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Recovery Pace Quickens in Lower-End CRE Properties 
Market Conditions Improving Across The Entire Spectrum, Not Just Trophy Assets In Top Metros 

By: Randyl Drummer 
CRE investors are stepping up their efforts to find value outside the best buildings in the top U.S. metros, casting 
their nets in a growing number of secondary markets and asset types as price growth slows for the highest-end 
properties, according this month's CoStar Commercial Repeat Sale Indices (CCRSI) report. 
 
For the past two years, pricing gains in the value-weighted composite index have been consistently stronger than 
its equal-weighted counterpart, suggesting that prices have recovered more rapidly among the larger and more 
expensive assets. Market fundamentals have also recovered more quickly at the top end of the market, where 
demand for Four-Star and Five-Star office buildings, luxury apartments, and modern big-box warehouses has 
outpaced the overall market. 
 
However, the most recent data shows that the pricing momentum appears to be shifting from the larger, more-
expensive properties to the broader market, dominated by smaller, less-expensive properties. 
 
The value-weighted composite index's 6.5% year-over-year gain in April slowed from its double-digit growth rate 
throughout 2011. 
 
The April pricing data, based on 774 repeat sales during the month and more than 100,000 repeat sales since 
1996, included the public release for the first time of analysis of CoStar's value-weighted U.S. Composite Index, 
which provides additional insight into CRE price movements, especially for larger institutional transactions. 
 
The value-weighted composite index, along with the equal-weighted U.S. Composite Index -- the two broadest 
measures of aggregate CRE pricing within the CCRSI -- posted a decline of 2.2% and a 1% gain from the 

MARK HESCHMEYER, EDITOR WWW.COSTAR.COM JUNE 14, 2012 

mailto:rdrummer@costar.com?subject=CCRSI
mailto:mheschmeyer@costar.com
http://www.costar.com/news/


Subject to Auction Terms and Conditions. Auction.com, LLC, 1 Mauchly, Irvine, CA 92618 (800) 499-6199.  
AUC024-04-104875-5,  Auction.com, LLC, 1 Mauchly, Irvine, CA 92618 (800) 499-6199.  CA Auction.com RE Brkr 
01093886;  CA Auction.com RE Brkr 01093886; Auction Company SB 0475258, Mark Buleziuk SB  0418863, 
Michael E. Carr SB 0447257;  AZ REDC RE Brkr CO586378000; WA Auction.com RE Brkr 9943; Auction Firm 2370; 
Auctioneer Michael E. Carr 2801, Mark P. Buleziuk 2731; OR  RE Brkr  201102068; UT RE Brkr 7923219-CN00.

www.auction.com/CommercialFREE AUCTION.COM IPAD APP. 

SELL
•	 Aggressive	Marketing	Campaigns		
•	 Brokers	retain	their	full	commission
•	 No	auction	listing	fees	
•	 Call	888-774-3852	for	Information

BUY
•	 	Transparent	online	search	and	bid	experience		
•	 1000s	of	properties	and	notes
•	 Easy	online	due	diligence	data	vault
•	 Visit	www.auction.com/commercial

BUY or SELL Commercial Real Estate properties and notes with the nation’s 

leading digital marketplace. More sellers are auctioning properties of all classes 

and notes in all stages of performance with Auction.com. Buyers know our real-time 

platform for market prices and transparency.

LEARN MORE TODAY AT WWW.AUCTION.COM/COMMERCIAL

The nation’s leading online 
real estate marketplace.

THE IDEAL PLATFORM 
FOR COMMERCIAL REAL 
ESTATE SALES.

RESULTS FROM OUR RECENT CA, AZ, WA, OR & UT AUCTION

4,606 1,538bids 
received:

confidentiality 
agreements signed:

total
sold: $242M+

web 
hits: 

bids per
asset:

highest 
individual 
sale price: 17194,370$11.8M

http://www.auction.com/commercial.php?utm_source=Costar.com&utm_medium=Watchlist&utm_campaign=JuneCRE


 

THE WATCH LIST NEWSLETTER 2 

 

previous month, respectively, in April. Although the two indices reflected a mixed picture for prices in April, both 
improved from the same period a year ago. 
 
CoStar has been tracking price changes on both an equal-weighted and a value-weighted basis since 
developing the CCRSI in 2010. While both indices include the same repeat sale transactions, the different 
weighting methods offer deeper insight by analyzing price movements in different ways. 
 
The equal-weighted index weighs each repeat sale equally and is heavily influenced by the more numerous 
smaller deals. The value-weighted index weighs each sale by transaction size or value and is heavily influenced 
by larger transactions. 
 
While an equal-weighted index is considered more relevant for measuring the performance of average 
commercial properties, a value-weighted index correlates better to marketplace capital flows necessary for larger 
transactions. 
 
For the first time in the current recovery cycle, the equal-weighted index has accelerated its year-over-year 
growth over the past six months, showing that investors have begun to look beyond large, core properties to the 
lower end of the market.  
As CRE prices rise, transaction volume and many other measures of liquidity are also improving. Over the past 
12 months ended April 2012, sale-pair counts increased by 19% over the previous 12-month period ended in 
April 2011. The growth was slightly tilted toward the investment grade segment of the market, which posted a 
25% increase in pair counts over that period. 

IN OTHER CCRSI FINDINGS IN APRIL: 

 Transaction data shows that European investors have played a key role in improving liquidity. The share 
of commercial property purchases by European buyers in 2012 has more than tripled from 2011 levels, a 
signal that investors may be seeking safe havens in the midst of the Eurozone economic turmoil. 

 Commercial property sellers are finding a more accommodating market in 2012. Average time that 
properties are on the market prior to sale has decreased this year for the first time since the start of the 
Great Recession. Also, the gap between the initial asking price and final sales price narrowed over the 
first four months of 2012 at its fastest rate since 2006. 

 The level of distress property sales has been generally declining as a percentage of property sales 
volume over the past 12 months. Only 24.3% of observed trades in April 2012 were distressed, 12.2% 
lower than the peak level observed in March 2011. 

 
In related news, the Federal Reserve announced that the June 7 release of the U.S. Flow of Funds (FOF) Z.1 
Statistical Release, which measures aggregate assets and liabilities for the nation's financial and non-financial 
sectors, now incorporates the CCRSI as a measure of value of the nation's CRE and apartment buildings. 
 
The Fed decided to drop the index from NCREIF (National Council of Real Estate Investment Fiduciaries) in 
favor of the CCRSI, saying in its release that the CoStar indexes "offer much broader coverage of these markets" 
than either the NREI (National Real Estate Investor) or the NCREIF indexes." 

