant Address Affected Party Comment 
CoStar 
PID  

HNI Holdco. 
(Medical Staffing 
Network) 

4175 East Bay Drive, Suite 
142, Clearwater, FL Center Bay Office Inc. Vacated in April 381894 

Watch List: Largest Newly Specially Serviced Loans 
The following information for these lead listings was provided by Investcap Advisors LLC, an industry leader in providing 
surveillance data on loan and commercial real estate performance underlying the CMBS market. 

Property Address 
Property 
Type Cur. Bal. CMBS 

Special 
Servicer 

Reason for 
Transfer 

Two California 
Plaza 

350 S. Grand Ave., 
Los Angeles, CA Office $470,000,000 

GSMSC 2007-
GG10 CWCapital 

Imminent 
Default 

Empirian 
Multifamily 
Portfolio Pool I 

78 properties in 
various locations Multifamily $384,750,000 MLMT 2007-C1 

C-III Asset 
Management 

Imminent 
Default 

Empirian 
Portfolio Pool 
2 

73 properties in 
various locations Multifamily $335,000,000 MLCFC 2007-8 LNR Partners 

Imminent 
Default 

Empirian 
Multifamily 
Portfolio Pool 
III 

79 properties in 
various locations Multifamily $330,250,000 MLMT 2007-C1 

C-III Asset 
Management 

Imminent 
Default 

Schron 
Industrial 
Portfolio 

36 properties, Long 
Island, NY Industrial $305,000,000 

GCCFFC 2007-
GG9 LNR Partners 

Imminent 
Default 

Southland Mall 
20505 South Dixie 
Highway, Miami, FL Retail $120,500,000 

JPMC 2007-
LDP10 

J.E. Robert 
Co. 

Imminent 
Default 

Blackstone 
LXR: Ft. 
Lauderdale 
Grande 

1881 SE 17th St., 
Ft. Lauderdale, FL Hotel $105,000,000 COMM 2006-FL12 LNR Partners 

Imminent 
Default 

One Campus 
Drive 

One Campus Drive, 
Parsippany, NJ Office $80,000,000 BACM 2006-3 CWCapital 

Imminent 
Default 

One Securities 
Centre 

3490 Piedmont 
Road NE, Atlanta, 
GA Office $69,445,498 CGCMT 2006-C5 LNR Partners 

Imminent 
Default 

St. Louis Flex 
Office 
Portfolio 

6 properties, St. 
Louis, MO Industrial $52,124,132 MLCFC 2007-9 LNR Partners 

Imminent 
Default 

Dyre Portfolio I 
5 properties, 
Various, NC Multifamily $33,975,000 CSFB 2007-C5 

C-III Asset 
Management 

Imminent 
Default 

Nokia Building 

12278 Scripps 
Summit Drive, San 
Diego, CA Office $32,000,000 

MSCI 2006-
TOP23 

C-III Asset 
Management 

Imminent 
Default 

Lichtenstein 
Retail Portfolio 

3 properties, 
various MA, CT Retail $25,524,612 GMAC 2000-C3 Berkadia 

Imminent 
Default 

Grand 
Heritage 
Hotels 

614 SW 11th Ave.; 
455 SW Hamilton 
Court, Portland, OR Lodging $15,779,541 GCCFC 2006-FL4 Wells Fargo 

Imminent 
Maturity 
Default 
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