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CMBS Markets More Hardy Than Doomsters Speculated 
New Issuances, Active Secondary Market, Increased Modifications Pave the Way for a Stronger 2011 

All things considered, 2010 wasn't such a bad year for the commercial mortgaged-back securities (CMBS) 
market. Predictions earlier in the year of a CMBS tsunami of defaults flooding the market largely missed their 
mark. Delinquencies, which were forecast to hit 12% by 2012, now seem likely to top out at right around 10% this 
year. 
 
And issuance last year tripled from 2009's anemic $5 billion to $16.1 billion, with 40% of the year's issuance 
occurring in the last quarter of the year – a much faster recovery than many anticipated, according to Christopher 
T. Moyer, an associate with Cushman & Wakefield Sonnenblick-Goldman LLC. 
 
"Absent a spike in Treasury rates, our sense is that 'the Street' is so anxious to push this product, and investors 
are sufficiently interested in the yield premiums they're getting in CRE debt, that issuance will be at the high end 
of that range, or higher," Moyer said. 
 
"Three major factors contributing to the stabilization of the CMBS delinquency rate," David Tobin, principal of 
Mission Capital Advisors in New York, told CoStar. "New originations helped reduce overall delinquency. Conduit 
programs have re-started or started anew because of the pending maturity avalanche that is expected, because 
secondary market performance of CMBS has been strong following the credit implosion and because firms 
perceive CMBS to have less credit and regulatory risk than [residential mortgage-backed securities] RMBS." 
 
Lower interest rates also allowed for flexibility, Tobin said. 
 
"Modifications, new originations and discounted payoffs are all able to be financed by virtue of the even lower 
rate environment today," he said, adding, "and resolution rates are accelerating. Modifications, loan sales and 
foreclosures are all accelerating. By our measure, advisor-led special servicer loan sales increased from 2009 to 
2010 from $554 million to $3.01 billion or 543%." 

MARK HESCHMEYER, EDITOR WWW.COSTAR.COM JANUARY 13, 2011 

mailto:mheschmeyer@costar.com
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SPECIAL SERVICERS SPEEDING UP LOAN RESOLUTIONS 

Xiaojing Li, senior financial analyst in CoStar's Boston office says, "the bucket of current CMBS delinquent loans 
is heavily loaded, with $60 billion of unpaid balances. Close to half of that bucket - $26.6 billion - consists of 
loans in foreclosure or REO. Not surprisingly, most of the bucket contains soured loans originated from 2005 to 
2007." 
 
Going forward, two factors will determine the size of the bucket of delinquent loans: the rate at which previously 
performing loans become delinquent each month (thereby adding to the delinquency balance), and the rate at 
which special servicers resolve delinquent loans each month via liquidations or modifications. 
 
"While the first driving factor may not moderate in the near term, the second factor has improved dramatically 
recently," Li detailed. "As the volume of distressed loans peaked at $89.4 billion by the third quarter of 2010, the 
average cycle time for the cumulative $28.4 billion of loans resolved by special servicers since 2009 has 
improved over that time." 
 
"The declining cycle times suggest that after two years of dealing with a growing volume of bad loans, special 
servicers are getting more efficient in resolving troubled loans. It also appears they are supplementing their 
standard toolbox of resolution options (modifications, note sales, liquidations, etc.) with some creative solutions 
to maximize the return to investors." 
 
For example, Li noted, one new approach is to put a distressed asset into receivership and allow the receiver to 
sell the asset directly, with an assurance to potential buyers that the debt is already in place; i.e., the buyer 
assumes the modified CMBS mortgage loan. 
 
"As property values turn up more broadly in 2011 and loan resolution cycle times decline further, the ratio of 
newly delinquent loans to resolved loans will continue to fall," Li said. "As that momentum continues, that ratio 
will fall below 1.0, and the overall delinquency volume will begin to fall in 2011." 
 
LI added one caveat, however – it may take longer this year to resolve loans. 
 
"The majority of loans that have defaulted since 2009 haven't been resolved yet," she said. "Since better loans 
get reinstated or resolved more quickly than loans with bigger problems, the average resolution time could 
increase when more loans eventually get resolved." 

INVESTOR APPETITE RETURNED 

Will Sledge, managing director of sales & trading at Mission Capital Advisors, said the use of CMBS loan sales 
has increased markedly over the past 12 months. 
 
"The willingness of special servicers to utilize the loan sale process versus other workout or liquidation scenarios 
likely stems from or correlates to the steep influx of assets serviced by the respective special servicers and the 
human resources required to manage the loans and the speed at which loans can be sold (6 weeks) versus 
modified or, foreclosed, listed and sold via traditional REO methods (several months)," Sledge said. 
 
Also Sledge added, "the investor communities increasing aggressiveness in terms of pricing (which is likely the 
result of the sense that the worst is behind us and the market's floor has been reached) has also sparked loan 
sales." 
 
"Investor appetite remains very strong for CMBS debt," Sledge said. "Generally speaking, investors tend to 
chase CMBS loans secured by the following (listed in order of preference) multifamily, office, retail, hospitality, 
mini-storage, industrial, manufactured housing, healthcare, then other)." 
 
The tie in between Treasury rates and investor demand was evident late in the year, though. The aggregate 
value of commercial real estate (CRE) loans priced by DebtX that collateralize CMBS decreased to 80.3% as of 
Nov. 30, 2010, from 80.9% as of Oct. 29, 2010. Loan values were 77.7% as of Nov. 30, 2009. 
 
"The decline in the value of commercial real estate loans in November was due primarily to an increase in 
Treasury rates," said DebtX CEO Kingsley Greenland. "Rising Treasury yields were partially offset by tighter  

(Please continue reading on page 4) 
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(CMBS Markets continued from page 2) 
whole loan spreads for higher quality assets." 

ISSUANCE VOLUME LIKELY TO CONTINUE INCREASING 

With momentum in mind, industry veterans are forecasting 2011 CMBS issuance to total anywhere from $35 
billion to $50 billion, reported Annaly Capital Management Inc. in its latest monthly commentary. Most expect 
investment banks to team up with other specialty finance lenders and securitize mortgages as soon as practical 
 
"Structurally, there were some improvements to 2010 CMBS transactions. Credit enhancement went back to 
2002 and 2003 levels of 18% to the AAA class, a welcome relief from the aggressive levels for 2006 and 2008 
vintages," Annaly reported. "We anticipate some pressure to subordination levels in 2011 as originators compete 
for product." 
 
Annaly estimates that approximately $300 billion of commercial mortgages will mature during 2011. Nearly 70% 
of that amount is attributable to the banks and thrifts and another 20% to CMBS and the balance to life insurance 
companies. 
 
Banks' balance sheets have been mending and as a result they have an increased desire to add commercial real 
estate loans to their portfolios. That activity, coupled with a resurgent CMBS market and better life company 
allocations, should result in sufficient funds for those projects which are financeable, although we may see more 
'amend, extend and pretend' programs for over-levered commercial real estate," Annaly reported. 