Mixed Industrial Indicators Point to Right-Sizing Warehouse Strategy 
Lead indicators of warehouse demand have been mixed this spring and appear to be on shaky ground. 
Nonetheless, they are still pointing in the right direction. 
 
"On the bright side, companies continue to book record-breaking profits," Ki Bin Kim, analyst for Macquarie 
Capital (USA) Inc. wrote in a recent report. "However, retained earnings have not been used to expand or 
reinvest into businesses, in a significant manner." 
 
Since the fourth quarter of 2008, corporate profits are up 105% but business spending on fixed investments that 
has remained flat at +0.5%, Kim reported. Also, the slowing growth rate of corporate profits isn't helping the 
situation. 
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"Combined with no new net supply (sometimes even negative according to CoStar Group) and continued gains 
in e-commerce that require additional distribution centers, we expect U.S. industrial absorption to improve by 
+200 basis points (bps) by the end of 2013," Kim reported. "This implies that the national occupancy rate 
improves to 93.2% from 91% today, all else equal." 
 
"This is one of the primary reasons we remain bullish on industrial," Kim said. 
 
Shaw Lupton, 
senior real estate 
economist for 
CoStar Group, said 
that based on 
current conditions, 
the warehouse 
market is ripe for 
value-add and 
opportunistic 
investment 
strategies. 
 
"Whether the 
inclination is to 
acquire and rehab 
undercapitalized-
underleased 
multitenant 
properties, buy 
land parcels with 
development 
potential, or 
construct 
ginormous boxes, 
it's important for 
investors to 
understand how 
changing market 
conditions affect 
the competitive 
landscape 
differently across 
warehouse markets 
and tenant 
profiles," Lupton 
said. "Knowing this 
can mean the 
difference between 
pulling the trigger 
on a right-sized 
building for the 
market or diving 
headfirst into an 
investment 
bloodbath." 
 
Most markets have 
seen big box space 
blocks of at least 
500,000 square 
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feet soaked up rapidly in recent quarters, Lupton said. 
 
"Less talked about is that in most markets, occupancy has significantly improved in locally oriented product 
within space blocks under 50,000 square feet," he added. 
 
"But buyer beware — not everyone is having a party. Regional space is still struggling in most markets — the 
100,000-square-foot to 250,000-square-foot blocks remain a lot closer to recession highs than prerecession 
bottoms," Lupton said. 
 
Phoenix is a prime example. The market as a whole is seeing occupancy improve by leaps and bounds, but the 
number of vacant blocks for midsized buildings is at a 6-year peak. 
 
The Inland Empire looks to be one of the better markets; it has about half the number of vacant blocks in the 
100,000-square-foot to 250,000-square-foot range as at their prerecessionary peak, but these blocks are still at 
two-thirds of their cyclical high. 
 
Chicago is also starting to make progress, but like most markets, it has a long way to go before reaching 
equilibrium, Lupton said. 
 
There will certainly be opportunities in the midrange of the market as fundamentals continue to firm up. But 
investors may want to build more downtime and rent concessions into their underwriting of regionally oriented 
product in places like these and in other pockets of the U.S. market where fundamentals remain relatively soft, 
Lupton said. 
 
According to Fitch Ratings two developing trends that may impact U.S. industrial REITs in the coming months 
relate to Asia and property trade volumes. First, expansion in Asia may be a harbinger that REITs are looking to 
take advantage of tenants' global operations and economic growth in that region. 
 
Secondly, increased deal flow among established and newer REITs, institutions, and end users may result in 
continued capitalization rate compression, which indicates good liquidity for the property type. 
 
Industrial REITs continue to be active buyers and sellers, indicative of good liquidity in the asset class. Likewise, 
unencumbered property pools continue to allow industrial REITs flexibly to engage in portfolio recycling and 
pledge assets to obtain additional funding. 
 
Indicative of further momentum, limited new supply has bolstered industrial occupancy rates to 90.8% in 2011 
from 90% in 2010, according to CoStar numbers cited by Fitch. The rating agency anticipates that these factors 
will collectively spur low single digit same-property NOI growth for the remainder of 2012, continuing the upward 
path that began from the first-quarter 2010 trough. 
 
Several companies have already revised their 2012 same-store NOI guidance upward, including Prologis Inc. to 
1%–2% from 0%–1% originally; First Industrial Realty Trust Inc. to 2.5%– 4.5% from 2%–4% originally and 
EastGroup Properties Inc. to 0%–2% from (0.5%)–1.5% originally. 

W.P. Carey Execs To Take Gramercy Capital in Entirely New Direction 
Gramercy Capital Corp., once one of the premier commercial real estate finance and investment companies in 
the business, is replacing its CEO and president and embarking on a new strategy of investing in net leased 
properties. 
 
Following an extensive review of strategic alternatives, the company has approved a new investment strategy 
and appointed Gordon F. DuGan as its new chief executive officer. DuGan will become the company's CEO July 
1. He has more than 20 years of senior management experience in the real estate industry. For five years, he 
was CEO of W.P. Carey & Co., a global investment firm with $12.5 billion of assets under management, and 
considered to be one of the leading providers of net lease financing for corporate properties. 
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In doing so, the company plans to remain independent and focus on building value by deploying capital into 
income-producing net leased real estate. The new investment criteria will focus on single tenant net lease 
investments with durable credits across a wide variety of industries in markets with strong demographics. 
 
The investments initially will be funded from existing financial resources. Subsequently, subject to market 
conditions, the company expects to seek to raise additional debt and/or equity capital to support further growth. 
 
During his first 60 days, in addition to beginning the implementation of the company's new investment strategy, 
DuGan will lead an operational review of the company's existing assets and operations with the goal of reducing 
the current cost structure, further strengthening the balance sheet and determining which legacy assets and 
operations complement the new investment strategy. 
 
"Gramercy is well positioned to capitalize on opportunities now emerging in the marketplace. With the addition of 
broader net lease expertise being brought on, we plan to diversify and further strengthen the investment platform 
already established," DuGan said. 
 
Joining DuGan are W.P. Carey alum Benjamin P. Harris as president and Nicholas L. Pell as managing director. 
Harris was the head of U.S. investments for W.P. Carey; Pell was a director in the investment department. 
 
In accordance with the end of their employment contracts, Roger M. Cozzi will be stepping down as CEO and 
Timothy J. O'Connor will be stepping down as president. 
 
