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The Recovery Will Be Bifurcated 
Big Lenders and Big Borrowers Will Be the First in Line as Credit Returns to the Economy 

These are the best of times for cash-rich borrowers and lenders and 
continue to be tough times for less well funded borrowers and lenders. 
Just as the investment markets are bifurcated with top-notch properties 
in top-tier cities commanding escalating price and lower tier properties 
and cities are still fighting uphill climbs, so too are the capital markets 
split between the haves and have nots. 
 
"There seems to be a dam that is keeping the flood of capital provided 
by the Federal Reserve from flowing to smaller real estate borrowers 
and properties," said Chris Macke, senior real estate strategist for 
CoStar Group. "Expanding the recovery in commercial real estate 
hinges on breaking this dam." 
 
The split between cash-rich businesses and those in need of capital has set the stage for a bifurcated economy, 
with growing challenges for small- and medium-sized companies. 
 
"Depending on where you stand, the debt maturity crunch ahead could either look like a crack in the pavement or 
the entrance to the Grand Canyon," Deloitte LLP reported in a new paper this week entitled: A Tale of Two 
Capital Markets. 
 
Lead researcher, Dr. Ajit Kambil, research director, CFO Program, Deloitte United States, reported that cash is 
also unevenly distributed across industries, not just among companies within a particular sector. Unless the 
financial services industry lends or invests its cash in varied industries, companies outside of financial services 
could face potentially severe credit constraints. 
 
Deloitte said the convergence of growing demand for debt with supply constraints has created a new normal in 
the capital markets. A more accurate descriptor would be two new normals – reflecting dramatic differences 
between cash-rich and cash-challenged companies. Competition for capital will most likely favor investment 
grade companies over non-investment grade companies as both seek to refinance debt obligations. 
 
What is true across industries is also true within the commercial real estate industry, according to CoStar Group. 
Last September, its Property & Portfolio Research subsidiary "delved into how larger banks are much better 
positioned than smaller banks to "earn their way out" of the current cycle," said Mark Fitzgerald, a CoStar debt 
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strategist. "And as they recover, with life insurers in better shape as well, this contributes to the bifurcated 
market, as both of these sources of capital tend to lend on larger, coastal assets, whereas small banks are in 
worse shape, and this will hurt the recovery in secondary and tertiary markets." 
 
Since the downturn began, earnings for larger banks, while far from strong, have outperformed their smaller 
counterparts, CoStar reported. Perhaps the most important reasons why this is so is the portfolio composition for 
larger institutions. The 20 largest banks hold 61% of all bank assets but are underexposed to commercial real 
estate loans. And they have been more aggressive in taking writedowns. 
 
CoStar projected that large banks will "earn their way out" of the Recession in about two years, while regional 
and community banks could take two to four times as long. 
 
As the economic recovery develops, CoStar Group projects that it will bring mixed blessings to CRE investors. 
 
On the one hand, economic recovery enables banks to earn their way out faster, achieve better execution on 
poorly underwritten or nonperforming loans, and therefore sell distressed CRE assets at a faster pace. 
 
On the other hand, such economic recovery minimizes the attractiveness of the distressed asset opportunity, as 
pricing is firmer and disposition of assets is likely to be at a controlled pace. 
 
Furthermore, the modest pace at which banks return to health will minimize the amount of "fuel" (leverage) 
available to propel a robust rebound in asset values. 
 
With limited leverage, borrower liquidity now also matters. And in that regard, big firms hold the edge. The 9,000 
largest companies hold $9 trillion in cash reserves and that level of liquidity makes them more fundable.  
 
An analysis of non-investment grade debt and changing credit spreads finds smaller companies are especially 
vulnerable to increasing spreads and volatility in credit markets. Differences in cost or difficulties in access to 
capital can be a key source of competitive disadvantage. 
 
Deloitte research said that most non-investment grade debt is generally concentrated among small companies 
with market capitalization of less than $5 billion while larger companies' debt is almost completely investment 
grade. For the most part, smaller companies tend to have lower credit ratings and company size is a key variable 
in credit ratings. 
 
Deloitte research found that prior to the recession, companies in the aggregate were accumulating cash in 
excess of what they needed to grow. This was fortunate as many companies entered the recent recession with 
unprecedented amounts of cash on their balance sheets – allowing them the flexibility to navigate the worst of 
the credit crisis. 
 