INCREASED CMBS ISSUANCE LEADS MODERATING DELINQUENCY PERCENTAGE 

Delinquencies closed out 2010 at 8.23%, though they have moderated in recent months, according to the latest 
Loan Delinquency Index results from Fitch Ratings. 
 
While U.S. CMBS delinquencies are down from the high of 8.66% reached in September 2010, Fitch projects 
late-pays to peak at or near 10% within the next year. This is a notable markdown down from Fitch's original 
forecast of 12% by 2012. Several factors should work to keep the index near 10% despite continued defaults of 
highly leveraged loans, according to managing director Mary MacNeill. 
 
"Property market fundamentals are stabilizing and liquidity is returning to the market, allowing special servicers 
to resolve an increasing number of loans," MacNeill said. 
 
An increase in new CMBS issuance for 2011 will also help to offset amortization and repayments, keeping the 
universe size relatively stable. In 2010, the size of Fitch's rated universe shrank by approximately $36 billion as 
principal was reduced. 

IMPROVED CMBS MARKET, NOT NECESSARILY GOOD NEWS FOR CRE YET 

Trepp LLC, a provider of CMBS and commercial mortgage information, analytics and technology, put the 
December delinquency rate at 9.2%. If defeased loans were taken out of the equation, December's overall 
delinquency rate would be 9.74%, up 26 basis points from November. 
 
"Many have speculated that between the emergence of new CMBS lending, the resolution of many troubled 
CMBS loans and an uptick in trophy property sales, that the commercial real estate crisis was nearing its final 
stages," said Manus Clancy, managing director of Trepp LLC. "The December delinquency rate underscored that 
there still may be some nasty surprises in store even as the market shows some signs of healing." 

CRE Pricing Volatility Continues; 

Assets Attracting Higher Prices Remain Exception Rather Than the Rule 
By: Randyl Drummer 
The three national commercial real estate repeat sales indices released in this week's CoStar Commercial 
Repeat-Sales Indices (CCRSI) were down for the month of November -- the second consecutive month of 
decline for the trio of "headline" indices measuring the investment sales market -- despite a significant boost in 
prices for high-profile core deals in Washington D.C. and New York City. 

mailto:rdrummer@costar.com
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While the disparity between "troubled and trophy" assets continued to contribute to overall volatility in 
commercial property pricing in fourth-quarter 2010, the pricing volatility typically accompanies market transitions 
and does not necessarily constitute a setback in the pace or strength of the CRE recovery, CoStar Group 
analysts said. 
 
The index measuring investment-grade sales was down 4.1% for the month, giving back some of the 8.1% net 
gains observed over August, September and October. Despite the November decline, the Investment Grade 
Index, comprised of the largest transactions in terms of dollar volume, is still up 7.6% since its cyclical low earlier 
this year, according to CoStar Group's newly released (CCRSI). 
 
Though the general real estate index fell 1.8% for the month, price declines for non-investment grade 
commercial property decelerated in November. The November decline puts the General Real Estate Index, 
which represented smaller transactions that comprise the largest number of real estate deals, at its lowest point 
since 2004. The index is 3.9% below its level three months earlier and 11.7% below November of 2009, in large 
part because smaller and mid-sized regional banks, which normally make up the bulk of lending for smaller, 
more local real estate, continue to struggle with distressed inventory and have yet to significantly resume 
lending. 
 
Quarterly market-level indices suggest large gains over the past several quarters in Washington D.C. and 
moderate gains in the most recent New York data. But these markets have been the exception rather than the 
rule. Strong and increasing interest in trophy properties within core markets, where prices continued to climb 
during 2010, stand in contrast to the overall negative trends nationally.  
 
"Collectively [the national trends] show a market that is not just bifurcated but possibly trifurcated, with trophy 
assets commanding bidding wars, smaller assets languishing, particularly in secondary and tertiary markets; and 
distressed properties trickling onto the market as banks recycle assets at a relatively measured pace," said Dr. 
Norm Miller, vice president, analytics for CoStar Group. 
 
Miller wouldn't describe the November report as a setback for the commercial real estate recovery. "It looks like 
the longer term trend for investment grade real estate is now heading in a positive direction, and this is merely 
expected volatility which happens when you get a mix of properties with such a range of prices, from trophy to 
troubled, in one basket," Miller said. "For smaller properties, I do see it as a decline, and we cannot make the 
same claim about being at the bottom." 
 
CoStar Senior Real Estate Strategist Chris Macke noted that pricing volatility the last 12 months in the 
investment grade index is an improvement over its previously steady downward decline. Secondly, similar drops 
in investment grade pricing have been followed by increases in what Miller characterizes as a "see-sawing" 
market, Macke said. 
 
"Third, at this point in the cycle, national trends mask material underlying variations by property size, quality, 
location, property type, etc., which are critical differences for investors," Macke said. "Fortunately, CoStar has 
that information for our clients." 
 
The monthly CoStar Commercial Repeat-Sale Indices (CCRSI) include the national composite index along with 
32 sub-indices, including breakdowns by property sector, region, transaction size and quality, and by market 
size, including a composite index of the 10 largest metro areas in the country. 
 
The CCRSI January 2011 release is based on pricing data through the end of November 2010, when 605 pair 
sales were recorded compared to 596 in the prior month and 685 in September. Several of the later recorded 
transactions were distressed sales, forcing the indices down from the prior two months. 
 
Investment-grade pair counts have been increasing modestly while the general pair count has been steady. 
Investment-grade transaction volume for November continued to be steady compared to October, and general 
real estate pair volume is up significantly. 
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There has been a significant upward trend in sale pair volume since January 2009, which appears to have been 
the low point of the downturn in sale pair volume, when 376 transactions were recorded. Sale pair dollar volume 
has since increased overall, as have the average deal sizes for both general and investment-grade sales. 
 
By transaction count, general CRE sales accounted for 70% of the sale counts in November, but only 28% of the 
total sales by dollar volume. CoStar observed a spike in investment-grade sales volume in September, with 
nearly double the volume observed in October. The average deal size within the investment grade index was 
more than $23 million in September, compared to $11.4 million in November and $11.8 million in October. 
 
The general real estate index saw higher average prices in November of about $1.9 million, compared to $1.3 
million in October. Distress continues to be a significant factor in the index results with about one fifth of all 
transactions being distress sales and one fourth of the investment-grade transactions. 
 
Miller pointed out that the current market is dominated by smaller, slower-reacting banks and investors that don't 
anticipate market conditions as far ahead as the institutional world. 
 
"REIT prices, for example, can lead the changes in fundamentals like positive absorption and increasing rents by 
several quarters, so this is more indicative of the larger institutional investment world. Our general real estate 
index will likely lag the investment grade index by a few quarters, especially this cycle, based mostly on the size 
of banks involved," Miller said. "These smaller banks are not 'too big to fail' and they still have a ways to go to get 
balance sheets cleaned up." 