Gramercy Capital is based in New York City and has regional investment and portfolio management offices in 
Jenkintown, PA; Charlotte, NC; and St. Louis, MO. 

New Proposed Fed Lending Rules Could Tighten Development Capital 
The Federal Reserve Board this past week invited comment on three proposed rules that would revise the 
methods for calculating risk-weighted assets for certain exposures and would increase the amount of capital that 
banks would be required to maintain. 
 
Taken together, the proposals would implement in the United States the Basel III regulatory capital reforms from 
the international Basel Committee on Banking Supervision and changes required by the Dodd-Frank Wall Street 
Reform and Consumer Protection Act. 
 
For some "high-volatility commercial real estate" exposure, the Fed would require banks to assign a 150% risk 
weight, which increases the current risk weight of 100%. The Fed said the proposal would "address weaknesses 
that have been identified over the past several years." 
 
"Supervisory experience has demonstrated that certain acquisition, development, and construction loans 
exposures present unique risks for which the agencies believe banking organizations should hold additional 
capital," the Fed proposals state. 
 
Accordingly, the federal banking agencies propose to require banking organizations to assign a 150% risk weight 
to any high volatility commercial real estate exposure (HVCRE). The proposed definition of an HVCRE would be 
a credit facility that finances or has financed the acquisition, development, or construction (ADC) of real property, 
unless the facility finances: one- to four-family residential property; or finances a commercial real estate projects 
in which: The LTV [loan-to-value] ratio is less than or equal to agency lending standards or the borrower has 
contributed capital to the project in the form of cash or unencumbered readily marketable assets (or has paid 
development expenses out-of-pocket) of at least 15% of the real estate's appraised "as completed" value. 
 
Non HVCRE loans would continue to be assigned a risk weight of 100%. 
 
The Federal Reserve's proposal is credit positive, said Rita R. Sahu, vice president - senior analyst of Moody's 
Investors Service, but it "misses residential construction." 
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"Of particular significance is that the Federal Reserve increased the risk weighting of "high volatility" commercial 
real estate (CRE), including certain acquisition, development, and construction loans, to 150% from 100%. This 
is positive because this asset class historically has resulted in very sizable losses for US banks. However, the 
exclusion of one- to four-family construction in the NPR's definition of high volatility CRE dilutes this benefit 
materially," Sahu wrote in a special comment. 
 
"Residential construction was a significant contributor to the asset woes of regional U.S. banks during the 
financial crisis. Acquisition, development, and construction nonperforming assets, which include residential 
construction loans, reached a staggering 21% of construction loans in first-quarter 2011, while net charge-offs in 
this portfolio peaked at a high 8%. Residential construction loans drove this deterioration, as they fell victim to 
the housing surplus, and the loss severity was extreme," Sahu said. 
 
"Construction lending has been the most meaningful business for small community banks. Small community 
banks with assets of $10 billion and less have about 21% of the entire banking system's assets, but about 48% 
of the system's construction loans as of 31 March 2012," he said. 
 
For big banks whose CRE exposure is far lower, the NPRs have no immediate implications because the capital 
demands of Basel III have essentially been in effect for two years, Sahu said. 
 
"Capital is important to banking organizations and the financial system because it acts as a financial cushion to 
absorb a firm's losses," Federal Reserve Chairman Ben Bernanke said. "With these proposed revisions, banking 
organizations' capital requirements should better reflect their risk profiles, improving the resilience of the U.S. 
banking system in times of stress, thus contributing to the overall health of the U.S. economy." 
 
The Federal Reserve is requesting public comments on the proposal by Sept. 7, 2012. 

Capdominus: The Capital Marketplace Simplified 
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Cheap Interest Rates Good for Refis; Not Helping Purchase Originations 
The Mortgage Bankers Association (MBA) increased its mortgage origination forecast for 2012 by almost $200 
billion, due entirely to an increase in refinances. However, MBA is slightly lowering its purchase originations 
forecast for 2012 from $415 billion to $409 billion. 
 
MBA now expects that mortgage originations will reach $1.28 trillion in 2012, up from $1.26 trillion in 2011. 
Refinance originations are now expected to total $870 billion in 2012, an almost identical amount to 2011. 
 
This month's refinance estimate for 2012 reflects an upward revision of $188 billion from MBA's April forecast, 
driven by an increase in the pace of refinance applications and originations, while purchase origination estimates 
were revised downwards by $6 billion to reflect lower than previously expected home prices and weaker than 
previously expected home sales. 
 
"Scenarios we have consistently highlighted that could drive rates down and refis up have materialized, primarily 
due to market turmoil in Europe," said Mike Fratantoni, MBA's vice president of Research. "Deterioration of the 
debt situation in Spain and Greece and a new regime in France that is a weaker proponent of European 
austerity, along with slower economic growth globally, have driven the U.S. 10-Year Treasury yield down. Thus, 
we are projecting lower U.S. mortgage rates for the rest of the year and raising our refinance forecast as a 
result." 
 
However, the outlook for purchases is dimming as gradual positive trends in consumer attitudes observed since 
early fall 2011 appear to be reaching a plateau, according to results from Fannie Mae's May 2012 National 
Housing Survey. 
 
"Our May consumer data show that Americans are taking a 'wait and see' approach about buying or selling a 
home. This is not surprising given their assessment that their income during the past twelve months and their 
personal financial expectation for the next twelve have leveled off. These data are in line with what we are 
seeing on the macroeconomic front, as upside and downside risks and activities are moderating one another," 
said Doug Duncan, vice president and chief economist of Fannie Mae. "Current jobs data are reminiscent of the 
spring slowdown that continued into the summer months during the last two years. If this pattern continues, we 
do not expect to see any significant upturn in consumer sentiment during the summer and a meaningful housing 
recovery likely will be delayed once again." 
 
The leveling of consumer attitudes can be seen in Americans' inclination to buy (versus rent) their next home 
despite some mildly positive trends. Forty-one% of National Housing Survey respondents expect home mortgage 
rates to go up in the next twelve months (a slight increase from last month). At the same time, on average, 
Americans expect home prices to increase 1.4% over the next twelve months (up from 0.9% in March 2012 and 
the highest value yet recorded.) Both indicators suggest the potential that consumers may consider moving off 
the sidelines to purchase a home. Nevertheless, the percentage of respondents who would buy is down to 63% 
in May from 64 in April and 66% in March. 
 
