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Good Vibrations the Continuing Theme for the Multifamily Business 
Apartment REITs Developing While the Market is Hot; Buys Harder-to-Find 

Overlooking the fact that the 20- to 34-year-old renters driving the robust apartment market are probably too 
young to remember the Beach Boys, apartment REIT Camden Property Trust played the surfer anthem on its 
pre-earnings conference call music to set the theme for the ongoing apartment industry rebound. 
 
"Our pre-conference music was chosen today to commemorate the 50th anniversary of the Beach Boys," 
explained Richard J. Campo, chairman and CEO of Camden. "I know we've received a number of emails about 
the Beach Boys being maybe a little too old for this crowd on the call, but for some of us, the 'Good Vibrations' is 
definitely a continuing theme in the multifamily business. We are looking forward to catching the wave of 
continued strong operating performance in 2012." 
 
Major publicly traded owners and operators of apartments reported that market conditions continued to improve 
across all areas in 2011, with occupancy, sales volume, equity and debt financing all showing continued signs of 
improvement. 
 
"Investors continue to view apartments as a preferred asset class in today's environment and long-term 
demographic changes favor rental housing," said Mark Obrinsky, chief economist of the National Multi Housing 
Council in Washington, DC. "In the face of an unprecedented virtual shutdown of development, the apartment 
market continues its strong recovery as developers play catch-up to the growing demand for rental housing." 
 
Apartment REIT executives addressed the development topic as well as what they see in the acquisition and 
disposition pipeline and which markets in the country offer the most and least opportunities. 

BASEMENT LURKERS DRIVING APARTMENT DEVELOPMENT 

"The recession forced many young folks to double up with roommates, or worse, move back in with their parents. 
Of course, this is starting to change, which is good for prospective apartment demand," said Suzanne Mulvee, 
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senior real estate strategist for CoStar Group. "Since 2004, when the homeownership rate peaked, the number 
of 20- to 34-year-olds has swelled by 2.8 million. In a normal economic climate, this would be fantastic news for 
landlords. However, the recession drove unemployment among younger workers over 12%, more than double 
housing boom lows, and killed new household formation." 
 
That is now changing "as employment for members of this cohort rose faster than employment for middle-aged 
workers. Over the last year, 62% of all jobs added were awarded to this younger cohort," Mulvee said. That has 
helped spark new demand and the apartment industry is now benefitting. 
 
The combination of strong absorption and reduced deliveries worked in the apartment industry's favor in 2011 
and helped fuel solid earnings growth in spite of the weak economy. 
 
UDR Inc. has 18 development and redevelopment projects currently underway that, when completed, will deliver 
6,163 units. The company said its development and redevelopment pipelines will require approximately $400 
million and $100 million of spending respectively in 2012. 
 
Thomas W. Toomey, president and CEO of UDR, made note of the factors supporting the firm's 2012 outlook. 
"First, multifamily supply remains in check. Second, there remains an aversion to home ownership as evidenced 
by still downward-trending home ownership rates. This phenomenon continues to stimulate demand by 
depressing turnover and thereby limiting fresh new supply. Lastly, job growth is expected to continue to gain 
traction in 2012. More importantly, is that the 20- to 34-year-old-age cohort, who has a high propensity rent, 
should continue to garner a majority of the jobs," said Toomey. 
 
But there has been some concern that the number of new projects now in the pipeline could outstrip the potential 
demand along the way. 
 
"Based upon the current level of starts, which has averaged an annual pace of under 170,000 for the last three 
months, new completions shouldn't pose a threat in most markets for at least a couple of years," Timothy J. 
Naughton, CEO and president of AvalonBay Communities Inc. "In our markets, [Washington] DC will be the 
exception in 2012 as new deliveries are expected to pick up in the second half of the year." 
 
D. Keith Oden, president and trust manager of Camden, said one of the things it looks at to determine whether 
their development pipeline is too big is the ratio of the jobs being created to what the completions are or 
deliveries are likely to be. 
 
"If you look in our portfolio for 2012 and you take the jobs number divided by the completions number, so 
anything above 5-to-1 ratio means that things are getting tighter and better around margin, anything less than 5-
to-1 would indicate that there things are - that supply is getting edge," Oden explained. "Out of the 17 markets 
that we operate in, there is not a single market that currency has less than a 5 to 1 ratio. If you take the 
aggregate ratio for all Camden's markets, the ratio right now is 10 to 1. So, we're projecting across Camden's 
markets about 440,000 college jobs and about 44,000 completions. That's an extraordinary number and (as we 
like to say) we've been tracking this for 20 years and I've never seen a scenario like that." 

PROPERTY ACQUISITIONS MORE CHALLENGING, BUT STILL WORK IN THIS MARKET 

As part of their 'capital recycling' efforts, apartment REITs continue to be active in the marketplace as buyers, 
too, but are finding deals a bit more challenging as some landlords pull their properties from the market as 
fundamentals have improved. 
 
Equity Residential has had challenges of its own in unsuccessfully trying to acquire a huge stake in Archstone 
Properties, losing out to rival Lehman Bros. Aside from that, though, other challenges have arisen David J. 
Neithercut, president and CEO of Equity Residential said. 
 
"I'd say [acquisition opportunities] are becoming more challenging," Neithercut said. "It wasn't long ago when 
institutional money was no longer pursuing value-add (properties), but we're seeing a lot of demand for value-
added transactions. 
 
"We begin 2012 looking at the transaction market as very similar to last year, and that means an awful lot of 
capital chasing relatively little supply in our core markets, as well as continued demand for assets in non-core 
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markets with a cap rate spread between the two that remains as wide as we've seen for quite some time," he 
said. 
 
"Now, brokers are telling us that they're being asked by owners to value more core assets, which lead these 
brokers to believe that more product might be coming to market, but I'll tell you we haven't seen it yet," 
Neithercut added. 
 
During 2011, we also acquired six land parcels, and entered into a one long-term ground lease, all for future 
development totaling $725 million of new product. Four of these properties or these parcels were acquired in the 
fourth quarter. 
 
Campo of Camden Property Trust said, "We continue to be active in the transactions market and will be active 
this year. From what we hear from the broker community, there are a fair number of broker opinions of value that 
are coming out and there are a fair number of owners that are being pushed by their banks and other lenders 
where we have debt maturing this year, so we think it's going to be a pretty good acquisition environment." 
 
UDR grabbed the headlines last year when it acquired more than $1 billion in New York City. And it started out 
2012 forming a new real estate joint venture with MetLife, in a $1.3 billion portfolio of 12 multifamily communities 
totaling 2,528 apartment units across the country. 
 