ADVERTISEMENT 
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People Are Moving Again and Where Investors Can Benefit 
While data compiled in the 2010 Census suggests that long-distance moves hit a record low, more recent data 
indicates, Americans seem to be on the move again. In 2010, Atlas Van Lines saw increases in the number of 
household moves, a possible sign that the economy is improving, according to its annual Migration Patterns 
study. 
 
"The results are especially promising this year, as the number of moves has increased, with monthly numbers 
higher than last year's," said Jack Griffin, president and COO of Atlas World Group. 
 
For some states, outbound moves were high. Due to high unemployment, residents of the Rust Belt continue to 
relocate elsewhere. States adjacent to the Rust Belt saw a great increase in the number of inbound moves. 
 
For the first time in two years, Kentucky joined its surrounding Mideast states-North Carolina, Maryland, and 
Washington, DC - as inbound states. For the fifth year in a row, Washington DC had the highest percentage of 
inbound moves, while Ohio had the highest percentage of outbound moves. 
 
Several states have remained constant in status for 10 or more years. California, Kansas and South Carolina 
have been balanced, Indiana has been outbound, and Alaska and North Carolina have remained inbound. 
 
As the year progressed, Atlas saw increases in the monthly totals of household moves. Summer months 
continued to see the highest number of moves per season. Overall, the total for 2010 was 74,541. 
 
The reports in the past week based on Census data was compiled from data collected up through March 2010. 
 
Francis Yuen, an analyst with CoStar's Property & Portfolio Research (PPR Global), says a host of factors have 
limited the average American's mobility over the past several years. 
 
"A soft economy and limited job opportunities dissuaded some from moving, causing many to double or triple up 
in apartments or live with mom and dad," Yuen said. "The housing wreck left others unable to sell their homes at 
favorable prices. As a result, household growth and migration numbers dwindled." 
 
That is changing, though, now Yuen said. 
 
"As the economy forges ahead and the prevalence of these issues subsides, Americans are starting to move 
again," Yuen added. "The questions are: to where, and how can investors make money from it?" 
 
If history is any indication, migration patterns have trended toward the Southeast and Southwest. And while 
research suggests much of this will continue to hold true, it isn't the entire story.  
 
"Metros like Phoenix, Austin, and Raleigh are projected to have some of the strongest 2011 household growth 
rates," Yuen said, adding though that "most of these fast-growth metros will have household formation rates that 
will be below prerecession levels." 
 
By and large, the increase in average household growth rate is a result of an aging population (more homes 
needed), people moving into their own apartments (as opposed to doubling or tripling up), and stronger growth in 
traditionally slow-growth metros, like Boston and Detroit, though they too will continue to have household 
formation that is well below average. 
 
There are a handful of metros that have grown faster than the average over the past decade and are forecast to 
best their prerecession household growth rates in 2011. More importantly, household growth in these three 
metros - Salt Lake City, Seattle, and Portland - isn't solely a product of young adults moving out of their parents' 
basements. In fact, while in-migration in the Southeast and Southwest has yet to reach prerecession levels, the 
Pacific Northwest (and Salt Lake City) is seeing out-of-towners arrive in even greater numbers. 
 
"Part of the rationale for these migration patterns can be attributed to job opportunities," Yuen said. "A number of 
major corporations, like Goldman Sachs (Salt Lake City), Intel (Portland), Boeing (Seattle), and Amazon.com 
(Seattle), have increased their presence in these metros over the past few years and are once again set on 
hiring." 
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"But another, more qualitative reason that cannot be overlooked is that those moving are seeking a higher quality 
of life," Yuen said. "The impact on these migration patterns will certainly have ramifications with regards to 
apartment demand and value. Although apartment demand in Salt Lake City, Portland, and Seattle will not shoot 
to the top of the rankings, expect it to outperform its historic averages in each market in the near term." 
 
"As for values, 2011 may be the best time to invest in these metros," Yuen added. "While value growth will hardly 
be anything special in 2011, by 2012 Seattle and Salt Lake City are forecast to rank first and third in apartment 
value growth respectively, with Portland jumping into the top five by the outer years of the forecast. For savvy 
investors looking to get ahead in the New Year, the Pacific Northwest will be a great place to start." 

CalSTRS, Panattoni Form $1.15 Bil. Industrial Joint Venture 
Panattoni Development Co. in Sacramento and California State Teachers' Retirement System (CalSTRS) have 
formed a $1.15 billion equity joint venture to seek industrial and commercial real estate opportunities. 
 
The agreement includes a built-in capacity to increase the size of the capital. To seed the venture, Panattoni is 
contributing core assets. The joint venture is being named PanCal. 
 
"We expect to see an increasing number of exciting opportunities in the near future," said Carl Panattoni, 
chairman. "The joint venture will focus on bulk industrial, build-to-suits, value add, and core opportunities in the 
U.S. and Canada." 
 
"The PanCal JV accomplishes a lot for our firm," Panattoni added. "First, it recapitalizes many of our existing 
projects. It also provides a significant source of capital with a great partner, permitting us to take advantage of 
the market opportunities that are presented to us." 
 
Panattoni will be devoting considerable time and effort to the growth of PanCal, but will also continue to own and 
manage assets as well as pursue opportunities independent of the joint venture. 
 
Principal Real Estate Investors and Eastdil Secured served as advisors to CalSTRS and Panattoni respectively 
in the formation of the joint venture. 
 
Moving forward, Principal Real Estate Investors will continue to serve CalSTRS in an advisory role as part of the 
joint venture agreement. 

CBL To Take Loss on Sale of Three Centers 
CBL & Associates Properties Inc. sold its 112,038-square foot Milford Marketplace in Milford, CT, its 207,420-
square-foot Lakeview Pointe in Stillwater, OK, and conveyed its ownership interest in Phase I of 401,509-square-
foot Settlers Ridge in Pittsburgh, PA. Total consideration received by CBL was $132.8 million. 
 
The company expects to record losses on the sales in the range of $12 million to $13 million. 
 
CBL retired $90.7 million of related property specific construction loans with the remaining cash proceeds of 
$42.1 million used to reduce outstanding balances on the company's lines of credit. 
 
"These transactions were executed at favorable cap rates averaging in the 6.5% to 7% range and are consistent 
with our priority of improving our balance sheet by reducing debt," said John N. Foy, vice-chairman and CFO. 
"We are continuing to explore opportunities to generate additional liquidity through dispositions of non-core 
properties and joint ventures." 
 
As part of that, CBL continues to negotiate a transaction related to its 138,673-square-foot Oak Hollow Mall in 
High Point, NC. At the successful closing of the transaction, the company anticipates recording a gain on the 
extinguishment of debt; however, the timing is uncertain. 
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Feds Close First Two Banks of 2011 
In the larger of the two, First Southern Bank in Boca Raton acquired substantially all of the assets and assumed 
all of the deposits, except brokered deposits, of First Commercial Bank of Florida from the Federal Deposit 
Insurance Corp. (FDIC). 
 