These cash reserves are unevenly distributed and mainly reside in the financial services industry, with about $2 
trillion of cash outside financial services. Unless this cash is deployed to refinance companies, there is a 
potential deficit in refinancing non financial service industry debt. 

U.S. REIT Risk Appears Limited as Japan Confronts Massive 

Relief and Rebuilding Effort 
Some U.S. Property Cos. May Take a Bottom Line Hit, But Disaster's Effect on Japanese Investment In 

U.S. Looks Minimal 

By: Randyl Drummer 
Early reports suggest that U.S. real estate investment trusts with property holdings in disaster-ravaged 
prefectures of Japan report little damage and few if any injuries. However, answers to many questions about the 
impact of the tragedy on global and U.S. commercial real estate aren't yet forthcoming as the island struggles to 
recover from the deadly March 11 earthquake and tsunami -- and contain the potential meltdown of reactors at 
the Fukushima Dai-ichi Nuclear Power Plant. 
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EDITOR'S NOTE: Clearly, the impact on real estate investment and 
values has no importance compared with the tragic loss of life from the 
earthquake and resulting tsunami and the unfolding nuclear disaster. 
Other news organizations are far-better equipped and capable of 
covering the more important aspects of these events than we are. 
However, in keeping with our news purpose and the professional 
interest of our readers, we will focus on the commercial real estate 
implications stemming from the tragedy. 
 
Most of the Japanese investment capital that may have been 
earmarked for real estate in the U.S. and other areas of the globe now 
seems all but certain to be repatriated to the island nation as it prepares for a lengthy and expensive era of 
reconstruction following the magnitude 9.0 earthquake that triggered the tsunami that struck the northeast coast 
of Honshu and devastated much of the Sendai area. According to initial estimates, Japan could take a $200 
billion economic hit from the combined tragedies. 
 
Once among the world's leading investors in U.S. office buildings, shopping centers and apartment buildings, 
Japanese institutions have pulled back considerably since scooping up many trophy assets at top-of-the-market 
prices in the mid-to-late 1980s before a recession struck. Germany, the United Kingdom, Canada, Israel and 
several other countries have since outpaced Japan in terms of direct investment in U.S. commercial real estate. 
 
Since the pull-back in Japanese investment in U.S. real estate, the current disasters will likely have little impact 
on levels of direct investment in the U.S., according to economists. The U.S. largely remains a domestic real 
estate market, with foreign investment ranging from less than 2% of total transactions in 2007 to a modest 4.2% 
in 2010. 
 
Foreign investors generally prefer to invest through U.S.-held funds and REITs -- which is easier, less capital-
intensive and requires much less local market knowledge, noted John Affleck, international economist for CoStar 
Group. 
 
However, the potential impact of the tragedy on world financial markets, as well as the degree of exposure for 
U.S. real estate companies with holdings on Japanese soil, are less certain. Japanese institutions, particularly 
insurance firms, are intervening aggressively in financial markets to keep liquidity flowing and raise capital for the 
rebuilding effort. 
 
The Bank of Japan has pumped more than 50 trillion in yen into short-term credit markets since Monday to prop 
up asset values. But that didn't stop skittish traders from dumping stocks on Monday and Tuesday amid growing 
fears of a catastrophic nuclear disaster, causing the Nikkei market in Tokyo to plummet in the largest two-day 
freefall since the 1987 stock market crash. The Japanese stock market rebounded on Wednesday and the 
government and central bank are expected to step up the emergency intervention in coming weeks. The 
government will also need to borrow vast sums to pay for reconstruction. 
 
Although information is far from complete, U.S. retail, warehouse and hotel REITs with holdings in Japan appear 
to have fared relatively well so far. However, the events of the last few days do hold the potential to affect the 
guidence of U.S. public companies such as Starwood Hotels & Resorts Worldwide Inc, merging industrial real 
estate giants ProLogis and AMB Property Corp., and mall owner Simon Property Group, which according to 
public filings and statements.own properties in those prefectures amid some reports of minor damage. 
 
To get a rough idea of the impact on U.S. REITs, Affleck notes the performance of Japanese REITs (J-REITs) 
since the disaster. None of the J-REITs appear to have extremely high exposure in the affected prefectures, no 
more than about 3% of total portfolio asset value. Not surprisingly, hotel J-REITs appear to be the most severely 
affected, given the hit to tourism that the island will likely absorb in the near term, Affleck said. The second-most 
affected J-REITs are the warehouse and logistics firms. 
 