"I think when we looked at the beginning of 2011 and we're formulating that game plan about what to do, we 
thought it was a great window of opportunity to buy that most people were not in the market trying to buy the 
caliber of assets we were, and that we think we've been rewarded by finding unique opportunities in that 
window," said UDR's Toomey. 
 
"On the acquisition, we're continuing to look at the marketplace. It's hard for us to forecast and really see a 
significant number of opportunities at this point," Toomey said. "As we start out in '12, well, our attention has 
turned more to what do we think the pricing of assets are for the sales side of the equation, and we're going to 
move more towards that initially at the year, and I think we'll have success on the sales front," 

CAPITAL RAISING THROUGH SELLING 

UDR's new capital needs for its developments and MetLife JV will be met through disposition of non-core 
communities in 2012, the company said. 
 
"In 2012, we are marketing some of our non-core communities and expect to sell to $400 million to $600 million 
of these communities at an average cap rate between 6% and 6.5%," said David L. Messenger, UDR's senior 
vice president and CFO. "These dispositions are expected to be dilutive by nature given the timing differences 
between the realization of sales proceeds and the reinvestment in the development and redevelopment activity 
in 2012. 
 
Overall, the company estimates its non-core assets between $1.2 billion and $1.5 billion. 
 
"If you look at where I and we as the management team size it, that's equivalent to about where we are in the 
development pipeline," Toomey said. "And so our strategy over time is to sell assets and redevelopment, the 
new development and the development pipeline of (one two) is over the next three years, that's kind of our 
horizon to dispose of that." 
 
AvalonBay Communities also is continuing to shape and reposition its portfolio. Last quarter, it sold five assets, 
three that were wholly owned and two that were owned by an investment management fund. 
 
"Given the growing permitting activity and the uncertain impact of potential fiscal reform on the [Washington] DC 
area over the next two to three years, we thought it was a good time to harvest value," said Timothy J. Naughton, 
CEO and president of AvalonBay. "Despite our recent actions, DC remains an important target market for us, 
and over the long-term, we expect to increase our exposure in this market." 
 
Equity Residential also continued to sell non-core assets, and reduce its overall exposure to non-core markets. It 
sold 47 assets during the year for a little less than $1.5 billion at a weighted average cap rate of 6.5% 
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"We were seeing what we thought were very reasonable prices per door, prices per square foot on that product, 
and we went ahead and hit that bid," Neithercut of Equity Residential said. "I think that we'll continue to sell those 
assets or those non-core assets, non-core markets, today, provided we find opportunities to reinvest that 
capital." 
 
Finding non-core assets starts with the returns that are substandard because rents aren't growing fast enough or 
capex is too high, said Camden's Campo. 
 
"Within that then we look at things like the direction of the submarket, asset quality, is it gotten to a point where 
we can't operate it to a Camden standard anymore and that's how we fine tune the list of the bottom quarter of 
performers," Campo said. "And so for 2012, we're ramping up dispose this year in the $250 million range. So 
depending on the average asset size, you're talking about six to eight Camden communities out of 200." 

HARD TO FIND A MARKET THAT REITS DON'T WANT TO BE IN 

"Our 2012 guidance contemplates 7.4% market rent growth which is consistent with a 5-year outlook," said 
Michael J. Schall, president and CEO of Essex Property Trust. "The following factors were important in arriving 
at our market rent estimates." 
 
"First we've seen a slow but steady improvement in the states of California and Washington economies since 
2010 and we do not see this progress abating," Schall said. "Clearly we expect the coastal areas of California 
and Washington to outperform as the inland areas have greater unemployment overhang from foreclosures and 
related issues." 
  
Slow but steady improvement is the story across much of the rest of the country. 
 
"I'd put Northern California in 7% to 8% range," said Leo S. Horey, executive vice president of operations for 
AvalonBay. 
 
However, "on the other end of the spectrum while still healthy and positive, I'd put [Washington] DC around 4% 
and then the remainder of our regions are around our average call it, 5.5% to 6%," Horey said. 
 
Camden Property Trust's Oden graded other markets across the country. As "A" markets he listed: Austin, Dallas 
and Charlotte. He gave an "A-" to Houston and Raleigh. Denver and South Florida received a "B+." Orlando, 
Washington DC, Atlanta and Tampa were in "B" category. Southern California and Phoenix were both rated "B-" 
but improving. Coming in last this year was Las Vegas, which Oden rated a "C-." 
 
In comparing 2012 outlook to last year, Oden said all of its markets have a better rating this year except 
Washington DC, which it lowered from "A" to "B." 
 
"Overall, our portfolio this year would rank as a "B+" compared to an overall ranking of "B" in 2011 and every 
markets is rated either stable or improving," Oden said. 

Forest City To Divest its Land Business, Some Retail 
After starting out in the land development business 60 years ago, Forest City Enterprises Inc. will reposition or 
divest its land holdings and is actively reviewing alternatives to do so. 
 
Instead, Forest City is launching a new, four-year strategic plan that will focus its business on its core rental 
products - apartments, office and retail - in its core markets of New York, Washington DC, Boston, Dallas, Los 
Angeles, San Francisco and Denver. Not included in that list of core markets is Forest City's home base, 
Cleveland, OH. 
 
The land business buys and sells raw land, develops subdivisions and sells lots to homebuilders. Forest City's 
land portfolio consists of approximately 35 active projects primarily located in the Southwestern U.S., Texas, the 
Carolinas and Ohio. As of the end of the third quarter, Forest City listed its value at around $340 million. 
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As a result of this decision, Forest City expects to recognize a non-cash impairment charge of $150 million to 
$165 million on those assets. 
 
Anticipated cash proceeds from executing the repositioning will be used to pay down debt and selectively 
activate new development. 
 
"The land business is where the company started in real estate, and it has traditionally been a profitable 
contributor to our results," said David J. LaRue, Forest City president and CEO. "However, it tends to be highly 
cyclical and is fundamentally different from our core rental properties business, which will be our primary focus 
going forward." 
 
"Despite this decision, we believe strongly in the communities where we have land development projects," he 
said. "These high-quality projects are creating vibrant new neighborhoods for the communities in which they are 
located. We will continue to meet our obligations related to these projects, and we expect that any strategic 
alternatives will fully preserve the vision for each community." 
 
LaRue said the company would consider selling the holdings as whole portfolio sale, regional portfolio sale or 
individual sales. The plan is to have the reposition completed by the end of the year, although he added, "this will 
not be a fire sale." 
 
Not included in the land sales will be Forest City's holdings in Central Station in Chicago, Stapleton in Denver 
and Atlantic Yards in New York. 
 
Over the past year, Forest City's continuing focus on core products and markets has been demonstrated through 
the sale of two of the company's remaining hotels, the Ritz-Carlton Cleveland and the Charleston Marriott in 
Charleston, WV. Both were non-core products in legacy markets for the company. 
 