Separately, MBA reported that the commercial and multifamily mortgage delinquency rates dropped for banks 
and rose for commercial mortgage backed securities (CMBS) during the first quarter of 2012. Delinquency rates 
also declined for life insurance companies and Fannie Mae during the first quarter, and increased by 0.01 
percentage points for Freddie Mac. 

 Life company portfolios: 0.14% (60 or more days delinquent); 

 Freddie Mac: 0.23% (60 or more days delinquent); 

 Fannie Mae: 0.37% (60 or more days delinquent); 

 Banks and thrifts: 3.44% (90 or more days delinquent or in non-accrual); 

 CMBS: 8.85% (30 or more days delinquent or in REO). 

Iron Mountain To Leverage Mountain of Records into a New Industrial REIT 
Iron Mountain Inc., which stores and manages billions of business records, electronic files, medical data, emails 
and more, for organizations around the world, plans to convert to a real estate investment trust (REIT). 
 



 

THE WATCH LIST NEWSLETTER 8 

 

The Boston-based, which occupies 64 million square feet of industrial, said it believes the REIT structure 
enhances its strategy to increase stockholder payouts and has the potential to create new opportunities for value 
creation. 
 
The anticipated benefits to stockholders include significant tax savings for the company and increases in income 
distributable to stockholders, the potential to lower its cost of financing through increased ownership of currently 
leased real estate and the expansion of its stockholder base. 
 
"Our board and management team believe that electing REIT status will maximize value as we advance our 
operating strategy," said Richard Reese, Iron Mountain's chairman and CEO. "Given that the largest portion of 
our income is from renting storage space to customers in our more than 64 million square feet of real estate 
around the globe, we believe conversion to a REIT is the best structure under which to execute our strategy." 
 
As of year-end 2011, Iron Mountain conducted operations through 755 leased facilities (41 million square feet) 
and 239 facilities that it owns (23 million square feet.) About two-thirds of its facilities are in North America. Its 
largest number of U.S. facilities are in California, Florida, New York, New Jersey and Texas. 
 
As a way of comparison, ProLogis, the largest industrial REIT with international holdings, controls a portfolio of 
584 million square feet. 
 
Its leased facilities typically have initial lease terms of five to 10 years with one or more five-year options to 
extend. In addition, some of the leases contain either a purchase option or a right of first refusal upon the sale of 
the property. 
 
Iron Mountain estimates that its leased facilities represent a potential acquisition universe of from $2.5 billion to 
$3 billion. 
 
"The quality and diversity of our customers are at the center of this opportunity — supporting a very durable 
rental income stream, with stable, high occupancy levels, strong retention and low tenant turnover costs. These 
characteristics of our business are strikingly similar to those of many real estate and related service companies, 
and by some measures, even more attractive," Reese said. 
 
"As a REIT, we will evaluate opportunities to increase our capital allocation toward ownership of currently leased 
real estate," said Brian McKeon, Iron Mountain's CFO. "Increased ownership of real estate can provide high 
return investment opportunities. Owning more of our facilities supports our valuation, helps ensure we meet the 
REIT asset test requirements going forward and can reduce our costs as we substitute more efficient capital 
funding for higher-cost lease financing. 
 
Suzanne Wingo, assistant vice president – analyst, and Matthew B. Jones, vice president - senior analyst of 
Moody's Investors Service, said the REIT conversion plan is credit negative to the firm. 
 
"Once it becomes a REIT, which would happen no earlier than 1 January 2014, the company expects its long-
term capital strategy to shift toward lower leverage because it will lose tax advantages related to the deductibility 
of interest expense. But there are a number of hurdles to clear to obtain required rulings from the US Internal 
Revenue Service, which will entail at least $550 million in cash costs through 2013," the two Moodys analyst 
reported. 
 
"As a result of these costs, we expect the company's debt-to-EBITDA ratio to rise to about 4.7x within the next 
12-18 months from 4.4x on 31 March, using our standard adjustments for operating leases," the two said. 
 
Iron Mountain management said it will consider issuing debt or equity to support conversion-related cash 
requirements. 
 
The company has begun to implement the conversion plan and hopes to complete it by January 2014. 
 
The company currently estimates that it will incur $325 million to $425 million in one-time costs to support the 
conversion plan. 
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Walker & Dunlop Buying CWCapital; To Rank Among Top CRE Lenders 
By: Tim Trainor 
Bethesda, MD-based commercial mortgage company Walker & Dunlop Inc. is buying fellow lender CWCapital 
LLC from an affiliate of Fortress Investment Group for $220 million in cash and stock. The combination is 
expected to create one of the largest commercial real estate lenders in the U.S., with a combined $7.7 billion of 
commercial real estate loan originations in 2011 and an aggregate servicing portfolio that exceeds $33.7 billion. 
 
Together, the firms will become the second largest multifamily lender and eighth largest commercial real estate 
lender in the U. S., based on 2011 mortgage origination volumes reported by the Mortgage Bankers Assn. 
(MBA). 
 
Under the purchase agreement, Walker & Dunlop will pay $80 million in cash and $140 million in stock, which will 
make CW Financial the combined company's largest shareholder. 
 
CWCapital is active in multifamily, health care and commercial real estate lending with in-house origination 
capabilities for Fannie Mae, Freddie Mac, HUD, life insurance companies and conduits. Founded in 1972 in 
Needham, MA, CWCapital originated $3.7 billion of loans in 2011. It has 180 employees and services $16.8 
billion in commercial mortgages. 
 
CWCapital also services a loan portfolio volume of $16.8 billion, about two-thirds of which is government-backed 
loans, 20% CMBS conduit loans and the remainder small balance loans. The combined companies will service 
$33.7 billion in loans. 
 
"CWCapital is an exceptional company with an outstanding team and a corporate culture very similar to Walker & 
Dunlop's," commented Willy Walker, chairman, president and CEO of Walker & Dunlop. "CW's people, credit 
discipline, and client focus are highly regarded throughout the industry." 
 
CWCapital's CEO Michael Berman will take a senior leadership role at Walker & Dunlop following the closing, 
expected within the next 90 to 180 days. 

Sunrise Senior, CNL To JV on Seven Housing Communities 
Sunrise Senior Living Inc. and CNL Healthcare Trust Inc. formed a new joint venture to which Sunrise will 
contribute seven consolidated communities containing 687 units and CNL will contribute approximately $57 
million. The new joint venture will be owned 55% by CNL and 45% by Sunrise Senior Living with a gross 
valuation of $226 million. 
 