The Florida Office of Financial Regulation closed First Commercial Bank of Florida and appointed the FDIC 
receiver. The Federal Reserve System had determined that First Commercial Bank of Florida was significantly 
undercapitalized and had given the bank 45 days from Oct. 25, to increase the bank's equity through the sale of 
shares or contributions or enter into and close a contract to be acquired by another bank. 
 
First Commercial Bank of Florida had $598.5 million in total assets and $529.6 million in total deposits as of 
Sept. 30, 2010. 
 
Its noncurrent loans and foreclosed assets made up almost 22% of its total assets. First Commercial distressed 
loan portfolio contained $56.3 million in commercial property loans in nonaccrual and another $12.4 million 30-90 
days past due. Its foreclosed assets consisted mainly of residential and land development properties. 
 
The FDIC and First Southern Bank entered into a loss-share transaction on $484.3 million of First Commercial 
Bank of Florida's assets. First Southern Bank will share in the losses on the asset pools covered under the loss-
share agreement. 
 
With this transaction, First Southern Bank now has a presence in seven counties in Florida's three most 
populous regions – South Florida, Northeast Florida and Central Florida – with 16 branches, including nine 
branches of the former First Commercial Bank of Florida. These nine locations include two in Orlando and one 
each in Winter Park, Winter Garden and Edgewood, all in Orange County; one each in Kissimmee and St. Cloud 
in Osceola County; one in Lake Mary in Seminole County; and one in West Volusia in Volusia County. 
 
In the second failure, Enterprise Bank & Trust, a subsidiary of Enterprise Financial Services Corp. in St. Louis, 
MO, entered into a purchase and assumption agreement with the FDIC to assume all of the deposits and certain 
assets, including trust assets, of Legacy Bank in Scottsdale, AZ. 
 
At Sept. 30, Legacy had two branches and reported assets of approximately $150.6 million, loans of 
approximately $109.7 million, other real estate owned of approximately $15.1 million and deposits of 
approximately $125.9 million. 
 
Noncurrent loans plus foreclosed on assets made up 14.4% of those assets. Foreclosed assets consisted of 
$9.3 million of construction and land development projects and $5.2 million in nonfarm, nonresidential property. 
Its past due loans were all primarily residential development related. 
 
As part of the transaction, Enterprise and the FDIC have entered into a loss sharing agreement whereby the 
FDIC will reimburse Enterprise for certain losses incurred on the assets acquired. 
 
"This is our third FDIC transaction in Arizona, demonstrating our commitment to the Phoenix market and our 
enthusiasm for the growth potential it represents for Enterprise," said Peter Benoist, president and CEO of 
Enterprise Financial. "Our Arizona assets now approach $400 million, up from $30 million in just a year's time." 

FDIC-Assisted Buys Making Up for 

Asset Quality Deterioration at Centennial Bank 
Home BancShares Inc., parent company of Centennial Bank in Conway, AR, has determined that it will be 
required to take a material charge for impairment to loans in Florida and Arkansas. 
 
The company has reserved another $53 million for loan losses. Consequently, it has determined it will record a 
fourth quarter of 2010 provision for loan losses in the range of $60 million to $65 million. 
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Of the amount charged off for the impaired loans, approximately half is related to extensions of credit to several 
borrowers (whose financial condition has deteriorated) in Florida. The board's conclusion was based on the lack 
of significant economic recovery there and its unsuccessful efforts thus far to collect on the loans. 
 
The other half relates to loans in the company's Arkansas market, primarily involving one borrowing relationship. 
After a review of the loans to this borrower, the board determined the terms and conditions of the loan 
documents are unlikely to be met due to a recent change in circumstances regarding the collectability of pledged 
collateral. 
 
Home BancShares also recently became aware fraudulent rural improvement district bonds had been sold to 
various financial institutions in Arkansas. As a result of the apparent fraud the board of directors also authorized 
a $3.6 million charge to investment securities. In addition, fraudulent loans associated with the issuer of the 
bonds in the amount of $2.2 million were also included in the loan charge-offs noted above. Collection litigation 
has already been filed. 
 
"While we are disappointed with the asset quality issues for the fourth quarter, we are pleased our company is 
continuing to pick up momentum in our base earnings," said Randy Sims, CEO of Home BancShares. "We are 
confident the FDIC-assisted acquisitions we have made during 2010 will continue to improve our base earnings 
in future years. We are proud of these acquisitions." 
 
During December 2010, Home BancShares finished the initial evaluations and calculations for the Wakulla Bank 
and Gulf State Community Bank FDIC-assisted acquisitions completed on Oct. 1 and Nov. 19 respectively. 
These results indicate the Wakulla Bank transaction will result in the company reporting a pre-tax bargain 
purchase gain of $17 million. The Gulf State Community Bank transaction will result in it reporting a pre-tax 
bargain purchase gain of $8.1 million. 

80 Broad St. Loan Going Up for Sale 
J.E. Robert Co., as special servicer, appointed Cushman & Wakefield to sell the senior mortgage loan on 80 
Broad St., a prominent downtown Manhattan office building comprising approximately 410,000 square feet. 
 
At the time it lasted traded hands in 2004, 80 Broad St. was acquired for $70 million. A senior mortgage loan for 
$75 million was arranged in 2006, following the completion of a major lobby and building restoration. The loan 
carries an interest rate of 6.32% and is scheduled to mature June 9, 2016. 
 
The loan was sponsored by Kent M. Swig, president of Swig Equities LLC, a real estate development, 
investment and management firm. He is also the chairman of Swig Co. 
 
The loan transferred to special servicing in March 2010 when the borrower failed to remit funds by sufficient to fill 
TILC account to $3.5 million. The borrower was requesting forbearance. 
 
Cushman & Wakefield anticipates strong demand for the offering based on the quality of the asset and location, 
the quality of the existing tenant base and the upward momentum in pricing for properties and loans that have 
traded in recent months, according to Steven Kohn, president of Cushman & Wakefield Sonnenblick Goldman 
and head of Cushman & Wakefield's New York Capital Markets Group. 
 
Originally completed in 1931, 80 Broad Street is at the northwest corner of Broad and Stone streets. was 
designed by the prominent New York architectural firm Sloan & Robertson, one of the most active and 
accomplished firms of the period in New York. 
 
Major tenants in the 36-story building include HQ Global Workplaces, Aegis Communications, BTQ Financial and 
First Republic Bank. 80 Broad is approximately 75% occupied. 
 
J.E. Robert will continue to monitor property operations, while the borrower continues to manage and lease the 
property. A 22,000-square-foot lease was executed in November 2010. 
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Starwood Pays 40 Cents on the Dollar for 137 Commercial Loans 
Starwood Capital Group acquired a non-performing commercial loan portfolio with an outstanding principal 
balance of $157 million from a major Midwest regional bank. The portfolio of loans was purchased for 40 cents 
on the dollar, representing an attractive price of 32% of initial capitalization. 
 