"[The disaster] probably does change the stories of those U.S. REITs a bit, if the reaction of the J-REITs is any 
guide," Affleck said. 
 
Following is a summary of reports on material impacts to U.S. from the series of tragedies: 
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 AMB and ProLogis reported that their customers and employees are safe, with no major structural 
damage reported to date. Total damages for AMB are expected to be under $10 million. PLD does not 
anticipate any material impact. 

 Marriott International operates nine hotels in Japan, including four in Tokyo. The hotelier said there have 
been no reports of guest or employee injuries and no reports of structural damage at any Marriott hotels 
in Japan, Hawaii or the U.S. West Coast. 

 Starwood's Westin Sendai hotel reported no structural damage, but the company said the hotel would be 
closed over the next few days due to lack of utilities. 

 Simon Property owns eight outlet centers in a joint venture with Mitsubishi Estate Co. Ltd, with one of the 
assets in Sendai. 

 Beverly Hills, CA-based Kennedy Wilson Holdings, Inc. (NYSE: KW) operates 50 multifamily properties 
in Japan, about 70% in Tokyo. "It is early in the process but we have sustained no damage to any of the 
properties, all of our people are fine and all our buildings are operating at 100% capacity," Chairman and 
CEO William J. McMorrow said during the company's fourth-quarter 2010 earnings conference call this 
week. 

 Kennedy Wilson has maintained operations in Japan since 1992 and about 20% of the company's 
12,000-unit multifamily portfolio, owned directly or through joint ventures, is in Japan. The company 
boosted its investment in its Japanese multifamily subsidiary to 41.5% as of Dec. 31, 2010 from 35% a 
year earlier, the company said this week. Occupancy in the portfolio is roughly 96%. 

 
"It's a very important and meaningful part of our business," McMorrow said. 
 
The company has one $4 million asset in Sendai, which is reported to be operating normally, said Mary Ricks, 
executive vice chair and CEO of KW Commercial Investment Group, adding, "We've been very, very lucky." 

Ashford Hospitality Picks Up 28-Hotel Highland Portfolio in Foreclosure 
Ashford Hospitality Trust Inc. formed a new joint venture with Prudential Real 
Estate Investors to take ownership of the 28-hotel Highland Hospitality 
portfolio. The acquisition and restructuring were completed through a 
consensual foreclosure for total consideration of $1.277 billion. 
 
The total consideration equates to a purchase price of $158,000 per room 
compared with $244,000 per room before capital improvement funding when 
the portfolio was acquired in 2007 in a privatization of publicly traded 
Highland Hospitality. 
 
The portfolio is mostly comprised of 17 full-service, upper-upscale and luxury 
hotels with 5,684 rooms including such brands as Ritz-Carlton, Marriott, 
Hilton, Hyatt, Renaissance, Sheraton and Westin. 
 
The remaining 11 hotels have 2,400 rooms and include brands such as Crowne Plaza, Hilton Garden Inn, 
Courtyard, Residence Inn and Hampton Inn. 
 
There are also three independent hotels. 
 
During the next 10 months the venture intends to invest approximately $43 million in a capital improvement 
program to upgrade the hotels. 
 
At closing, Ashford invested $150 million and will own 71.74% of the joint venture. The new money investment 
from Ashford and PREI was used to reduce debt and to fund projected capital expenditures. 
 
The joint venture worked out a consensual restructuring with the existing senior lenders. The existing senior 
lenders will provide $530 million of first mortgage 3-year financing with two 1-year extension options on 25 of the 
hotels and the joint venture assumed first mortgage financing of $146 million on three of the hotels with 
approximately two years remaining until maturity. 
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In addition, certain lenders will provide $419 million of mezzanine financing that will cover all 28 hotels. The 
structure provides for fixed- and floating-rates with LIBOR floors and spreads for various tranches with an 
anticipated first year interest rate of 5.25% based upon the current forward LIBOR curve. 
 
Remington Lodging will manage 17 of the hotels, followed by six with Marriott, two each for Hyatt and McKibbon 
and one for Hilton. Ashford will asset manage the entire portfolio on behalf of the joint venture. 
 
In a question and answer session with analysts, Monty Bennett, CEO of Ashford Hospitality, said that despite the 
distressed nature of the purchase, the revenues per available room (RevPAR) of this portfolio "is about five, six 
bucks higher than our existing portfolio, so it is a trade-up in that regard." 
 