In connection with the transaction, it is expected that $50 million will be used to pay down existing financing on 
certain of the communities transferred to the new joint venture. Sunrise is expected to receive $5 million in cash 
at closing of the transaction. 
 
Sunrise will continue to operate the seven communities under long term management agreements with a 6% 
management fee. The seven communities are comprised of: 

 Sunrise of Gilbert Gilbert, AZ 144 units 

 Sunrise at Fountain Square Lombard, IL 142 units 

 Sunrise on Connecticut Avenue Washington, DC 100 units 

 Sunrise of Louisville Louisville, KY 80 units 

 Sunrise at Siegen Baton Rouge, LA 79 units 

 Sunrise of Metairie Metairie, LA 72 units 

 Sunrise of Santa Monica Santa Monica, CA 70 units 
 
The communities had an average occupancy rate of 85.3% as of March 31, 2012. 
 
Subject to certain restrictions, under the terms of the proposed joint venture, Sunrise will have the right to re-
purchase, at Sunrise's option, 100% of our interest in the joint venture in years one and two and years four 
through seven. 

mailto:ttrainor@costar.com?subject=Walker%20&%20Dunlop
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CNL is pursuing mezzanine financing to finance its payment of the joint venture. If it cannot obtain mezzanine 
financing it may terminate the transfer agreement and pay Sunrise $4 million in transaction costs. 

FDIC Looks To Lose $70 Mil on Four Latest Bank Failures in 

OK, IL and the Carolinas 
Waccamaw Bank in Whiteville, NC, was closed by the North Carolina Office of the Commissioner of Banks, 
which appointed the Federal Deposit Insurance Corp. (FDIC) as receiver. 
 
First Community Bank (FCB) of Bluefield, VA, acquired the deposits of all 16 Waccamaw branches. 
 
As of March 31, 2012, Waccamaw Bank had $533.1 million in total assets and $472.7 million in total deposits. 
Included in those assets were $48.8 million in delinquent and foreclosed commercial real estate assets. 
 
First Community Bank agreed to purchase $515.3 million of the failed bank's assets. The FDIC will retain the 
remaining assets for later disposition. 
 
The FDIC and First Community Bank entered into a loss-share transaction on $330.6 million of Waccamaw 
Bank's assets. 
 
"We are excited to expand our operations into Eastern North Carolina and Horry and Lancaster counties, South 
Carolina" said John Mendez, CEO of First Community Bancshares Inc., the holding company of First Community 
Bank. "This is a natural geographic progression from our North Carolina markets. The Eastern Carolina corridor 
is vibrant and attractive; we look forward to serving our new customers in that region." 
 
The FDIC estimates that the cost to its Deposit Insurance Fund (DIF) will be $51.1 million. 
 
Bank of North Carolina, a wholly-owned subsidiary of BNC Bancorp acquired certain assets and assumed all of 
the deposits and substantially all other liabilities of Carolina Federal Savings Bank in Charleston, SC. 
 
Carolina Federal was closed by the Office of the comptroller of the Currency and the FDIC was named as 
receiver. The OCC said Carolina Federal experienced substantial dissipation of assets and earnings due to 
unsafe or unsound practices. The OCC also found that the institution incurred losses that depleted its capital, the 
institution was undercapitalized, and there was no reasonable prospect that it will become adequately 
capitalized. 
 
As of March 31, Carolina Federal Savings Bank operated two branches and had $54.4 million in total assets. 
 
Bank of North Carolina purchased $31 million in performing loans and assumed $52 million in local deposits from 
the FDIC. BNC's bid excluded $14 million in troubled assets and other real estate primarily residential that will be 
retained by the FDIC. 
 
"Charleston is one of the most dynamic coastal markets in South Carolina and we are excited to extend BNC's 
footprint into the area," said Rick Callicutt, president of BNC. "This transaction is an important step as we 
continue to build our presence in South Carolina, and specifically Charleston, which is a vibrant tourist 
destination seeing meaningful development by major corporations, and has significant opportunities for growth." 
 
The FDIC estimates that the cost to its DIF will be $15.2 million. 
 
First Capital Bank in Kingfisher, OK, was closed by the Oklahoma State Banking Commissioner due to 
exhaustion of capital funds as a result of significant loan losses. OBC took possession of the bank and assigned 
the liquidation and receivership of the bank to the Federal Deposit Insurance Corp. (FDIC). 
 
Simultaneous with the closing, the FDIC announced that it had reached a purchase and assumption agreement 
with F&M Bank in Edmond, OK, to assume all deposits of the failed bank and to purchase certain assets.. 
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As of March 31, First Capital Bank operated one branch and had $46.1 million in total assets, including $10.8 
million in delinquent and foreclosed commercial real estate. F&M Bank agreed to purchase $40.7 million of the 
failed bank's assets. The FDIC will retain the remaining assets for later disposition. 
 
The FDIC estimates that the cost to its DIF will be $5.6 million. 
 
Farmers' and Traders' State Bank in Shabbona, IL, was closed by the Illinois Department of Financial and 
Professional Regulation, which appointed the FDIC as receiver. 
 
The FDIC entered into a purchase and assumption agreement with First State Bank in Mendota, IL, to assume 
all of the deposits of Farmers and Traders State Bank. 
 
As of March 31, Farmers and Traders State Bank had two branches and $43.1 million in total assets. First State 
Bank agreed to purchase essentially all of the failed bank's assets. 
 
The FDIC estimates that the cost to its DIF will be $8.9 million. 

RG Steel Laying Off 3,500; Seeking Buyers for its Assets 
One-year-old RG Steel LLC and its subsidiaries filed for Chapter 11 reorganization with the U.S. Bankruptcy 
Court for the District of Delaware. RG Steel was formed in March, 2011 following the purchase of three steel 
facilities in Sparrows Point, MD; Wheeling, WV; and Warren, OH. 
 
"Despite the company's aggressive cost reduction efforts, significant improvements in its cost structure, and 
substantial investment capital, the company has been unable to overcome the impact of the continued 
deterioration of the market and the inability of the industry to sustain a meaningful recovery," said John Goodwin, 
CEO of RG Steel. 
 
"By voluntarily filing for Chapter 11, we will have the opportunity to use the court-supervised process to 
implement an orderly asset preservation plan and explore other options, including soliciting offers to purchase all 
or certain of the company's assets. We have already begun a sales process aimed at maximizing value for all 
stakeholders and preserving the jobs created when RG Steel acquired these facilities," Goodwin stated. 
 
The steel company plans to let go more than 3,500 workers at its three plants. 
 