In addition, the company plans to divest its specialty retail centers in non-core markets in cases where Forest 
City can achieve what it called "appropriate market value." As this strategy is executed, the company intends to 
refocus its retail portfolio around its major regional malls and anchored lifestyle centers, as well as its New York 
urban retail properties. 
 
Aside from its land holdings, LaRue said about 75% plus of its real estate assets is sitting in its core markets. 
That leaves 25% sitting on the table that could potentially come up for consideration of disposition or joint 
venturing. 
 
With the disposition of assets, Forest City will first focus on continuing to improve its balance sheet. The 
company intends to use proceeds from land sales and asset dispositions to both pay down debt and selectively 
activate new development, primarily in core markets and with existing entitlements. 
 
The company employed this strategy during 2011, when it sold five properties and entered into a joint venture on 
15 others. These transactions generated net proceeds of $281 million while removing $392 million of debt from 
the company's pro-rata balance sheet. During the same time period, Forest City invested to commence 
development of new projects, primarily in multifamily, in the company's core markets of Washington, D.C., 
Denver and Dallas. 
 
"Our track record of successful projects in core markets demonstrates both our adaptability and capability to 
respond to changing market conditions," said LaRue. "The announcement of these new strategic actions reflects 
our continuing commitment to drive value for our stakeholders. We will continue to hold ourselves accountable to 
meet these expectations." 
 
Charles Ratner, chairman of Forest City, has made similar strategic decisions in the past, moving the firm out of 
the home center retail business, the lumber wholesale business and, most recently, the assisted living segment 
of multifamily. 
 
"This type of change -- pruning our portfolio from time to time in order to focus on future opportunities -- is who 
we are as a company," Ratner said. 
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Tranzon Fox: Bankruptcy Court-Ordered Chase City& Keysville Auction 

 

Slow Job Growth Could Be the Norm Thru 2020 
There was good news and bad news for commercial real estate in the employment numbers that came out this 
past week. 
 
While the 243,000 jobs added in January was certainly good news, the projections of slower population growth 
and a decreasing overall labor force are expected to lead to slower civilian labor force growth through 2020, 
according to the U.S. Bureau of Labor Statistics (BLS). Slower job growth means slower real estate space 
demand. 
 
Industries and occupations related to health care, personal care and social assistance, and construction are 
projected to have the fastest job growth between 2010 and 2020, the BLS reported. Again, all good news for the 
real estate industry. However, despite rapid projected growth, construction is not expected to regain all of the 
jobs lost during the Great Recession. 
 
Through 2020, 54.8 million total job openings are expected. The downside is that more than half -- 61.6% -- will 
come from the need to replace workers who retire or otherwise permanently leave an occupation. In four out of 
five occupations, openings due to replacement needs exceed the number new jobs due to growth. Replacement 
needs are expected in every occupation, even in those that are declining. 

LATEST JOB NUMBERS 

Job growth was widespread in the private sector in January, with large employment gains in professional and 
business services, leisure and hospitality, and manufacturing. Government employment changed little over the 
month. 

http://bit.ly/xMwWll
http://bit.ly/xMwWll
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Professional and business services continued to add jobs in January (70,000). About half of the increase 
occurred in employment services (33,000). Job gains also occurred in accounting and bookkeeping (13,000) and 
in architectural and engineering services (7,000). 
 
Over the month, employment in leisure and hospitality increased by 44,000, primarily in food services and 
drinking places (33,000). Since a recent low in February 2010, food services has added 487,000 jobs. 
 
In January, health care employment continued to grow (31,000). Within the industry, hospitals and ambulatory 
care services each added 13,000 jobs. 
 
Wholesale trade employment increased by 14,000 over the month. Since a recent employment low in May 2010, 
wholesale trade has added 144,000 jobs. 
 
Employment in retail trade continued to trend up in January. Job gains in department stores (19,000), health and 
personal care stores (7,000), and automobile dealers (7,000) were partially offset by losses in clothing and 
clothing accessory stores (-14,000). Since an employment trough in December 2009, retail trade has added 
390,000 jobs. 
 
In January, employment in information declined by 13,000, including a loss of 8,000 jobs in the motion picture 
and sound recording industry. 
 
In the goods-producing sector, manufacturing added 50,000 jobs. Nearly all of the increase occurred in durable 
goods manufacturing, with job growth in fabricated metal products (11,000), machinery (11,000), and motor 
vehicles and parts (8,000). Durable goods manufacturing has added 418,000 jobs over the past 2 years. 
 
Employment in construction increased by 21,000 in January, following a gain of 31,000 in the previous month. 
Over the past two months, nonresidential specialty trade contractors added 30,000 jobs. 
 
Government employment changed little in January. Over the past 12 months, the sector has lost 276,000 jobs, 
with declines in local government; state government, excluding education; and the U.S. Postal Service. 
 
The January CBIZ Small Business Employment Index, a barometer for hiring trends among companies with 300 
or fewer employees, decreased by 2.75% during the past month, following an increase of 1.75% in December. 

VOLATILITY IN THE JOBS MARKETS 

Last month, employers announced plans to cut 53,486 jobs from their payrolls. That was the largest monthly 
layoff total since 115,730 job cuts were announced last September, according to global outplacement firm 
Challenger, Gray & Christmas Inc. 
 
The January total was 28% higher than the 41,785 job cuts announced in December. It was 39% higher than 
January 2011, when employers announced just 38,519 planned cuts. 
 
"Last year's 38,519 January job cuts represent the lowest first-month total on record. Even then, the January 
2011 total was higher than the previous month, when 32,004 job cuts were announced. This year marks the sixth 
consecutive year and the 11th out of the last 13 in which January job cuts surpassed the December total," said 
John A. Challenger, CEO of Challenger, Gray & Christmas. 
 
Leading the January surge were retailers and financial firms, which announced 12,426 job cuts and 7,611 job 
cuts, respectively. The retail total was the largest experienced by this sector since January 2010 (16,737). The 
retail job losses are unrelated to the departure of seasonal workers, which typically are not announced or 
reported as job cuts. Rather, the cuts are related to restructurings, store closings and other cost-cutting 
measures. 
 
The 7,611 job cuts in the financial sector mark the largest one-month total since September 2011, when 31,167 
job cuts were announced (most of which came from a single announcement by Bank of America). 
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For the second consecutive month, the government sector saw relatively few job cuts, with these employers 
announcing just 3,021 layoffs in January. 
 
"Of course, it is far too early to say whether we will continue to see low job-cut figures in government. It is highly 
unlikely, considering that many cities and states continue to struggle with budget deficits. And, then there is the 
federal level of government, which remains under intense pressure to cut costs. As a result, we expect 
government layoffs to be heavy again this year," noted Challenger. 