Bennett said that because as a REIT, it is more of a long-term holder than PREI, it could also at some point in 
the future end up owning 100% interest in the hotels – "and would be happy with that outcome." 
 
"I don't think that we are going to be selling assets from this portfolio based upon trying to change our geographic 
mix per se," Bennett added. "There may be other reasons that we might want to sell an asset or two. A large part 
of the proceeds of any sales goes to pay down the debt. So we're probably generally disinclined to sell any of the 
assets unless it is part of a refinancing of this portfolio." 

Advertisement 
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ECM Set To Sell $625 Mil. in Net-Leased Assets 
Equity Capital Management (ECM), a Chicago-based commercial real estate 
company focused exclusively on the net lease and sale leaseback sector, 
signed definitive agreements to sell up to $625 million of single tenant office, 
industrial, and retail properties under long-term net lease agreements. 
 
"With investors paying premiums for stable in place cash flows this would 
seem to be an ideal time to recycle single-tenant assets with long-term 
leases in place," said Chris Macke, senior real estate strategist for CoStar 
Group. 
 
The properties being sold include assets owned by ECM Diversified Income 
& Growth Fund and ECM Income & Growth Fund III, two investment vehicles 
sponsored by ECM. Each of the funds was focused on acquiring institutional 
quality, net leased, office, industrial and retail properties, primarily leased to 
investment grade tenants. 
 
The substantial majority of the office and industrial properties being sold are corporate or regional headquarters 
and significant regional or critical hub distribution facilities. 
 
It is anticipated that the property sales will close during the first half of 2011. 
 
In announcing the agreements, ECM did not identify the properties under contract. However, last year, the firm 
had filed to take its portfolio public as a real estate investment trust called ECM Realty Trust. The offering has 
not yet been declared effective by the U.S. Securities & Exchange Commission. 
 
In its preliminary filing, ECM listed its property holdings, including those of ECM Diversified Income & Growth 
Fund and ECM Income & Growth Fund III as of Sept. 30. The holdings included: 
 

Tenant 
Property 
Type City 

Rentable 
SF 

Years to 
Expiration 

2011 Annual Base 
Rent 

MeadWestvaco Industrial Raphine, VA 619,637 18.4 $2,503,000 

AT&T Office Tucker, GA 406,292 11.9 $5,604,000 

FedEx Industrial Grayslake, IL 214,745 15.0 $2,093,000 

Solae LLC Office St. Louis, MO 171,750 13.1 $3,151,000 

Checkfree Services Office Dublin, OH 150,000 9.0 $1,800,000 

International Paper 
Co. Industrial Marianna, FL 114,595 9.4 $728,000 

Coca-Cola Enterprises Industrial Shreveport, LA 100,000 15.0 $926,000 

Novus International Office St. Charles, MO 90,722 13.5 $1,748,000 

T-Mobile USA Office Brownsville, TX 78,421 12.3 $1,290,000 

T-Mobile USA Office Augusta, GA 78,421 12.0 $1,356,000 

T-Mobile USA Office Salem, OR 69,000 11.6 $1,036,000 

 
We were unsuccessful in reaching officials with ECM to find out what impact the deals would have on the public 
offering or which of the listed properties were under contract. Besides its current portfolio, ECM identified more 
than 4 million square feet of properties it had under contract to purchase upon completion of its public offering. 
 
In announcing the asset sales, James G. Koman, co-founder and managing partner of ECM said: "The assets 
being sold are representative of the type of properties we are looking for moving forward. As has been the case 
historically, the majority of these assets were acquired through off-market transactions as a result of our deep 
relationships with developers, corporations, and other institutional investors." 
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Added Joe Yiu, chief investment officer: "When we acquired these properties, we made our investment decision 
based on multiple exit strategies and long-term fundamentals rather than short term market conditions." 

Are Farmland Values Overly Ripe? 
With booming farm income and robust demand for farmland, farmland values soared 
in the fourth quarter of 2010, according to the Federal Reserve Bank of Kansas City's 
Survey of Agricultural Credit Conditions. 
 
Agricultural commodity prices surged in late 2010, boosting farm income, especially 
for crop and cattle producers. Burgeoning farm profits accelerated cropland and 
ranchland value gains in the Federal Reserve's seven-state Tenth District, 
particularly in Kansas and Nebraska. Cropland values posted double-digit gains from 
year-ago levels, and ranchland values recorded their sharpest increase in two years. 
 