The portfolio consists of 137 commercial loans with concentrations in Florida, Indiana, Michigan, North Carolina 
and Ohio. Through its Starwood Global Opportunity Fund VIII, which closed earlier this year, Starwood has now 
purchased three loan portfolios in 2010 with an aggregate outstanding principal balance of $537 million. 
 
"This acquisition is another example of Starwood Capital Group's ability to create value in today's competitive 
real estate market while building on the momentum we have achieved with Starwood Global Opportunity Fund 
VIII this year," said Chris Graham, managing director at Starwood Capital Group. 

Freddie Mac Funds First Mezz Deal 
Freddie Mac funded its first mortgage using the new mezzanine finance arrangement. 
 
Freddie Mac purchased a $47 million first mortgage loan from M&T Capital Realty Corp. for Metro Place at Camp 
Springs, is a 397-unit garden style affordable apartment community in Camp Springs, MD. The borrower, 
Metropolitan Apartments at Camp Springs LLC, secured a mezzanine loan for $6.75 million from Berkshire 
Properties. 
 
The property was constructed in 2007, directly across the street from a subway station and with convenient 
access to major highways. It is also near Andrews Air Force Base. When the economic downturn for this market 
began in 2008, the property value declined on this property, which made refinancing difficult. 
 
"We're very pleased with the financing which allowed the borrower to address what could have been a difficult 
pending loan maturity," said Michael McRoberts, vice president of multifamily production and sales, Freddie Mac. 
"Without access to mezzanine financing, the borrower would have been required to make a significant equity 
contribution." 
 
Dan Brendes, vice president, M&T Realty Capital, added, "the borrower had an LTV just above the standard 
program requirements -- above 80%. Mezzanine financing was needed to address the borrowers' need for 
additional financing and to address a pending loan maturity issue. The mezzanine arrangement is a great 
solution for when you are just over the dollar amount available through conventional financing." 

Money Raisings 
Hatteras Financial Corp. priced a public offering of 10 million shares of its common stock at a price to the public 

of $28.75 per share for expected gross proceeds of $287.5 million. The company granted the underwriters of the 
offering an option to purchase up to an additional 1.5 million shares to cover overallotments, if any. Hatteras will 
use the proceeds to acquire residential mortgages and residential mortgage securities. 
 
Senior Housing Properties Trust priced an underwritten public offering of $250 million aggregate principal 

amount of 4.30% unsecured senior notes due Jan. 15, 2016. The REIT intends to use the net proceeds to repay 
borrowings under its revolving credit facility and for general business purposes, which may include funding 
possible future acquisitions of properties. 
 
Group 1 Realty Inc., a subsidiary of Group 1 Automotive amended and restructured its $235 million, five-year 
revolving mortgage facility. The amended facility is a $42.6 million five-year, variable-rate, term loan, financing 
specific dealership properties, with Bank of America and Comerica Bank. The facility may be expanded to $75 
million in total availability. In addition to the mortgage facility, Group 1 recently entered into separate term loans, 
totaling $146 million, with three of its manufacturer-affiliated finance partners -- Toyota Motor Credit Corp., 
Mercedes-Benz Financial and BMW Financial Services. These term loans may be expanded, relate to specific 
buildings and/or properties and have 5- to 7-year terms at fixed rates that are determined at the time of signing. 
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On Sept. 30, Group 1 and its subsidiaries owned $359.4 million in land, buildings and improvements. The 
company anticipates acquiring additional real estate in conjunction with its dealership acquisitions, expansion of 
its existing holdings and the selective exercise of lease buyout options. Group 1 also announced that interest-
rate swap contracts totaling $250 million with an average interest rate of 4.83% expired on Dec. 15, 2010. As of 
Dec. 31, there was $300 million remaining under outstanding contracts with an average interest rate of 4.6%. 
These interest-rate swap contracts will expire between August 2011 and November 2012. 
 
Glimcher Realty Trust sold 14.8 million shares of common, raising a little more than $123 million. Glimcher 

intends to use the net proceeds to reduce the outstanding principal amount under its corporate credit facility. 
After reducing the outstanding amount, the company expects to borrow funds for the acquisition of additional 
properties, refinancing, redevelopment or development of existing or new properties (including the repayment of 
the existing mortgage financings related to Morgantown Mall in Morgantown, WV; Northtown Mall in Blaine, MN; 
and Polaris Lifestyle Center in Columbus, OH; in connection with the pledge of those properties as collateral 
under the company's proposed amended credit facility. 
 
Education Realty Trust Inc. closed a public stock offering raising $91.7 million in net proceeds. It intends to 

contribute the proceeds to its operating partnership in exchange for partnership units. The operating partnership 
intends to use the net proceeds to repay debt, fund its development pipeline, fund potential future acquisitions 
and for general corporate purposes. 
 
Sun Communities Inc. is selling 915,827 shares of its common stock to REIT Opportunity, Ltd., a business 

company incorporated under the laws of the British Virgin Islands. The total purchase price is $30 million. Sun 
Communities intends to use the net proceeds to help acquire a portfolio of 19 manufactured housing 
communities, one recreational vehicle community and other related assets for combined price of $158 million, 
including assumption of debt and the issuance of preferred operating partnership units. 
 
Declaration Management & Research LLC launched and funded DMR CRE Debt Fund I. The fund focuses on 

special situation recapitalizations of U.S. commercial real estate (CRE) of all types. Through opportunistic 
distressed debt acquisitions, discounted pay-offs and new senior and mezzanine financing, the fund targets an 
all-in yield in the low to mid-teens. Declaration expects the fund (which is closed to new investors) to be the first 
in a series of CRE-related funds that it will launch over the coming years. Manulife Financial Corp. and its U.S. 
division, John Hancock Financial, will provide co-investment capital. Declaration is an operating company of 
Manulife Asset Management, Manulife's global investment management arm. Declaration's commercial real 
estate operations will be centered in a new office recently opened in midtown Manhattan. The team is lead by 
Michael Kelley, a 25-year industry veteran who built Merrill Lynch's opportunistic global real estate principal 
investment businesses and managed commercial mortgage-backed securities before leaving in 2004. 

Properties Under Contract 
Industrial Income Trust Inc. agreed to acquire an 824,000-square-foot distribution facility on 70.3 acres in 

Hagerstown, MD. The building is currently 100% leased to Home Depot U.S.A. Inc., under a lease that expires 
on Sept. 30, 2016. The annual base rent under the lease is currently approximately $2.2 million, which is 
expected to increase to approximately $3 million for 2011, and thereafter is subject to annual rent escalations of 
approximately 2.5% to 2.7% through the end of the lease term. The tenant has two options to extend the lease 
for a period of five years each. The purchase price is expected to be $41.2 million and close in the first quarter of 
2011. 
 