In layoff notices to government officials in each state the company said, "the company's lenders and equity 
investors have advised that they are suspending funding of ongoing ordinary course operations at its facilities. 
 
"As a consequence of this unexpected development, the company is actively pursuing a buyer of some or all of 
the company's assets," the layoff notice said. 

SuperValu Cutting 2,500 SoCal Workers; Doubling Growth in Southeast 
Albertsons Southern California Division, a subsidiary of SuperValu Inc. plans to reduce its store-level workforce 
by an estimated 2,200-2,500 positions. These reductions, which will occur across all 247 Albertsons stores in 
California and Nevada, will begin the week of June 17. The change is expected to directly impact a small number 
of positions at most store locations. 
 
Albertsons, which represents the largest retail chain in SuperValu's family of grocery stores, is focused on 
simplifying its organization and reducing expenses to help reinvest in more customer facing initiatives. 
 
"A decision of this nature is never easy, but it is the necessary step for us to take to help improve our business 
and accelerate our turnaround," said Dan Sanders, president, Albertsons Southern California Division. "Our goal 
is to more effectively serve the marketplace by scheduling associates more appropriately to serve customers at 



 

THE WATCH LIST NEWSLETTER 12 

 

the times they shop. I am confident our team will embrace these changes and help us to compete more 
effectively in a rapidly changing marketplace." 
 
Separately, Save-A-Lot, another subsidiary of SuperValu announced it plans to establish a new 250,374-square-
foot food distribution center in Pompano Beach, FL. The state-of-the-art center at 2800 North Andrews is 
expected to open by the end of fiscal year. The project is the result of collaboration with KTR Capital Partners 
and Butters Construction. 
 
Formerly operated as a US Foodservice Cold Storage facility containing 217,806 square feet of usable space, 
the property landlord, KTR Capital Partners, will expand the existing location to 250,374 square feet and 
renovate the remaining space to accommodate Save-A-Lot's dry and cold storage operations. 
 
Save-A-Lot operates more than 1,300 stores in 39 states, and has identified plans to double the number of 
stores it operates nationally. Currently, there are 139 Save-A-Lot stores in Florida. The new distribution center 
will help support the company's growth plans in Southern Florida and the surrounding area, which the company 
has identified as a key region for development. 

ExxonMobil to Expand Houston Campus; Shrink in VA, OH 
ExxonMobil will expand the size of its campus under construction in Houston, TX, to accommodate thousands of 
additional employees from the immediate area and from company locations in Fairfax, VA, and Akron, OH. 
 
The affected companies include the Fairfax offices of ExxonMobil's Refining and Supply Co.; ExxonMobil 
Research and Engineering Co.; ExxonMobil Fuels, Lubricants & Specialties Marketing Co.; the Akron-based 
employees of ExxonMobil Chemical Co.; and select positions from ExxonMobil Research and Engineering Co. 
and ExxonMobil Chemical Co. now at the Baytown refinery complex outside of Houston. 
 
"Including additional employees on the new campus will provide even more opportunities for collaboration and 
innovation, supporting ExxonMobil's mission of delivering energy to meet growing global needs," said Bryan 
Milton, president of ExxonMobil Global Services Company. 
 
The state-of-the-art campus will have multiple low-rise office buildings, laboratory, conference and training 
centers and facilities such as child care, a wellness center and other employee amenities. 
 
The campus is on a 385-acre wooded site on company-owned land near the intersection of I-45 and the Hardy 
Toll Road. It will accommodate 10,000 employees and is being constructed to high standards of energy 
efficiency and environmental stewardship. 
 
Construction of the ExxonMobil Houston campus began in 2011. Early site work includes the construction of 
access roads and bridges, central utilities, computer support and parking facilities. 
 
Employees will move to the campus in phases as the buildings are constructed, beginning in early 2014. Full 
occupancy for employees is expected by 2015. 

Upcoming Corporate Facility Closures & Downsizings 

Company Address City State 

Closure 
or 
Layoff 

No. of 
Workers 
Impacted 

Impact 
Date 

RR Donnelley 1 Prindle Lane Danbury CT Closure 153 7/22/2012 

Bank of America 805 Main St. East Hartford CT Layoffs 152 7/17/2012 

HSC Comunnity 
Services Inc. (Brittany 
Farms Health Center) 400 Brittany Farms Road New Britain CT Closure 370 8/1/2012 

TriQuint Semiconductor 
1818 Orange Blossom 
Trail Apopka FL Unknown 70 6/25/2012 
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Company Address City State 

Closure 
or 
Layoff 

No. of 
Workers 
Impacted 

Impact 
Date 

Kmart Store # 4296 651 S. 60th Ave. Hollywood FL Closure 81 7/24/2012 

Durham School Services 
2800 Imeson Road and 
10062 103rd St. Jacksonville FL Layoff 304 7/31/2012 

Leonard M. Miller School 
of Medicine 1600 N.W. 10th Ave. Miami FL Unknown 800 7/31/2012 

Schuff Steel Co. 7351 Overland Road Orlando FL Unknown 56 6/20/2012 

Alorica 7220 PRC Way Palatka FL Unknown 289 6/29/2012 

Bayview Center for 
Mental Health (FASTrack 
Program) 8455 South Palm Drive Pembroke Pines FL Closure 17 Immediately 

Bayview Center for 
Mental Health (START 
Program) 8374 South Palm Drive Pembroke Pines FL Closure 20 Immediately 

Bayview Center for 
Mental Health 
(Transitions Program) 1300 Hibiscus Drive Pembroke Pines FL Closure 21 Immediately 

Kmart Store #7366 10501 Pines Blvd. Pembroke Pines FL Closure 91 7/24/2012 

CCS Medical 615 Ware Blvd. Tampa FL Unknown 101 7/6/2012 

ResCare Workforce 
Services 9215 N. Florida Ave. Tampa FL Layoff 145 6/30/2012 

Nemschoff 402 14th St. NE Sioux Center IA Closure 110 7/29/2012 

Delta Air Lines 607 4th St. Sioux City IA Closure 164 9/1/2012 

Sunrise Publications 
Inc. 