EMPLOYMENT PROJECTIONS 2010-'20 

Going forward through 2020, the health care and social assistance sector is projected to gain the most jobs (5.6 
million), followed by professional and business services (3.8 million), and construction (1.8 million). Despite rapid 
growth in the construction sector, employment in 2020 is not expected to reach its pre-recessionary annual 
average peak of 7.7 million in 2006. 
 
Of the 20 industries detailed by the Bureau of Labor Statistics the ones projected to lose the largest numbers of 
jobs are primarily in the manufacturing sector (11 industries) and the federal government (3 industries). The 
largest job losses are projected for the Postal Service (-182,000), federal non-defense government (-122,000), 
and apparel knitting mills (-92,000). 

Capdominus: Generate Sophisticated Capital Source Intelligence 

 

Retail Outlook:Landlords Should See Tipping Point In Rents In 2012 
By: Randyl Drummer 
Rents should begin to rise again this year as demand for shopping center and mall space among retailers slowly 
catches up with a dearth of new space under development. 

http://bit.ly/ACqaKs
mailto:rdrummer@costar.com?subject=Retail%20Outlook
http://bit.ly/ACqaKs
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While overall demand for retail space remains quite muted, improvements in fundamentals are starting to spread 
into secondary markets and smaller shopping centers typically occupied by Mom-and-Pop businesses, according 
to CoStar’s 2011 Retail Review & Outlook, presented by Senior Real Estate Strategist Suzanne Mulvee and 
Real Estate Economist Ryan McCullough. 
 
"Our retail outlook is guarded. We’ve seen a decent recovery to date, but not as great as everyone would like," 
Mulvee said. "Because of the lack of new construction, we’re encouraged by the trend continuing a slow steady 
recovery of fundamentals." 
 
While asking rents continued to decline in the fourth quarter, the pace of decline slowed to 1% or less in most 
markets and should begin to rise again in 2012, McCullough said. Concessions are declining in many areas and 
selected retail centers are already seeing a slight improvement in effective rents, especially those in high-density 
and more affluent metros, he added. 
 
"What’s different is that this will be the year that rents come back," Mulvee said. "And as rents start to come 
back, the volume will come back and all of a sudden, it’s going to start to feel better across the sector and across 
the industry." 
 
U.S. retail logged about 14 million square feet of positive absorption in the fourth quarter -- a decent number but 
still about half the average quarterly absorption from 2006 to 2008, according to CoStar data. 
 
The retail sector recorded about 49 million square feet of absorption for 2011, down slightly from 2010’s 53 
million square feet. 
 
"While absorption has remained positive for the last several quarters, demand levels remain very low while 
growth is supply remains slowest we’ve seen in long time," McCullough said. 
 
Fundamentals should continue to tighten regardless of potentially economic landmines like a financial meltdown 
in Europe or rising energy prices because there’s virtually no growth in supply, McCullough said. 
 
The level of sales per occupied square foot of retail space, an important leading indicator of demand, shows that 
consumer dollars are flowing through shopping centers that survived the recession at a rate exceeding the peak 
of the last cycle -- numbers which should encourage aggressive expansion by retailers, driving up demand this 
year, McCullough said. 
 
The growing efficiency of retail space per square foot, combined with the lack of strong absorption, shows that 
weaker players are not yet done consolidating, even as healthier retailers get stronger, Mulvee said. 
 
"Better centers are certainly seeing higher productivity from their tenants, which will eventually translate into 
better rents. But the overall retail sector continues to limp along," she said. 
 
As has been the trend for several quarters, power centers and malls occupied by national retailers with better 
access to capital and credit are seeing the strongest demand. However, CoStar has also noticed an uptick in the 
leasing of spaces 5,000 square feet and under by the smaller tenants that fill strip centers and community 
shopping centers. 
 
Improvements in these retail centers should accelerate in 2012, another indication that Mom-and-Pop stores as 
well as national franchise retailers are seeing improved business conditions, Mulvee said. 
 
Still, the retail space remains divided among the haves and have-nots due to ongoing consolidation among 
national retailers. While the number of centers with high occupancy has remained the same over the last couple 
of years, the number of distressed centers with low occupancy has rapidly increased. 
 
"The good centers are doing quite well and have been able to hold onto tenants, but the bad centers have lost 
tenant and haven’t had much success in filling vacancies," McCullough said. 
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Unfortunately, that means investors interested in value-add plays may find it very difficult to reposition those 
occupancy challenged centers without more grassroots tenant demand, Mulvee added. 
 
That said, demand is starting to expand beyond the coveted high-barrier-to-entry coastal markets into the higher 
growth Sun Belt metros such as Denver and Houston, showing that retailers are getting a more aggressive in 
their expansion and willing to accept more occupancy risks in certain cases. Most metros, however, continue to 
see vacancies above their historical averages, despite record low levels of new development. 
 
Liquidity is gradually returning to the investment sales market for retail properties, with a 30% increase in sales 
volume in 2011 from a year ago. Recent repeat sales tracked by CoStar show a bottoming of values across most 
property types, Mulvee said. Capitalization rates are slowly starting to fall, though not as quickly as other 
property types. 
 
Private investors such as Blackrock and Cole Capital have joined REITs in making acquisitions, and investment 
activity will accelerate as the economy improves and the investors’ appetite for risk improves. 

More Than 750 Banks at Risk of Failure over Next Two Years 
Despite last year's decline in U.S. bank failures, at least 758 lending institutions are at risk of failure over the next 
two years, according to an analysis by Invictus Consulting Group, which conducts stress and sustainability tests 
on all FDIC-insured banks for regulators, banks and investors. 
 
Based on all publicly available data on banks for the third quarter ended Sept. 30, 2011, Invictus said that absent 
corrective action to raise capital or merge, the 758 banks are unlikely to remain viable. This is primarily due to 
the weak recovery, which could trigger a new wave of loan defaults. Approximately 200 of these banks are 
subsidiaries of publicly traded bank holding companies. 
 
Invictus arrives at these conclusions after stress testing all FDIC-insured banks, using its own proprietary model. 
 
It found 758 banks with total assets of around $440 billion, or roughly $580 million on average, at risk. 
 
That number of banks is nearly double the total number of banks that failed in past three years. Over the past 
three years, 389 banks and thrifts failed, including 90 in 2011, according to FDIC figures. 
 
"While any possibility of a bank failure is serious, what makes this situation even more dire is that the demise of 
any of these banks would adversely affect their local communities, especially smaller business people and those 
seeking to buy or improve their homes," said Kamal Mustafa, chairman and CEO of Invictus. "Compounding the 
problem is the fact that larger national banks are starting to close down their smaller branches, so these 
communities will have even fewer lending resources." 
 