Cash rental rates rose more modestly, and some Federal Reserve district bankers 
expressed concern that current rental income may not sustain lofty land values. Still, 
many of the 253 survey respondents felt that farm income and farmland values would 
rise further in the coming months. 
 
Higher farmland values were fueled by strong demand from both farmers and nonfarm investors, despite a slight 
increase in the number of farms for sale. District bankers reported that farmers remained the primary buyers of 
farmland, but many contacts noted an uptick in investor purchases compared to last year. 
 
Farmland values also strengthened with higher land lease revenues from expanded oil and gas activity, 
especially in Oklahoma and Wyoming. 
 
With farmland values rising, some lenders too became more active. For example, insurer MetLife Inc. originated 
nearly $3 billion in agricultural loans in 2010 – double from what the company loaned in 2009. 
 
"We remain optimistic that 2011 will be another notable year for agricultural mortgage investments given the 
strong market fundamentals in many sectors of the ag economy," said Robert Merck, senior managing director 
and head of agricultural investments for MetLife. 
 
That land values may be overly ripe are enough of a concern to bank regulators that the Federal Deposit 
Insurance Corp. (FDIC) hosted a half-day symposium this past week to discuss issues associated with 
escalating farmland values. 
 
At the symposium entitled: "Don't Bet the Farm: Assessing the Boom in U.S. Farmland Prices, Brent Gloy, 
director, Center for Commercial Agriculture at Purdue University, said the recent run up in farmland values could 
be attributed to: 

 Increasing demand for biofuel energy such as ethanol from corn; 

 Strong agricultural product demand from emerging markets; and 

 Generally decreasing interest rate environment with rates at 30-year lows. 
 
While not obviously overvalued currently, Gloy said "that does not mean that a downward movement is 
impossible." 
 
Values are dependent upon interest rates remaining low and/or sustained growth in agricultural incomes, Gloy 
said. 
 
It is possible that a bubble is in early stages of formation, he added, and that there is great uncertainty about the 
level at which farmland will trade in five years. 
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Banks in Wisconsin, Oklahoma Fail 
The Wisconsin Department of Financial Institutions closed Legacy Bank in Milwaukee and appointed the Federal 
Deposit Insurance Corp. (FDIC) as receiver. The FDIC then entered into a purchase and assumption agreement 
with Seaway Bank and Trust Co. in Chicago to the bank and its sole branch. 
 
As of Dec. 31, 2010, Legacy Bank had approximately $190.4 million in total assets. Seaway Bank and Trust 
agreed to purchase approximately $165.9 million of those assets. The FDIC retained the remaining assets for 
later disposition. 
 
The FDIC and Seaway Bank and Trust entered into a loss-share transaction on $120.0 million of Legacy Bank's 
assets. 
 
Legacy reported more $23 million of delinquent owner-occupied commercial real estate on its books at the end 
of the year and another $2.5 million in foreclosed upon CRE properties. 
 
The FDIC estimates that the cost to the Deposit Insurance Fund (DIF) will be $43.5 million. 
 
In Oklahoma, The Office of the comptroller of the Currency closed The First National Bank of Davis in Davis and 
appointed the FDIC as receiver. 
 
The Pauls Valley National Bank of Pauls Valley, OK, acquired the bank its sole branch. 
 
As of Dec. 31, The First National Bank of Davis had approximately $90.2 million in total assets. Among its 
assets, the bank listed were $1.2 million in foreclosed upon CRE properties. 
 
In addition to paying a premium of 7.5% to assume all of the deposits of the failed bank, The Pauls Valley 
National Bank agreed to purchase approximately $28.5 million of The First National Bank of Davis' assets. The 
FDIC retained the remaining assets for later disposition. 
 
The FDIC estimates that the cost to the Deposit Insurance Fund (DIF) will be $26.5 million. 

Real Money: Capital Raisings and Property Financings 
Health Care REIT Inc. raised $1.4 billion through the sale senior unsecured notes. The company intends to use 
the net proceeds from this offering to finance a portion of the aggregate purchase price of its previously 
announced acquisition of substantially all of the real estate assets of privately-owned Genesis HealthCare Corp. 
and to invest in other health care and senior housing properties, including portions of previously announced 
acquisitions. 
 