1145 Sunrise Greetings 
Court Bloomington IN Closure 93 7/20/2012 

Sony DADC US Inc. 9999 E. 121st St. Fishers IN Closure 226 7/15/2012 

National Government 
Services 8115 Knue Road Indianapolis IN Closure 112 7/20/2012 

Exopack LLC 2200 D Ave. East Seymour IN Closure 111 7/1/2012 

Saks Fifth Avenue 500 Hickory Drive Abredeen MD Layoff 223 5/28/2012 

Phillips Foods Inc. 1215 E. Fort Ave. Baltimore MD Closure 100 7/1/2012 

University of Maryland 
Medical System 601 South Charles St. Baltimore MD Closure 350 7/11/2012 

Unilever Ice Cream 1100 Frederick St. Hagerstown MD Closure 420 7/27/2012 

Capital One 1352 "A" Charwood Road Hanover MD Closure 40 12/1/2012 

Jessup Logistics 7805 Assateague Drive Jessup MD Closure 244 6/30/2012 

RG Steel 
1430 Sparrows Point 
Blvd. Sparrows Point MD Closure 1,975 6/4/2012 

Hostess Brands Inc. 3675 Leonardtown Road Waldorf MD Closure 158 7/3/2012 

GMA Cover Corp. 2401 16th St. Port Huron MI Closure 260 7/17/2012 

Lipari Foods 26661 Bunert Road Warren MI Closure 83 7/10/2012 

Kerry Flavor Systems 
US 

10261, 10311 Chester 
Road Cincinnati OH Closure 141 12/31/2012 

AVI Foodsystems various 
Cleveland, 
Ashtabula OH Layoffs 803 6/30/2012 

BioScrip 2791 Charter St. Columbus OH Closure 189 6/25/2012 

The Great Indoors 1510 Polaris Pkwy Columbus OH Closure 80 6/16/2012 

Lipari Foods (I&K 
Distributors/Countryside 
Foods) 1600 Gressel Drive Delphos OH Layoffs 57 7/1/2012 

Anda Inc. (Watson 
Pharmaceuticals) 6500 Adelaide Court Groveport OH Layoffs 55 7/5/2012 

SFI of Ohio 3880 Grace St. New Boston OH Closure 81 7/3/2012 

International Paper 
6225 Camp Industrial 
Road Solon OH Closure 68 6/19/2012 

Dana Holding Corp., 
Light Vehicle Driveline 
Division 315 Matzinger Road Toledo OH Closure 37 8/16/2012 
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Company Address City State 

Closure 
or 
Layoff 

No. of 
Workers 
Impacted 

Impact 
Date 

Industrial Plastics Co. 
(MTD) 680 Liverpool Drive Valley City OH Closure 152 7/9/2012 

RG Steel 999 Pine Ave. Warren OH Closure 1,020 Immediately 

American Family Mutual 
Insurance 550 Polaris Way Westerville OH Closure 50 8/3/2012 

SuperValue Ohio Valley 
Distriubution Center 1003 Bellbrook Ave. Xenia OH Closure 123 7/8/2012 

Kohl's-Credit Call Center 1600 N. Business 45 Corsicana TX Closure 180 6/30/2012 

Coach America 
8150 North Central 
Expressway Dallas TX Closure 79 7/23/2012 

Colgan Air 2800 N Terminal Road Houston TX Closure 269 7/1/2012 

Dana Holding Corp. 1 Dana Way Longview TX Closure 210 8/23/2012 

Christus/Santa Rosa-
City Centre 333 N. Santa Rosa St. San Antonio TX Closure 400 7/31/2012 

Suntron Corp. 1113 Gillingham Lane Sugar Land TX Closure 95 6/30/2012 

Golden West Foods 940 Orange St. Bedford VA Closure 119 6/1/2012 

Sennett Security 
Products 4212-A Technology Court Chantilly VA Closure 50 7/23/2012 

CRAssociates Inc. 
8580 Cinderbed Road, 
Suite 2400 Newington VA Layoff 431 6/30/2012 

Daily Press 7505 Warwick Blvd. Newport News VA Closure 80 7/18/2012 

Verizon Wireless 1033 Bellevue Square Bellevue WA Closure 814 6/30/2012 

Davis Wire Corp. 19411 80th Ave. South Kent WA Layoff 57 6/19/2012 

BAE Systems 1844 Poulsbo Ave. Keyport WA Layoff 61 6/30/2012 

Delta Air Lines 
Reservation Call Center   SeaTac WA Closure 189 9/1/2012 

Shorehaven Behavioral 
Health 

3900 W. Brown Deer, 
Suite 200 Brown Deer WI Closure 71 8/1/2012 

RG Steel 1134 Market St. Wheeling WV Closure 534 Immediately 

Global Casinos To Get Out of Gaming; Bet on Health Care 
Global Casinos Inc. plans to sell its two casinos: Bull Durham Casino in Black Hawk, CO, and Doc Holliday 
Casino in Central City, CO. After which the Boulder, CO-based company plans to bet on the health care industry. 
 
The company has agreed to acquire a Georgia-based REIT engaged in the acquisition of real estate interests 
focused on the health care industry. 
 
Global Casinos' management will acquire the casinos in a leveraged management buyout. Then once that deal 
is consummated, the company has agreed to acquire Georgia Healthcare REIT Inc. owned by Christopher 
Brogdon, who is currently chief acquisition officer and vice chairman of AdCare Healthcare Systems Inc. 
 
Georgia REIT has an agreement in principle to acquire a 99-bed nursing home in Scottsburg, IN. The purchase 
price for the facility is $3.5 million, of which $3 million will be paid through the assumption of a one year 8% 
commercial mortgage, and the balance of $500,000 will be furnished in the form of a bridge loan from Global 
Casinos. 
 
The facility is currently under a management lease which will be assumed by Georgia REIT, which management 
lease will provide rental revenues of $28,000 per month initially, which increases by $12,000 for each 
subsequent year. 
 
Georgia REIT also has a second contract to acquire Middle Georgia Nursing Home in Eastman, GA. The 
purchase price for the facility will be $5.1 million, of which $4 million will be financed under a conventional 
commercial loan, and $1.1 million payable in cash. 
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Upon completion of the REIT acquisition, Global Casinos will change its name to Global Healthcare REIT Inc. 

Loans and Properties Under Surveillance 

 

Watch List: Latest Troubled Loans To Go into Special Servicing 
Information for these listings was provided by Trepp LLC, an industry leader in providing surveillance data on loan and 
commercial real estate performance underlying the CMBS market, and CoStar Group. 