Excel Trust Inc. contracted to purchase a 100,511-square-foot net leased property in San Marcos, CA, for $23.6 

million. Excel Trust estimates that the current annual net operating income is $2.18 million. The property is 100% 
leased by Edwards Theatres, a subsidiary of the Regal Entertainment Group. Excel Trust intends to assume 
upon closing the existing mortgage of approximately $12.5 million at an interest rate of 6.74%. The purchase 
price, excluding assumed debt, will be payable in the form of operating partnership units initially valued at 
$14/unit. 
 
American Realty Capital Trust anticipates acquiring two free-standing, fee simple Citizens Bank properties in 

Stickney and Oak Lawn, IL, for $3.8 million. The tenant of the properties will be Citizens Financial Group Inc. is a 
subsidiary of Royal Bank of Scotland Group plc. The properties contain approximately 14,000 square feet of 
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gross leasable area. The original lease terms at commencement were 13 years for the Stickney property and 10 
years for the Oak Lawn property, with approximately 8.5 years remaining for the Stickney property and 
approximately 5.6 years remaining for the Oak Lawn property. The leases each contain annual rent escalations 
of 2.5% after August 2012. The leases each provide three renewal options of five years each. The total annual 
rent for the initial lease terms is approximately $325,000. 

Property Financings 
123 S. Broad Partners LP, the joint venture partnership of, SSH Real Estate and Young Capital, refinanced the 

iconic office tower 123 S. Broad St. in Philadelphia. Citigroup Global Markets Realty Corp. provided a 10-year, 
fixed-rate loan which will be contributed to an $876.5 million commercial mortgage-backed security (CMBS) 
offering. The loan is secured by condominium Unit II of the office tower, which is made up of floors 6 thru 30 and 
accounts for 620,000 square feet of the property's 880,000 total square feet. As of closing, the property is 86% 
occupied. The refinancing is one of the larger single property CMBS loans completed in 2010, signaling the 
return of that portion of the capital markets for large, stabilized assets. 
 
Regal Entertainment Group raised $150 million through the sale of 9.125% senior notes due 2018. The 

company intends to use all of the net proceeds to pay down a portion of the company's outstanding obligations 
under its senior credit facility. 
 
Ark Holding Co. received $104.7 million of acquisition funding from Walker & Dunlop LLC for the purchase of 18 

skilled nursing facilities in South Carolina, North Carolina and Georgia. This transaction represents Walker & 
Dunlop's second large-scale skilled nursing financing in 2010 exceeding $100 million. The financing was funded 
utilizing the HUD 232/223(f) loan program that provides low interest rate, non-recourse financing with flexible 
prepayment requirements. The loans were underwritten to a 2.6 x debt service coverage with occupancy greater 
than 90%. 
 
Pebblebrook Hotel Trust executed a $31 million secured loan with UBS Real Estate Securities Inc. The loan 

has a fixed annualized interest rate of 5.44% and a term of five years. The loan is collateralized by a first 
mortgage on the 256-room Skamania Lodge in Stevenson, WA, and proceeds from the loan will be used to fund 
future acquisitions and for general business purposes. 
 
Inland Western Retail Real Estate Trust Inc. received $14.2 million in financing for Phase One of Southpark 

Meadows Shopping Center in Austin, TX. HFF worked on behalf of Inland Western to secure the 5-year, 4.73% 
fixed-rate loan through Nationwide Life Insurance Co. Loan proceeds were used to retire the existing debt on the 
property. HFF will also service the loan. 
 
The Scion Group LLC secured a $11.3 million, 10-year, 5.34% fixed-rate senior loan through Freddie Mac for 

The Reserve at Clemson, a 590-bed/177-unit student housing community serving students attending Clemson 
University in Central, SC. In addition, a $3 million joint venture equity investment was arranged with an 
institutional investor who will own the property in partnership with the operator and general partner. The 
Indianapolis office of HFF arranged the financing. The loan will be serviced through HFF's Freddie Mac Program 
Plus® Seller/Servicer program. 
 
Franklin Street Capital closed $10.1 million first mortgage and equity line of credit for Palmetto Sub Acute Care 

Center at 7600 SW 8th St., a 95-bed, 30,000-square-foot skilled nursing facility in Miami. It is the second time 
Franklin Street has refinanced the 96%-occupied facility since it began operations 15 years ago. A local 
commercial bank funded $106,000 per bed for five years, fixed at 5.49%. 
 
Trident Management secured $8.722 million in financing arranged through Cornerstone Realty Consultants for 

four separate loans for the refinance of two properties and the acquisition of two others all in Massachusetts. The 
four properties account for a total of 106 apartment units. 

 265 Bryant St Malden, MA: $3,772,000 acquisition financing, 3-year, fixed-rate at 3.65% with 6.0% rate 
cap on second 3 years, 80% LTV, 30-year amortization. 

 2 Webster St Malden, MA: $2,250,000 refinancing, 3-year, fixed-rate at 3.65% with 6.0% rate cap on 
second 3 years, 75% LTV, 30-year amortization. 
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 139 Washington St Reading, MA: $1,500,000 refinancing, 3-year, fixed-rate at 3.65% with 6.0% rate cap 
on second 3 years, 75% LTV, 30-year amortization. 

 169 Aiken Ave. in Lowell, MA: $1,200,000 acquisition financing, 10-year, fixed-rate at 6.07%, 80% LTV, 
30-year amortization. 

 
The Bilotti Group closed a $7.25 million loan allowing for the acquisition of Pocasset Village in Cranston, RI. 

The 120-unit garden style apartment complex is comprised of eight separate three-story buildings along with an 
additional stand-alone clubhouse/leasing office. The property is comprised of 46 one bedroom and 74 two 
bedroom units, with 200 on-site parking spaces. Cornerstone Realty Consultants arranged the 10-year, fixed-
rate loan with an attractive 5.83% interest rate and a 30-year amortization. The loan structure also included 18 
months of interest only payments and a total loan-to-purchase price of 75%. 

BJ's Going Down but Not Out in Atlanta, South Florida and Charlotte 
BJ's Wholesale Club Inc. plans to close five underperforming clubs (three in the Atlanta market, one in Sunrise, 
FL, and one in Charlotte, NC,) by the end of the month. 
 
"Our management team has been working for several months on a strategic plan to optimize our performance 
and build for the future, thereby enhancing shareholder value," said Laura J. Sen, CEO of BJ's Wholesale Club. 
"The five clubs to be closed have historically underperformed and, after careful consideration, we concluded that 
improvement of their operating results was unlikely. We remain committed to the Atlanta, Charlotte and South 
Florida markets and will look to expand in those markets if compelling opportunities present themselves." 
 
The company anticipates that pre-tax expenses associated with the club closures will be $44 to $46 million, 
consisting of $43 million of lease termination and facility closure related costs, and $2 million in severance costs. 