Waterton closed its Waterton Residential Property Venture XI, a $500 million discretionary value-add multifamily 
investment fund. Targeting owners in need of funding to recapitalize properties, Venture XI also will focus efforts 
on buying debt secured by multifamily properties. 
 
Two Harbors Investment Corp. raised $256.3 million through a public offering of 25 million shares of its 
common stock. The company intends to use the net proceeds to make additional acquisitions of residential 
mortgage-backed securities and other financial assets. 
 
FelCor Lodging Trust Inc. closed a new $225 million secured line of credit with a group of seven banks. J.P. 
Morgan and BofA Merrill Lynch acted as joint lead arrangers. The revolving line of credit bears interest of LIBOR 
(no floor) plus 450 basis points and matures in August 2014. FelCor has a one-year extension option to 2015, 
subject to certain conditions. 
 
Getty Realty Corp. exercised its option to extend for one year the maturity date of its $175 million senior 
unsecured revolving credit agreement with a group of domestic commercial banks lead by JPMorgan Chase 
Bank. The new maturity of the credit agreement is March 27, 2012. The credit facility permits borrowings at an 
interest rate equal to the sum of a base rate plus a margin ranging from 0% to 0.25% or a LIBOR rate plus a 
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margin ranging from 1% to 1.5%. The applicable margin is based on the company's leverage ratio, as defined in 
the credit agreement. 
 
RAIT Financial Trust commenced a public offering of $100 million aggregate principal amount of convertible 
senior notes due 2031. The company expects to grant the underwriter an option to purchase up to an additional 
$15 million aggregate principal amount of the Notes solely to cover over-allotments. RAIT currently intends to 
use the net proceeds to repay debt. 
 
Pebblebrook Hotel Trust raised $120.9 million through an underwritten public offering of 5 million shares of its 
7.875% Series A cumulative redeemable preferred shares. The company will contribute the net proceeds to its 
operating partnership, to be used to invest in hotel properties. 
 
EastGroup Properties Inc. applied for a $65 million non-recourse mortgage loan. The note has a fixed interest 
rate of 4.75%, a 10-year term, a 20-year amortization schedule and is secured by properties containing 1.9 
million square feet. Closing of the new mortgage loan is expected to occur by the end of May 2011. The 
company plans to use the proceeds to pay down its variable rate bank borrowings. As previously reported, the 
company has a mortgage loan with an interest rate of 7.92% that will mature in May 2011 with a balloon payment 
of $22.8 million. 
 
ColRich Investments secured a $17.18 million loan to refinance San Ventura Apartments, a 272-unit, Class A 
garden-style multi-housing community in Chandler, AZ. HFF placed the 7-year, 5.07% fixed-rate loan through 
Freddie Mac. San Ventura Apartments on 14.67 acres is at 3600 West Ray Road. 

Blockbuster Bankruptcy Bidding Process Set 
The U.S. Bankruptcy Court for the Southern District of New York authorized Blockbuster Inc. to conduct an 
auction process for the company. 
 
As previously announced, Blockbuster has entered into an asset purchase agreement with a "stalking horse" 
bidder, Cobalt Video Holdco LLC, a limited liability company formed by funds managed by Monarch Alternative 
Capital LP, Owl Creek Asset Management LP, Stonehill Capital Management LLC and Värde Partners Inc., each 
of which is a secured noteholder of the company. 
 
Under the terms of the revised asset purchase agreement, Cobalt has agreed to purchase substantially all of the 
assets of Blockbuster Inc. and its U.S. and international subsidiaries for $290 million, subject to adjustment. 
 
The process will require other interested parties to submit binding offers to acquire the company within 
approximately 25 days. 

Lease Down: Ambac Restructures HQs Lease 
Ambac Financial Group Inc., Ambac Assurance Corp. and the Segregated Account of Ambac Assurance Corp. 
entered into a settlement agreement to terminate the company's existing headquarters office lease with One 
State Street LLC. Under the agreement Ambac Assurance and OSS entered into a new lease for a reduced 
amount of space at the company's current location, One State Street Plaza in New York. The lease covers floors 
15 through 18 and excludes the 19th floor, which Ambac had also been leasing. The new lease runs through 
Dec. 31, 2015. The deal cuts Ambac's monthly rent from $767,000 to $368,000. 
 