Property 
Name Address 

Property 
Type Pymt Status Cur. Bal. Mat. Date 

CMBS; 
Special 
Servicer Comment 

Four 
Seasons 
Hualalai 

100 
Ka`upulehu 
Drive, 
Kaupulehu-
Kona, HI Hotel Current $175,907,566 6/15/2012 

COMM 2006-
FL12; LNR 
Partners 

Maturity 
default 

Connecticut 
Financial 
Center 

157 Church 
St., New 
Haven, CT Office Current $130,400,000 3/10/2017 

BACM 2007-2; 
Situs Asset 
Management 

Imminent 
default 

Airpark 
Business 
Center 

400-1000 
Airpark Center 
Drive, 1400-
1420 
Donelson 
Pike, 5233 
Harding Place, 
Nashville, TN Industrial 

Nonperforming 
matured 
balloon $74,000,000 6/11/2012 

BSCMS 2007-
PWR16; C-III 
Asset 
Management 

Maturity 
default 

http://bit.ly/t0dxKa
http://bit.ly/t0dxKa
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Property 
Name Address 

Property 
Type Pymt Status Cur. Bal. Mat. Date 

CMBS; 
Special 
Servicer Comment 

Hard Rock 
Hotel - 
Chicago 

230 N. 
Michigan Ave., 
Chicago, IL Hotel Current $69,500,000 8/15/2012 

JPMCC 2007-
LDP12; C-III 
Asset 
Management 

Imminent 
maturity 
default 

Almaden 
Financial 
Plaza 

1, 55, and 99 
Almaden 
Blvd., San 
Jose, CA Office 

Performing 
matured 
balloon $37,000,000 6/15/2012 

Lehman 2007-
LLF C5; 
TriMont Real 
Estate 
Advisors 

Maturity 
default 

650 Avenue 
of the 
Americas 

650 Avenue of 
the Americas, 
New York, NY Retail Current $27,300,000 6/1/2012 

GCCFC 2007-
GG11; LNR 
Partners 

Imminent 
default 

Patriot 
Greenville 
Campus 

2000 Wade 
Hampton 
Blvd., 
Greenville, SC Office Current $26,958,558 1/15/2017 

WBCMT 2007-
C30; 
CWCapital 
Asset 
Management 

Imminent 
default 

Cotton 
Corporate 
Center Flex 

4645 E. 
Cotton Center 
Blvd., 
Phoenix, AZ Industrial Current $20,050,000 8/12/2017 

MSCI 2007-
IQ16; C-III 
Asset 
Management 

Imminent 
default 

Warm 
Springs 
Business 
Center I & II 

7140 - 7260 
Industrial 
Road, Las 
Vegas, NV Industrial 

Less Than 30 
days del. $9,607,248 6/15/2012 

TIAA 2007-C4; 
C-III Asset 
Management 

Imminent 
maturity 

Principal 
Life 
Building 

6525 
Chancellor 
Drive, Cedar 
Falls, IA Office 

Less Than 30 
days del. $6,776,401 8/15/2012 

CS 2006-C4; 
Helios AMC 

Imminent 
default 

10519 E 
Stockton 
Blvd. 

10519 E 
Stockton 
Blvd., Elk 
Grove, CA Industrial 

Less Than 30 
days del. $3,841,510 11/27/2016 

WAMU 2007-
SL2; KeyBank 

Imminent 
default 

570 
Expressway 
Drive South 

570 
Expressway 
Drive South, 
Medford, NY Office 

60-89 days 
del. $3,726,430 1/15/2017 

Cobalt 2007-
C2; CWCapital 
Asset 
Management 

Delinquent 
P&I 
payments 

Acworth 
Outparcel 

3348 N. Cobb 
Pkwy, 
Acworth, GA Retail 

Less Than 30 
days del. $1,974,495 1/15/2017 

LB-UBS 2007-
C1; LNR 
Partners 

Imminent 
default due 
to cash flow 
issues due 
to the loss of 
Cellular 
Center 

3208-10 
Third 
Avenue 

3208-10 Third 
Ave., Bronx, 
NY Office Current $514,410 12/27/2016 

WAMU 2007-
SL2; KeyBank 

Delinquent 
taxes; 
decreased 
occupancy, 
DSCR 

                

3800 Chapman Goes on the Block 
MPG Office Trust Inc. and CWCapital Asset Management, the special servicer for 3800 Chapman, a property in 
Central Orange County, CA, entered into an agreement that will allow MPG to remain the as title holder to the 
172,000-square-fott Class A office building – but only until a buyer is found. 
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The deal calls for transfer of the property by Dec. 31, 2012, at which time the company will cease to own the 
asset. 
 
As part of the deal, MPG will pay down $2 million on the loan. The current balance of the loan on the property is 
$44.37 million. The loan is held in CMBS GS Mortgage Securities Corp. II - 2007-GG10. 
 
It transferred to special servicing last December for imminent monetary default. 

MMG Equity Partners Forecloses on Retail Building in Pinecrest, FL 
MMG Equity Partners acquired a 21,830-square-foot retail building in Pinecrest, FL, through foreclosure after 
having purchased the foreclosure judgment from the previous lender. 
 
The free-standing retail building at 9171 S Dixie Highway is currently leased to Baer's Furniture, which is utilizing 
it for the operation of the Dania Design Center. 
 
MMG plans to remodel the building and find another furniture retailer to lease the building in the future. 
 
"We were attracted to the building due to its irreplaceable location just south of Dadeland Mall and the excellent 
visibility it provides to the to the 100,000 vehicles that pass in front of it daily," said MMG principal Gabriel 
Navarro. "The areas demographics are ideal for high-end furniture retailers, with household incomes of almost 
$100,000 within three miles. We plan on making upgrades to the building and its exterior, allowing it to be a 
flagship location for its occupant." 

Leverage the Reach and Impact of Watch List for your Advertising Needs 
Watch List reports on the latest on every aspect of real estate: banks, finance, forecasts, securitization, 
corporate expansions and downsizing by calling on the knowledge and experienced advice of its more than 
90,000 senior-level industry readers. In this way, veteran journalist Mark Heschmeyer has created a way for the 
―gold standard‖ of industry professionals to be engaged in the news. As a result they are more than readers—
they are participants and consider this product ―a critical piece of their corporate intelligence.‖ 
 
The newsletter format is designed for our industry’s mobile audience. Quick access to editorial and ad links are 
available in an easy-to-read format on mobile devices and full-color photos and space ads are used in the 
downloadable PDF. 
 
This is the industry’s most widely circulated publication and is also the most affordable. Full-page, color ads start 
as low as $1,000…that’s 75% less than other leading trade publications with 22x more readers! 
 
If you are ready to put Watch List to work for you, email Mark Heschmeyer or call us TODAY at 330-646-4083. 

Limited ad space available. 
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