Invictus' proprietary model digs into the vintage of assets by type of loan, so the model can judge when loans 
were placed on the books and predict the impact on earnings as loans roll off. 
 
"As old assets roll off, they are not being replaced at the same pace by new assets coming on, which puts bank 
earnings and capital construction under a great deal of pressure," explained Mustafa. 
 
The state of Florida has the largest number (72) and highest share (31%) of vulnerable banks among its 
institutions. Those banks have average assets of $539 million each and represent almost 25% of Florida's total 
bank assets of $158 billion. 
 
Other states with the largest number of most vulnerable banks include Illinois (69), Georgia (66), Minnesota (37) 
Missouri (33) and Tennessee (31). The only states with no banks rated at risk by Invictus are Alaska, Hawaii, 
New Hampshire and South Dakota. 
 
Mustafa says that the absence of a significant economic recovery will trigger these potential bank failures. 
 



 

THE WATCH LIST NEWSLETTER 11 

 

"Borrowers will simply run out of time and resources," he said. "The banks' earnings will be insufficient to sustain 
capital and many banks will be unable to raise enough capital. We believe there needs to be significant capital-
raising for those that can, or they must engage in mergers and acquisitions." 

YRC Worldwide: Industrial Property Auction 

 

CMBS Loan Resolutions Up; Delinquencies, Loss Severities Down 
The volume of CMBS conduit loans liquidated in January spiked sharply, jumping 51% from December's reading, 
according to Trepp LLC. In fact, the January reading was the third highest total since Trepp began tracking this 
number in January 2010. 
 
At $1.58 billion, liquidations were about 21% above the 12-month moving average of $1.3 billion per month. 
Since the beginning of 2010, the special servicers have been liquidating at an average rate of about $1.09 billion 
per month. 
 
The average loan size for liquidated loans was $9.4 million in January. Over the last 12 months, the average size 
of liquidated loans has been $8.6 million. 
 
The losses from the January liquidations were about $623 million--representing an average loss severity of 
39.54%. This was down by more than 10 points from December's 49.86% reading. January represented the first 
time the loss severity number was under 40% since last April. 
 
The January loss severity reading is well below the average loss severity of 43.5% over the last 25 months, and 
also well in excess of the 12-month rolling average of 42.9%. 

http://bit.ly/y0c8rF
http://bit.ly/y0c8rF
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Overall in January, the delinquency rate for U.S. commercial real estate loans in CMBS fell six basis points to 
9.52%. 
 
Of the class of 2007 loans that ballooned in January only 27% managed to pay off. 
 
However, that alone was not enough to push the delinquency rate higher. This upward pressure was offset in 
part by about $1.6 billion in loans that were resolved with losses. Over $5 billion in loans became delinquent in 
January, but this number was counterbalanced by the over $3 billion in loans that cured this past month. 
 
Across the various property types, changes to individual delinquency rates were incredibly modest. 
 
The multifamily delinquency rate dipped 18 basis points but remains the worst major property type with rate of 
15.39%. 
 
The lodging delinquency rate dropped 11 basis points to 12.09 and is no longer the second worst performer. 
That position now belongs to industrial property loans. The industrial delinquency rate was up 11 basis points. 
 
The office delinquency rate dropped seven basis points to 8.9%. 
 
The retail delinquency rate increased three basis points to 7.88% and is still the best-performing major property 
type. 

New York Loans Distort Multifamily CMBS Performance 
Multifamily, along with hotels, have shown the best performance rebound over the past 24 months of all 
commercial real estate property types, according to Fitch Ratings. As the economy has stabilized, the two have 
been able to mark-to-market more quickly due to shorter term rentals than other property types that have stickier 
rental streams as a result of longer-term leases. 
 
So why then are these two property types among the worst performing in Fitch Ratings' Loan Delinquency 
Index? 
 
One answer is for exactly the same reason that they are currently performing better; they marked-to-market 
earlier on the downside too. And once a loan becomes 60+ days delinquent, its ability to extricate itself becomes 
difficult as the borrower has less cash flow available to ensure the property remains competitive with its peers. 
 
Some initial analysis Fitch has done shows what multifamily delinquencies look like when the 'rent-stabilized' 
New York multifamily loans and 'small balance' loans are stripped out. 
 
In 2006 and 2007, issuers underwrote fixed-rate multifamily loans with stabilization plans, whereby rent stabilized 
units were converted to market. These loans, Stuyvesant Town/Peter Cooper Village ($2.8 billion), The Belnord 
($375 million), Riverton ($225 million), and Savoy Park ($210 million) for a total of $3.6 billion did not see their 
stabilization plans pan out. 
 
In addition several issuers originated small balance commercial loans, many of which were not underwritten with 
typical conduit guidelines instead using residential origination criteria. They have grossly underperformed 
compared to the CMBS conduit product. 
 
Removing these loans reduces the multifamily Fitch Loan Delinquency Index from 14.4% to 9.3% at the end of 
2011. This moves multifamily from the worst performing of the five asset classes to the middle of the range with 
office (6.8%) and retail (6.9%) being the best performers and hotel (12.0%) and industrial (10.25%) being the 
worst. 
 
Both office and retail have the advantage of stickier rental streams through the downturn. Although, Fitch said it 
expects the office delinquency rate to increase in 2012 as office rents signed at the height of the market five 
years ago roll to market. 
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Real Money: Health Care REITs Pull in $1 Bil. 
Ventas Inc. in Chicago priced a public offering of $600 million aggregate principal amount of 4.25% senior notes 
due 2022. The company expects to use the net proceeds to repay debt. 
 
Medical Properties Trust Inc. in Birmingham, AL, is raising $400 million; half of it coming from a public stock 
offering and the other half from an offering of senior notes. 
The company intends to use the net proceeds to fund a portion of the acquisition of assets from and loans to 
Ernest Health Inc. 
 
DDR Corp. in Cleveland closed $353 million of new long-term financings, comprised of a $250 million unsecured 
term loan and a $103 million mortgage loan. These financings address the majority of the company's 2012 
consolidated debt maturities. Proceeds from the term loan will be used to retire $184 million of convertible notes 
maturing in March 2012, reduce the outstanding balances under the company's revolving credit facilities, and for 
general corporate purposes. The term loan consists of a $200 million tranche that initially bears interest at an 
annual rate of LIBOR plus 210 basis points and matures on Jan. 31, 2019; and a $50 million tranche that initially 
bears interest at an annual rate of LIBOR plus 170 basis points and matures on Jan. 31, 2017. DDR has entered 
into interest rate swap contracts which will fix LIBOR on the $200 million tranche. Based on the company's 
current credit rating, that will result in a total rate of 3.64% for the $200 million tranche. The mortgage loan is a 
$103 million 7-year loan with Principal Real Estate Investors LLC and is secured by three prime shopping 
centers located in Atlanta; Princeton, NJ; and San Antonio. Interest is fixed for the term at 3.4% and the loan 
proceeds will be used to pre-fund all of the company's consolidated 2012 mortgage maturities. 
 