Tasty Baking's Liquidity Drying Up; Landlord Defers Rent for One Month 
Tasty Baking Co. in Philadelphia reported that preliminary financial data available for its fourth quarter ended 
Dec. 25, 2010, indicates that as a result of certain production difficulties during the optimization of its new 
Philadelphia bakery the company did not achieve the expected operational cash savings from this bakery during 
the fourth quarter. 
 
Further, due to the lower than expected cost savings and other factors, including the impact of the recent 
bankruptcy filing by The Great Atlantic & Pacific Tea Company Inc. (A&P) and the sharp rise in commodity costs, 
the company is currently experiencing extremely tight liquidity. 
 
"As of Nov. 1, 2010, our expectation was that a run rate of $13 million in annualized pre-tax cash savings, net of 
facility leases but before debt service, would be achieved by the end of the fourth quarter of 2010," said Charles 
P. Pizzi, president and CEO of the snack food company. "Due to unanticipated operational challenges, the run-
rate savings at the end of the fourth quarter of 2010 is now expected to be $10 million." 
 
In response to these circumstances, the company is actively pursuing two parallel processes. 
 
First, the company has entered into discussions with its bank group led by Citizens Bank to explore various 
alternatives to address its current liquidity needs, including increasing the amount of funds available under the 
company's bank line of credit, as well as addressing the current and future covenant requirements under the 
company's credit agreement. 
 
While discussions are ongoing, the bank group has agreed to defer until the end of this week all principal 
payments and credit facility reductions. In addition, the lenders for the company's loans from the PIDC Local 
Development Corp. and the Machinery and Equipment Loan Fund of the Department of Community and 
Economic Development of Pennsylvania, along with the landlords for the company's leases at the new bakery 
and its office headquarters in Philadelphia, have also agreed to defer until Jan. 31, 2011, certain payments due 
under their loans and leases. 
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Second, the company has retained Janney Montgomery Scott LLC as its financial advisor to assist the company 
in its evaluation of various possible financial and strategic options including refinancing the company's long-term 
debt due in September 2012, raising additional capital, a potential combination with another company as part of 
the consolidation occurring in the baked goods industry or a potential sale of the company. 
 
At this time, there can be no assurance that the bank group will increase the line of credit or make any changes 
to current or future covenant requirements or that any transactions will occur or, if undertaken, their terms or 
timing. 
 
During the process, the company will continue to operate its two bakeries and produce, distribute and sell 
Tastykake products to its customers and consumers. 
 
"While this has been a challenging period for us operationally, we remain focused on growing the business," 
Pizzi said. "To that end we continue to partner with new grocery and convenience store customers within our 
core markets, increase penetration with key customers, and launch new products into the marketplace. Finally, 
despite the challenges we have faced, we have continued to outpace the category and grow our overall market 
share." 

Saks Closing in Denver 
Saks Inc. plans to close its 87,000-square-foot Saks Fifth Avenue store in the Cherry Creek Mall in Denver, CO, 
on March 19. 
 
With the closing of the Denver store, the company will have closed seven Saks Fifth Avenue stores since July 
2010. The company closed its Saks Fifth Avenue stores in Mission Viejo and San Diego, CA; Southampton, NY; 
Portland, OR; Charleston, SC; and Plano, TX, in 2010. 
 
"We routinely assess the productivity, profitability, and potential for each store in our portfolio and may conclude 
a closing is appropriate from time to time," said Steve Sadove, chairman and CEO of Saks. "Our strategy is to 
deploy our resources in our most productive stores and to close underperforming stores, when feasible."  
 
Approximately 100 associates are employed in the Denver Saks Fifth Avenue store. 
 
Saks now operates 47 Saks Fifth Avenue stores, 57 Saks Fifth Avenue OFF 5TH stores, and saks.com. 

Local Closures & Layoffs 

Company Address 
Closure 
or Layoff 

Owned 
or 
Leased 

No. 
Impacted 

Impact 
Date CoStar PID # 

Concord Buying 
Group (AJ Wright) 

2958 Niles St., 
Bakersfield, CA Closure Leased 38 2/8/2011 1174406 

Bank of America 

2000, 2001 Clayton Road; 
1655,1755 Grant St., 
Concord, CA Layoff Owned  50 1/30/2011 

338912, 
338911, 
338914, 
338913 

Wells Fargo Mortgage 
Operations 

1401 Willow Pass Road, 
Concord, CA Closure Leased 134 2/11/2011 338092 

Concord Buying 
Group (AJ Wright) 

12030 E. Valley Blvd., El 
Monte, CA Closure Leased 42 2/8/2011 1165913 

Fedex National LTL 
9119 Elkmont Way, Elk 
Grove, CA Closure Owned  85 1/29/2011 343149 

Exel Inc. 
41707 Christy St., 
Fremont, CA Closure Leased 82 2/14/2011 330595 

Concord Buying 
Group (AJ Wright) 

2870 W. Imperial 
Highway, Inglewood, CA Closure Leased 40 2/8/2011 6548995 
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Company Address 
Closure 
or Layoff 

Owned 
or 
Leased 

No. 
Impacted 

Impact 
Date CoStar PID # 

Levy Premium 
Foodservice 

1050 S. Prairie Ave., 
Inglewood, CA Layoff Leased 174 2/2/2011 4680193 

Teva Pharmaceuticals 19 Hughes, Irvine, CA Layoff Leased 195 2/6/2011 289925 

Concord Buying 
Group (AJ Wright) 

1807 North Blvd., La 
Puente, CA Closure Leased 39 2/8/2011 671399 

CGI (formerly Stanley 
Associates) 

24000 Avila Road, Suite 
2314, Laguna Niguel, CA Layoff Leased 170 1/31/2011 284303 

Northrop Grumman 
24000 Avila Road, 2nd 
Floor, Laguna Niguel, CA Layoff Leased 105 1/31/2011 284303 

Comcast Corp. 

3011, 3055 & 3077 Bldgs 
A, B & C Comcast Place, 
Livermore, CA Layoff Leased 21 2/28/2011 

122538, 
122550, 

51392 

RPM Towing (dba 
Valley Towing 
Products) 

1313 S. Stockton St., 
Lodi, CA Closure Owned  64 1/24/2011 1023570 

BD Medical 
4665 North Ave., 
Oceanside, CA Closure Leased 17 2/2/2011 318712 

Concord Buying 
Group (AJ Wright) 

570 S. Mt. Vernon, Suite 
G, San Bernardino, CA Closure Leased 38 2/18/2011 902071 

A.F. Evans Co. 
1500 Sutter Ave., San 
Francisco, CA Layoff Unknown 120 1/31/2011 5317550 

Helping Hands 
Sanctuary (dba Grove 
St.Extended) 

1477 Grove St., San 
Francisco, CA Closure Leased 241 2/10/2011 6807110 

O'Connor Hospital 
2105 Forest Ave., San 
Jose, CA Layoff Owned  120 2/15/2011 5486378 

Elan Pharmaceuticals 
800 Gateway Blvd., South 
San Francisco, CA Layoff Leased 131 1/29/2011 333869 