Bay Valley Foods, a division of TreeHouse Foods Inc. intends to close its Springfield, MO, pickle plant at 2848 
North Le Compte Road. Most plant production will cease in August 2011, with full plant closure occurring by 
December 2011. The plant has 46 employees. 
 
Courier Corp. will be closing its manufacturing plant in Stoughton, MA, at 200 Shuman Ave. on April 30, 2011 
due to competitive pressures and technology shifts affecting the one-color paperback books in which the plant 
specializes. 
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Eisai Inc., a Woodcliff Lake, NJ-based subsidiary of Eisai Co. Ltd., plans to realign its operations in the United 
States. As part of this restructuring, Eisai Inc. will reduce its workforce by approximately 20% across all U.S. 
functions, eliminating approximately 600 positions in total by April 1, 2011. The company does not have plans to 
close any of its main offices or facilities. 
 
Medtronic Inc. in Minneapolis will be restructuring its business in order to align its cost structure to current 
market conditions. The restructuring will occur through a combination of cost-saving measures, tighter expense 
management, and voluntary programs to minimize layoffs. Based on current expectations, the company intends 
to reduce its workforce by 4% to 5%, or 1,500 to 2,000 positions this quarter. The company said it was still 
assessing where layoffs will come geographically or what the savings will be. 

Advertisement 

 
 

Watch List: Latest Specially Serviced Loans 
The following information for these lead listings was provided by Investcap Advisors LLC, an industry leader in providing 
surveillance data on loan and commercial real estate performance underlying the CMBS market. 

Property Address 
Property 
Type Balance CMBS 

Special 
Servicer 

Reason for 
Transfer 

Southridge Mall 
5300 S. 76th St., 
Greendale, WI Retail $124,000,000 

JPMC 
2005-
CIBC11 

J.E. Robert 
Cos. 

Modification 
request 

4000 MacArthur 
Boulevard 

4000 MacArthur 
Blvd., Newport 
Beach, CA Office $100,000,000 

Wachovia 
2006-
WHL7 Wells Fargo Maturity default 

Coventry Mall 

Route 724 & Route 
100, North Coventry, 
PA Retail $72,161,512 

MSCII 
2005-
Top17 

C-III Asset 
Management Imminent default 
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807 N. Brand 
801 N. Brand Blvd., 
Glendale, CA Office $70,540,000 

GSMC 
2005-
GG4 LNR Partners Imminent default 

200 Galleria 

200 Galleria 
Parkway, Atlanta, 
GA Office $70,000,000 

LBUBS 
2007-C2 LNR Partners Imminent default 

Plaza Del Mar & 
Galt Ocean 
Marketplace 

3700 N. Ocean 
Blvd., Ft. 
Lauderdale, FL Retail $59,400,000 

MLCFC 
2007-6 CWCapital Imminent default 

Northridge 
Business Center 

5005 - 5035 W. West 
T. Harris Blvd., 
Charlotte, NC Industrial $54,459,994 

COMM 
2006-C7 CWCapital Imminent default 

Galleria 
Corporate Centre 

4301 & 4343 N. 
Scottsdale Road, 
Scottsdale, AZ 

Mixed 
Use $54,431,837 

COMM 
2006-C7 CWCapital Imminent default 

Centerpointe 
Mall 

3545 28th St. SE, 
Grand Rapids, MI Retail $44,139,941 

CSFB 
2004-C3 

Torchlight Loan 
Services Imminent default 

Sacramento 
Corporate Center 

501 J St., 
Sacramento, CA Office $40,750,000 

GCCFFC 
2007-
GG9 LNR Partners Imminent default 

Prince George 
Center II 

3700 East West 
Highway, Hyattsville, 
MD Office $40,394,839 

MLCFC 
2006-1 

Midland Loan 
Services Imminent default 

The Mall at Yuba 
City 

1215 Colusa Ave., 
Yuba City, CA Retail $34,408,539 

CSFB 
2005-C1 LNR Partners Imminent default 

The Biltmore 
817 W. Peachtree 
St., Atlanta, GA Office $32,834,455 

BACM 
2006-2 Helios Maturity default 

700 N. Central 
700 N. Central Ave., 
Glendale, CA Office $27,460,000 

GSMC 
2005-
GG4 LNR Partners Imminent default 

Gilbert Town 
Square 

1012-1030 S. Gilbert 
Road, Gilbert, AZ Retail $23,800,000 

MLCFC 
2006-3 

Torchlight Loan 
Services Monetary default 

 