Realty Income Corp. in Escondido, CA, raised $374 million in a preferred stock offering. The net proceeds will 
be used to redeem all outstanding shares of the company's Class D preferred stock, with the remaining proceeds 
used to repay debt. 
 
Armour Residential REIT Inc. in Vero Beach, FL, is raising $187 million if a public stock offering. The company 
intends to use the net proceeds to acquire additional agency mortgage securities. 
 
Dynex Capital Inc. in Glen Allen, VA, raised $120 million through the sale of common stock. The company 
intends to use the net proceeds to acquire additional mortgage securities. 
 
Berkley Acquisitions in Manhattan has formed a New York City real estate opportunity fund, Berkley Asset 
Fund I LP. The fund plans to invest mainly in opportunistic and distressed real estate assets and debt 
instruments in the greater Metro New York City area. In forging investment partnerships with local operators, the 
fund hopes to capitalize on numerous situations that are deemed too small for the institutional marketplace and 
too large for smaller operators to execute alone. Eli Braha, head of Berkley Acquisitions, said he believes that 
the $10 million to $35 million niche is relatively capital constrained and targeting deals of this size could offer 
excellent returns for investors. The fund will seek to acquire retail, hotel, commercial, multifamily, development 
properties, leasehold interests and mortgage notes securitized by real property. The fund has a capital raise 
target of $100 million. 
 
Campus Crest Communities Inc. in Charlotte, NC, raised $48 million from the sale of preferred stock. The 
company intends to use the net proceeds to repay debt outstanding under two construction loans. 
 
Hersha Hospitality Trust in Philadelphia refinanced the outstanding debt on its Capitol Hill Suites in 
Washington, DC. The $27.5 million loan has a fixed interest rate of 3.79% and is scheduled to mature in 
February 2015. The loan also maintains a 2-year extension option which would allow for a February 2017 
maturity. 
 
UMH Properties Inc. in Freehold, NJ, entered into an $11.4 million mortgage loan with Bank of America to 
refinance two manufactured home communities in Tennessee and Ohio. This mortgage is at a fixed all-in rate of 
4.39%, with monthly principal payments of $26,113. The maturity date is Feb. 1, 2017, but may be extended for 
an additional two years at an interest rate of LIBOR plus 3.25%. 
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Getting 'Seared' Can Hurt 
Many investors are interested in knowing how much exposure shopping mall REITs have to Sears in their 
portfolios.  Equally important, according to a new research report from Macquarie Capital senior equity analyst Ki 
Bin Kim, is understanding where the exposures are, because owning a high quality mall with Sears as a tenant 
may be more of an opportunity than a risk. 
 
While US Mall REITs have 9.9% of their total square footage exposed to Sears, 66% of all malls owned by 
REITs include a Sears store, so the potential risk is greater than simply the square footage occupied by the 
retailer, Kim argues. 
 
Nearly 38% of the 'at-risk' Sears space is located in high quality malls, as measured by Macquarie, which implies 
that this space should be relatively easy to re-tenant should Sears ever decide to vacate the space. However, 
this statistic is heavily skewed toward higher-end mall operators. 
 
Consequently, other lower end operators will likely have significant difficulty finding a quality replacement anchor, 
Kim writes. 
 
As caveat to that assessment, Kim writes that Sears owns about 61% of its mall-based stores, so the financial 
impact may not be immediate. However, regardless of who owns the space, an empty anchor will likely have a 
deleterious effect on inline tenants and overall rents. 
 
According to Macquarie Capital, Taubman Centers and Westfield Group are best positioned to handle Sears-
related store closings, given the companies' low exposures by percentage of square feet to the troubled retailer 
and because the Sears stores are located at very high quality centers, Kim writes. 
 
On the other end of the spectrum, Kim writes that Rouse is, by far, the most at risk because of a higher 
percentage of square feet and most of the exposure is in lower quality malls. 
 
"Dealing with releasing Sears' boxes in high quality malls will likely be easier, faster, and more lucrative, as there 
may be many replacement tenants willing to take up the space," Kim said. "However, if Sears left an already 
weak mall, there aren't many lower price point tenants that are available, that aren't already in the market or that 
particular mall. There are only so many Kohl's, JCPenney's or Targets that can be used to re-tenant the space." 

Upcoming Corporate Facility Closures & Downsizings 
American Airlines plans to target annual financial improvement of more than $3 billion by 2017, including $2 
billion in cost savings and $1 billion in revenue enhancements. American's business plan and proposals 
encompass a total reduction of approximately 13,000 employees. Included in the total employee impact is the 
expected result of a previously launched redesign of American's management and support staff structure that will 
reduce 15 percent of management positions. 
 
AstraZeneca’s new restructuring initiatives to drive productivity and support innovation is expected to deliver an 
estimated $1.6 billion in annual benefits by the end of 2014, at an estimated total cost of $2.1 billion. 
AstraZeneca expects that this restructuring programme will affect approximately 7,300 positions. The 
implementation of this new model will lead to a significant reduction in employee numbers and the end of R&D 
activity at two sites that are focused on neuroscience: Södertälje in Sweden and Montreal in Canada. 
 
Procter & Gamble Co. is consolidating its supply planning activities into central hubs including the one it opened 
earlier this year in Cincinnati. It also announced an outsourcing arrangement for U.S. in-store detailing work to 
several partners who are experts in this area. As part of the effort it is looking to reduce employment in these 
areas by about 3% or 1,600 roles by the end of this fiscal year. It will achieve this objective through the 
combination of selective hiring, normal attrition and our restructuring efforts. The reductions this year should yield 
annual savings of around $240 million before tax. 
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Supervalu Inc. plans to reduce its national workforce by an estimated 800 positions. A majority of these 
reductions will take place by the close of the company’s fiscal year on Feb. 25, 2012. The reductions include 
both current positions and open jobs that will not be filled. 
 