Technicolor 
4050 Lankershim Blvd., 
Studio City, CA Closure Leased 394 1/25/2011 

42245, 
249793  

Yahoo! 
701 First Ave., Sunnyvale, 
CA Layoff Owned  265 2/25/2011 581012 

YouBet.com 
5901 De So Ave., 
Woodland Hills, CA Closure Leased 18 1/31/2011 252317 

Saks Inc. 
Cherry Creek Mall, 
Denver, CO Closure Leased 100 3/19/2011 757003 

Boston Scientific 
8600 N. W. 41st St., 
Miami, FL Unknown Owned  76 3/7/2011 

356622, 
7842566 

Ivory International 
15400 N. 34th Ave., 
Miami, FL Unknown Owned  93 1/20/2011 371261 

BJ's Wholesale Club 
3469 N. University Drive, 
Sunrise, FL Closure Leased 99 1/29/2011 817271 

Siemens Industry 
6500 U.S. Highway 231 
North, Rockport, IN Closure Leased 63 3/11/2011 5893715 

Fluor 
6500 U.S. Highway 231 
North, Rockport, IN Closure Leased 132 3/11/2011 5893715 

Kmart  
Highway 22, North 
Plainfield , NJ Closure Leased 64 3/27/2011 775368 

Sears Holdings 
2400 Romig Road, Akron, 
OH Closure Owned  85 4/3/2011 5046163 

Xpress Loan Servicing 
(CIT Group) 

6 E. 4th St., Cincinnati, 
OH Closure Leased 16 3/8/2011 34825 

Xpress Loan Servicing 
(CIT Group) 

1500 W. 3rd St., Suite 
125, Cleveland, OH Closure Leased 123 3/8/2011 486700 

Kmart 
1780 Erie Highway South, 
Hamilton, OH Closure Leased 79  3/27/11 720168 

Worthington Precision 
Metals 

8229 Tyler Blvd., Mentor, 
OH Closure Owned  124 12/8/2010 5854263 
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Company Address 
Closure 
or Layoff 

Owned 
or 
Leased 

No. 
Impacted 

Impact 
Date CoStar PID # 

Magna Steyr 
3800 Stickney Ave., 
Toledo, OH Layoff Leased 213 2/28/2011 1106693 

ADVERTISEMENT 

 

Lease Cancellations: On-Site Sourcing 
Company Address City, State Landlord 

On-Site Sourcing 
Inc. 300 W. Adams St., Suite 328 Chicago, IL 60606 300 West Adams LLC 

On-Site Sourcing 380 Madison Ave., 3rd Floor New York, NY 10017 Williams Real Estate Co. 

On-Site Sourcing 1733 Ocean Ave., Suite 400 Santa Monica, CA 90401 
Equity Office Properties/Maguire 
Properties 

On-Site Sourcing 1100 Spring St., Suite 550 Atlanta, GA 30309 Selig Enterprises Inc. 

On-Site Sourcing 444 Madison Ave. New York, NY 10022 
One Penn Associates c/o The Realex 
Capital Corp. 

On-Site Sourcing Two Logan Square Philadelphia, PA 19103 BHC Management Corp. 

On-Site Sourcing 4309 Emperor Blvd., Suite 110 Durham, NC 27703 Brighton Hall IC c/o Tri-Properties, Inc. 

On-Site Sourcing 4265 San Felipe, Suite 750 Houston, TX 77027 
Mckinney Place Partners / BMS 
Management 

On-Site Sourcing 
276 Post Road West, Suite 
201 Westport, CT 06880 

22 Light Street LLC c/o Paragon Mgmt. 
Group LLC 

http://www.investcapadvisors.com/
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Watch List: Specially Serviced Apt, Retail Loans Due Next Month 
The following information for these lead listings was provided by Investcap Advisors LLC, an industry leader in providing 
surveillance data on loan and commercial real estate performance underlying the CMBS market. 

Property Name Address 
Property 
Type 

Pymt 
Status Cur. Bal. 

Maturity 
Date CMBS 

Special 
Servicer 

The Villas 
Parkmerced 

3711 Nineteenth 
Ave., San 
Francisco, CA Multifamily Current $350,000,000 2/15/2011 

DMARC 
2006-CD2 LNR Partners 

Cabrillo 
Palisades 

7901 Harmarsh 
St., San Diego, 
CA Multifamily 

30-59 Days 
Delinquent $41,666,164 2/11/2011 

WBCMT 
2005-C17 

CW Capital 
Asset 
Management 

Essex Place 
Apartments 

8900 W. 102nd 
Terr., Overland 
Park, KS Multifamily 

90+ Days 
Delinquent $19,338,292 2/11/2011 

WBCMT 
2004-C11 

CW Capital 
Asset 
Management 

White Lake 
Marketplace 

9020 - 190 
Highland Road, 
White Lake, MI Retail 

Payment 
Not 
Received 
But Still In 
Grace 
Period $15,348,593 2/1/2011 

PNCMA 
2001-C1 

Midland Loan 
Services 

Atrium Mall @ 
James R 
Thompson 
Center 

100 W. Randolph 
St., Chicago, IL Retail 

60-89 Days 
Delinquent $10,687,980 2/1/2011 

FUNBC 
2000-C1 

C-III Asset 
Management 

Azalea Ridge 

7480 Highway 
161 North, Walls, 
MS Multifamily 

90+ Days 
Delinquent $8,532,224 2/1/2011 

CSMC 
2006-C1 NCB 

Ahoskie 
Commons 

1400 - 1530 E. 
Memorial Drive, 
Ahoskie, NC Retail 

Payment 
Not 
Received 
But Still In 
Grace 
Period $6,054,878 2/1/2011 

BACM 
2002-PB2 LNR Partners 

Water Vistas 
Apartments 

3402 Club Drive, 
Lawrenceville, 
GA Multifamily 

30-59 Days 
Delinquent $5,259,451 2/11/2011 

CSFB 
2001-CF2 

Berkadia 
Commercial 
Mortgage 

Bayshore 
Palms 

2035 Phillipe 
Parkway, Safety 
Harbor, FL Multifamily 

90+ Days 
Delinquent $4,824,610 2/1/2011 

FUNBC 
2001-C2 LNR Partners 

University 
Commons 
Apartments 

1900 E. 30th St., 
Cleveland, OH Multifamily 

60-89 Days 
Delinquent $2,584,396 2/11/2011 

LBUBS 
2001-C2 

CW Capital 
Asset 
Management 

Sunshine 
Village 
Apartments 

1800 - 1880 
Sunshine Blvd., 
Naples, FL Multifamily 

Less Than 
30 days 
Delinquent $1,145,423 2/1/2011 

FUNBC 
2001-C2 LNR Partners 

Villa Paradisa 
Apartments 

4789 Harrison 
Ave., Las Vegas, 
NV Multifamily 

90+ Days 
Delinquent $1,007,669 2/1/2011 

FUNBC 
2001-C3 LNR Partners 

 