Company Address 
Closure 
or Layoff 

Owned 
or 
Leased 

Bldg 
RBA 

No. 
People 
Impacted Impact Date 

IAP-HILL LLC 
6801 Roosevelt Blvd., Bldg. 
103, Jacksonville, FL Unknown     299 3/31/2012 

Perrigo Co. 
2201 4th Ave. North, Lake 
Worth, FL Unknown Leased 68,100 175 4/1/2012 

Dominion/State Line 
Energy Station 

400 Block N Indianapolis 
Blvd, Hammond, IN Closure Owned 349,397 109 3/31/2012 

Alverno Clinical 
Laboratories 

2434 Interstate Plaza Drive, 
Hammond, IN Layoff Leased 95,200 79 4/22/2012 

MetLife 
9998 Crosspoint Blvd., 
Indianapolis, IN Closure Leased 14,042 56 3/31/2012 

Bonnell Aluminum 
(Tredegar Corp.) 508 Wilson St., Kentland, IN Closure Owned 208,000 146 9/30/2012 

SSP America 
501 McCormick Drive, Suite 
J, Glen Burnie, MD Closure Leased ? 112 Immediately 

Gender Mountain 
8030 Wedgwood Laen N, 
Maple Grove, MN Closure Leased 37,923 31 3/4/2012 

Rotonics 
Manufacturing 

5370 Highway 12, Maple 
Plain, MN Unknown Leased 125,970 94 3/11/2012 

ColorCentric Corp 
151 5th Ave. NW, New 
Brighton, MN Unknown Leased ? 73 3/25/2012 

Nilfisk Advance 
14600 21st Ave. N, 
Plymouth, MN Layoff Owned 310,364 19 3/18/2012 

Ecolab 
370 Wabasha St. N, Suite 
100, St. Paul, MN Layoff Owned 205,888 500 3/19/2012 

CSC 
3560 Pentagon Blvd., 
Beavercreek, OH Layoff Owned 199,536 114 3/6/2012 

Diversapack 
801 N. Garver Road, 
Monroe, OH Closure Leased 248,161 173 3/5/2012 

PCCW Teleservices 870 W. Market St., Tiffin, OH Closure Leased ? 128 3/20/2012 

Fortis Plastics LLC 
185 Park Drive, Wilmington, 
OH Closure Owned 96,166 119 3/30/2012 

Monaco RV 
91320 Coburg Industrial 
Way, Coburg, OR Closure Owned 760,000 264 3/30/2012 

MASCO Bath 
5855 Washburn Way, 
Klamath Falls, OR Closure Owned 196,174 50 3/30/2012 

Potomac Supply 
Corp. 

1398 Kinsale Road, Kinsale, 
VA Closure Owned 656,829 98 Immediately 

Sub-Zero 
4717 Hammersley Road, 
Madison, WI Closure Owned 380,000 100 4/2/2012 

Ace Distribution 
Services 

5600 South Moorland Road, 
New Berlin, WI Layoff Owned 200,160 32 3/30/2012 

Lease Cancellations 
Company Address City State Landlord Note 

IBC Sales 
(Hostess) 

1010 Sixth Ave. 
SE Decatur AL Kathy Ann Ivey 

Monthly rent $3,000; exp. 29-Feb-
12 

IBC Sales 
(Hostess) 305 Dupree Dr. Jacksonville AR C.T. & Alma Jean Boyd 

Monthly rent $900.00; exp. 31-Jan-
12 

Ahern 
Rentals 

295 W. Lambert 
Road Brea CA Imperial Highway, LLC Exp. 9/30/2012 
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Company Address City State Landlord Note 

Interstate 
Brands 
Corp. 
(Hostess) 931 Allen Ave. Glendale CA 

Shankman Properties, 
LLC c/o Teral C. 
Shankman and Adam L. 
Streltzer Attorney at Law N/A; exp. 30-Jun-15 

IBC Sales 
(Hostess) 1323 N. Inyo St. Ridgecrest CA 

R&K Interest Inc. d/b/a 
Investors Property 
Service and Bowlay Inc. 
and Steve Wuo c/o 
Baseline Commercials ;I 
PO Box 427 Coronoa 
Del Mar, CA 92625 

Monthly rent $1,275.13; exp. 31-Jul-
13 

IBC Sales 
(Hostess) 125 W Mill St. 

San 
Bernardino CA 

Esan Trust c/o Kin 
Properties Inc. 

Monthly rent $2,083.33; exp. 30-
Apr-12 

Delta 
Petroleum 

370 17th St., 
Suites 4200, 
4300 Denver CO Brookfield Properties   

IBC Sales 
(Hostess) 414 NE Park St. Okeechobee FL WAFH Corp. 

Monthly rent $2,092.92; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

445 Andrews 
Road Columbus GA Flourny Calhoun Realty Monthly rent $1,700; exp. 31-Jan-12 

IBC Sales 
(Hostess) 

211 Freightway 
St. Twin Falls ID 

Parts, L.C. c/o Kehl 
Home;s 6183 S Prairie 
View Dr. Taylorsville, UT 
84118 

Monthly rent $7,346.00; exp. 30-
May-13 

IBC Sales 
(Hostess) 

7336 S. Stony 
Island Ave. Chicago IL 

Stony Center I c/o Nathu 
J Patel & Partnership 

Monthly rent $5,988.75; exp. 31-
Jan-14 

IBC Sales 
(Hostess) 

1552 N. Aurora 
Road, Suite 104 Naperville IL 

River West Plaza, LLC 
c/o Highland 
Management Assoc. 

Monthly rent $3,587.02; exp. 29-
Feb-12 

IBC Sales 
(Hostess) 4503 N Illinois St. Swansea Il Charles L. Stinnett, Jr. 

Monthly rent $2,400.00; exp. 30-
Mar-12 

IBC Sales 
(Hostess) 

3432 N Anthony 
Blvd. Ft. Wayne IN 

Shambaugh Family LP. 
c/o Parke Group 

Monthly rent $3,356.24; exp. 29-
Feb-12 

IBC Sales 
(Hostess) 

8085 Connector 
Dr. Florence KY 

Florence Associates, 
LLC c/o Associated 
Land Management 

Monthly rent $3,817.25; exp. 31-Jul-
12 

IBC Sales 
(Hostess) 

7515 Preston 
Hwy. Louisville KY Taylor Properties, Inc. 

Monthly rent $4,400.00; exp. 29-
Feb-12 

IBC Sales 
(Hostess) 

35457 Gratiot 
Ave. 

Clinton 
Township MI 

Daniel G. Kamin c/o 
Michigan Enterprises 

Monthly rent $4,288.94; exp. 31-
Jan-13 

IBC Sales 
(Hostess) 

535 E. 9 Mile 
Road Ferndale MI 

Sam Kemerko c/o 
Kemerko Ferndale 

Monthly rent $4,211.64; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

324 Raymond 
Road Jackson MS Susan Dowell 

Monthly rent $2,177.00; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

419 Crossover 
Road Tupelo MS Allen & Dodge Partners 

Monthly rent $1,856.58; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

4020 Martin 
Luther King Blvd. New Bern NC 

Tyson & Hines 
Investments 

Monthly rent $3,066.66; exp. 31-
Jan-12 

Dynegy 
Holdings 4 London Ave. 

New 
Windsor NY First Columbia 4-LA 10,000 squar feet 

IBC Sales 
(Hostess) 834 Ohio Pike Cincinnati OH 

TZG III, LLC c/o 
Guggenheim, Inc. 

Monthly rent $2,584.50; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

3654 Cleveland 
Ave. Columbus OH 

MM & AA LLC c/o 
McGuffy Market 

Monthly rent $2,894.96; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 

3613 Wilmington 
Pike Kettering OH James R. Charlton 

Monthly rent $1,900.00; exp. 31-
Jan-12 

IBC Sales 
(Hostess) 967 State Rt. 28 Milford OH Harry Kapourales 

Monthly rent $2,479.00; exp. 31-
Jan-12 

IBC Sales 
Corp. 
(Hostess) 

3171 N. Thomas 
St. Memphis TN Alaten Properties 

Monthly rent $2,099.47; exp. Month 
to Month 
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Company Address City State Landlord Note 

IBC Sales 
(Hostess) 

624 Dolly Parton 
Pkwy. Sevierville TN Wayne Ayers 

Monthly rent $1,650.00; exp. 30-
Apr-13 

Court Appointed Receiver Takes Over the Las Vegas Hilton 
A court appointed receiver has taken over possession and control of the 2,950-room Las Vegas Hilton. 
 
Last fall, Goldman Sachs Commercial Mortgage Co. and Gramercy Capital Corp. filed a motion against Colony 
Resorts LVH Acquisitions LLC, the owner of the popular resort and casino after the owner defaulted on its $252 
million loan agreement. 
 
The District Court of Clark County, Nevada, appointed Ronald Paul Johnson, a veteran gaming operator, as 
receiver. 
 
The Las Vegas Hilton is one block east of the Las Vegas Strip on approximately 59 acres between Paradise 
Road and Joe W. Brown Drive adjacent to the Las Vegas Convention Center. 

Loans and Properties Under Surveillance 

 

Watch List: Latest Large Specially Serviced Loans 
The following information for these lead listings was provided by Trepp LLC, an industry leader in providing surveillance data 
on loan and commercial real estate performance underlying the CMBS market. 

Property Address 
Property 
Type Cur. Bal. 

CMBS; 
Special 
Servicer Comment 

Pymt 
Status 

Maturity 
Date 

http://bit.ly/t0dxKa
http://bit.ly/t0dxKa
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Property Address 
Property 
Type Cur. Bal. 

CMBS; 
Special 
Servicer Comment 

Pymt 
Status 

Maturity 
Date 

Curtis Center 
Office 
Building 

170 S. 
Independence 
Mall West, 
Philadelphia, PA Office $92,000,000 

GSMS 2006-
GG8; CW 
Capital 
Asset 
Management 

Maturity 
default 

Performing 
Matured 
Balloon  2/10/2012  

Two 
Renaissance 
Square 

40 N. Central 
Ave., Phoenix, AZ Office $85,200,000 

BSCMS 
2005-
TOP20; C-III 
Asset 
Management 

Imminent 
maturity 
default Current 4/12/2012 

69th Street 
Philadelphia 

100-150, 41-83, 
40-92, 133-159, 9 
& 101-128 S 69th 
St., Upper Darby , 
PA  Retail  $60,602,743 

MS 2005-
IQ10; C-III 
Asset 
Management 

Low DSCR 
due to 
lower 
occupancy 

Less than 
30 days del. 7/15/2015 

369 
Lexington 
Avenue 

369 Lexington 
Ave., New York, 
NY Office $60,000,000 

COMM 
2006-C8; 
LNR 
Partners 

Imminent 
default 

30-59 Days 
Delinquent 1/10/2017 

Rose 
Orchard 
Technology 
Park 

100-180 Rose 
Orchard Way, San 
Jose , CA  Office  $50,000,000 

COMM 
2007-FL14; 
LNR 
Partners 

Occupancy 
decrease; 
ending loan 
maturity 

Non 
Performing 
Matured 
Balloon  2/15/2012 

Park Place II 

4726 Natomas 
Blvd., 
Sacramento, CA Retail $44,687,500 

WBCMT 
2005-C21; 
LNR 
Partners 

Imminent 
default Current  11/15/2015 

Annapolis 
Marriott 
Waterfront 

80 Compromise 
St., Annapolis, 
MD Hotel $39,000,000 

BSCMS 
2007-
PWR16; C-
III Asset 
Management 

Imminent 
default Current  6/11/2012 

University 
Park Tech 
Center III & IV 
& Westchase 
Commons 

5959 Northwest 
Parkway & 5800 
Farinon Drive; and 
3100 Hayes 
Road, San 
Antonio; Houston, 
TX Mixed Use $27,839,394 

LBUBS 
2004-C6; 
LNR 
Partners 

Imminent 
default Current  3/15/2014 

Columbia 
Place Mall 

7201 Two Notch 
Road, Columbia , 
SC  Retail  $27,348,670 

Wach 2003-
C7; 
Torchlight 
Loan 
Services 

DSCR and 
occupancy 
decrease 

Less than 
30 days del. 9/15/2013 

Paramus 
Plaza 

545 Route 17 
South, Paramus, 
NJ Retail $23,880,691 

MLCFC 
2007-5; CW 
Capital 
Asset 
Management 

Monetary 
default 

90+ Days 
Delinquent  11/12/2016 

150 & 200 
Meadowlands 
Parkway 

150 & 200 
Meadowlands 
Parkway, 
Secaucus, NJ Office $21,558,433 

MLMT 2004-
KEY2; LNR 
Partners 

Imminent 
default; two 
major 
tenant 
lease 
expirations 
in first half 
of the year. Current  8/12/2014 
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Property Address 
Property 
Type Cur. Bal. 

CMBS; 
Special 
Servicer Comment 

Pymt 
Status 

Maturity 
Date 

Greenwich 
Residential 

Milbank Avenue & 
East Elm Street; 
1, 2, 4, 5 Idar 
Court; 147 Holly 
Hill Lane, 
Greenwich, CT Multifamily $21,232,148 

GCCFC 
2006-FL4; 
Situs Asset 
Management 

Imminent 
maturity 
default Current  2/5/2012 

Seven Hills 

880 Seven Hills 
Drive, Henderson 
, NV  Office  $7,180,141 

CSFB 2005-
C3; LNR 
Partners 

Borrower 
has 
requested a 
voluntary 
foreclosure 

Late 
Payment 
But Less 
Than 30 
days 
Delinquent  5/15/2015 

Tower Office 
Plaza 1 

27555 Ynez 
Road, Temecula , 
CA Office  $6,802,821 

CSFB 2002-
CKP1R; 
LNR 
Partners 

Loan is 
maturing 
and the 
borrower is 
unable to 
payoff 

Non 
Performing 
Matured 
Balloon  2/15/2012 
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